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-fueloil ¢ 
oil heat 


35 Years devoted to Progress in Oilheating and Airconditioning 


Kive Men at Ease 
How some prominent Midwestern fueloil 


Distributors discuss our Opportunities 


Home Cooling by oil Men 
Loizeaux’ Expansion into Airconditioning 


continues Company's progressive Development 


tueloil Dealer 
Humphrey Heating started in gas Heating, 


quickly recognized oilheating’s Advantages 


Give a new Burner a good Start! 
Excellent Start-ups avoid service Calls, 


save Fueloil and make Homeowners happy 


ry 


Kour Keys to ltrouble 
Formula facilitates Troubleshootii.2 of 


year-round Controls without leaving Panel 


First ot a Series—North ( ‘arolina 


Campaign promotes oilheating Sales 











Make your full margin of profit 
on fuel oil deliveries 


with BRODIE TANK TRUCK METERS 


© Keep exact delivery and inventory records with the sustained accuracy 
of the exclusive BiRotor measuring element 


Eliminate delivery error losses with automatic Quantrol shutoff 
Speed up accounting with error-proof printed receipts 
Keep trucks in full-time operation with trouble-free BiRotor performance 


Cut operating costs to the bone with Brodie proved low maintenance 


Brodie BiRotor Tank Truck Meters are designed to make tank 
trucks and man hours more productive. Their sustained accuracy 
and low maintenance are a matter of record. Compactness and 
flexibility permit the most efficient piping and cabinet layout. 
There’s a BiRotor in the exact capacity and equipped to meet 
your particular needs. Ask your Brodie Metering Specialist for 
details. 


Model B-41C with Strainer 
Air Eliminator and Brodimat 
Printing Quentrol 


Flexibility of installation 
assures ideal cabinet 
arrangement with simplest 
piping, full accessibility 


STRAINER-AIR ELIMINATOR 
NSTALLED AT LEFT 


3 inlet positions 
4 


‘ 
TS ce 


1: 


_ 


3 outlet 


positions . 7. 


STRAINER-AIR’ ELIMINATOR 
INSTALLED AT RIGHT 


2 inlet 
Positions 
positions 4 


2 outlet 


STRAINER-AIR ELIMINATOR 
NSTALLED AT REAR 


2 outlet 
positions 


Bropie 2%" METERS 


RALPH N. BRODIE COMPANY - San Leandro, California, U.S.A. 


MT. VERNON, N. Y. DALLAS 7, TEXAS CHICAGO OFFICE: SEATTLE 9, WASH. LOS ANGELES 22, CALIF. 
550 So. Columbus Ave. 167 Parkhouse St 1227 Circle Ave., Forest Park, Ill. 271 9th Ave. N. 5401 Sheila Street 
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HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


Foolproof 
installation 


Ie ~¢ 


a 


idstrand Fuel Units steadily improves as the 
try leading e rinee | “rm Sunderrar 
istry S leading engineers keet undstrar 
But placement of the ports, functior 


ple screw-driver adjustment f 


i than any other fuel 

ay Sundstrand backs uf 

ceman anywhere can install and servi 
or two-stage model, quickly, easily 


+ 


ances you Can have ¢ 


| 
i consistently perform 


SUNDSTRAND 


SUNDSTRAND HYDRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Ill._—Eastern Sales Office: 89 Summit Ave., 
Summit, N. J. Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by Sundstrand 
Hydraulic AB Stockholm; in France by R. S. Stokvis, et Fils, S. A.. 20-22 Rue Des Petits-Hotels, 
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TYPICAL SUN-RAY 
#4-#5 OIL BURNER INSTALLATION 


HOWARD JOHNSON’S, Queens Blvd., New York City, 
another restaurant of the famous chain, installed a 
SUN-RAY #4-#5 Oil Burner. 

Reports from this replacement installation: Cleaner, 
quieter operation. Servicing — practically nil. Fuel and 
operating costs — way down. 

This experience is typical. It is being repeated in 
hundreds of commercial, industrial and institutional 
establishments throughout the world. 

A sure way to satisfy customers and increase sales and 


profits is to install a SUN-RAY #4-#5 OIL BURNER. 


INSTALL A SUN-RAY +4- #5 OIL BURNER 


1—Easy to Install—Simple to Service. 
2—Automatic, Trouble-free Operation. 

3—Burns Low-Cost, Higher BTU #5 and #4 Oil. 
1—Clean—Quiet—Very High Efficiency. 

5—All Electric Ignition—No Gas Pilots. 

6—Will Also Burn #2 Oil. 

7—No Transfer Pump Required on Normal Jobs. 


Get the facts. Get the Sun-Ray sales sfory. 8—Approved for #5 and #4 Oil by U L and Other Authorities. 


SUN-RAY BURNER MANUFACTURING CORPORATION 


139-22 Queens Boulevard, Jamaica 35, New York 


March 
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S. HEATING PUBLISHERS. IN¢ y ] » ] . 
Amon otner thins 
ALL RIGHTS RESERVED 1 a Soe 
REPRINTED WITHOUT WRITTEN PERMISSION The lead feature begins a series recountin 
ISH MONTH ] > >ynro > 1 + . 
a ind opinions expressed by a panel 
RS IN¢ ADDRESS ALI CORRESPONDENCE POR ; ‘ ; - } 1‘ Lt 
AND CIRCULATION DEPARTMENTS TO: 2 WEST distriDutors Guring a four-hour roundtaDie 
YORK 46, N. Y. PHONE MURRAY HILL 2-478¢ 


ame Shara Gakwmemem & tae. ieee urse the group discussed recent industry happenings 
AS SECOND CLASS MATTER AT THE POST OFFICI n informal and relaxed fashion. The transcript of the first 
[ , which begins on page 53, covers such topics a 
ROBERT GRAY, Editor elling oilheating to builders, stamp plans as 
asian Biiees Salen O. Schuke sical Editor mproving installations and independent margins 
t Editor Margaret Mantho, Assistant Editor Another case history of fueloil-oilheating deal 
FP. Farrell, Circulation Director ing cooling (page 57) tells how Tim Loizeaux | 
WINKLER, aT tinued his progressive development by adding cooling 
Advertising Production Mansast On the technical side, John Schulz covers a somewhat 
elementary, but completely essential, task—starting up the 
ee new burner. His comprehensive, step-by-step outline begins 
Chicago 4, Ill on page 65 
ree Phone: Wabash 2-95 48 And “Four Keys to Trouble,” page 70, presents a 
st Representative: Don Harway formula that simplifies the servicing of Honeywell year 
s Angeles 17, Cal. Phone: Dunkirk 2-8576 round controls. 





took to print. W 
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By request o} the edit 
bited into this space 

your bi-annual in 

dustry shou the 

22nd National 

Oil Heat and Air 
Conditioning Ex 
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New York City 
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| HE YEAR 1957 wil 
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ments of the automati 


a poor 


dustry. The year also mark 
of the space age With it 
that our outer-space com} 
far ahead of us, what with 
missiles and anti-missile m 
Maybe so, but this step 
ress has whetted imaginat 
giving us an entirely new \ 
including “count down,” 
“cracking-th 
“break-through” and Buck 
things like that. Teenagers ari 
rockets; thinking of being spa 


“test-firing,” 


lumbuses; taking possession 
moon, manning space vehicles 
the planets and such. 

Despite our failure to launch 
“Vanguard,” a Scripps-Howar 
torial (Dec. 11th) was good 
nation’s soul. It’s thought 


for our industry to take cog 
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WHO IS TO FIGHT THE BATTLE FOR OIL HEAT? 


Certainly not the burner manu- When the VENTALARM Signal came 
facturers. To a great extent they on the market, the average time, from 
and their dealers built the business curb to curb, necessary to make 4 de- 
which is now contributing $° much to livery to an inside tank was seventeen 
the oil industry. Few manufacturers minutes. Today, by utilizing the 
now confine themselves to oil burners. VENTALARM Signal, the UNIFIL 
Their loyalty is divided between com> System of tight connectio 

petitive fuels. Their decision to di- SCULTROL to safeguard the use of 
yersify was greatly influenced by the faster pumping speeds, seventeen min- 
promotional expenditures of those utes has been cut by many operators to 
who will enjoy the load created by the five minutes and, in some instances, 


<ale of competitive equipment. less. One minute of 4 truck and driv- 


er’s time is equivalent to ten cents, 
> The accessory manufacturers? 


‘ twelve minutes to over one dollar. 
Za Their contribution to the promo- 


Multiply this figure by your number of 


tion of oil heating has been generous deliveries pet day. 


‘ndeed, and it still is, but their stake 1S 
relatively small compared to the repet- By utilizing the VENTAFIL con 
‘tive rewards to be enjoyed by those bined portable fill, vent and signal for 
engaged in the production, refining, the filling of underground tanks and 
distribution and marketing of oil. To Scully Tank Truck Equipment, filling 
use a parallel, the real profit is in sell- rates of one hundred gallons per min- 
ing the blades, not the razor. ute have been reached. 


Therefore, it should be recog If but 4 portion of the greater profits 
nized nae those engaged in pro- which will accrue to the marketers by 
duction, refining, distribution and mar- Ke eS of wag er esi 
keting must provide the wherewithal = : annese* ack, millions 

‘€ oil heating is to maintain and ex- dollars will be available for the promo- 
pand its position in our economy. Gas tion of equipment sales and to stimls 
utilities do not spend millions to sell late grommet public demand yh er 
gas equipment—they spend millions to ing. Add irper 2 aaah —= 
ultimately benefit themselves from the producers and refiners, tO! ther ome 
load which the sale of equipment ultimate benefit, should make available 
creates and the oil heating industry should 
attain the position to which it is em 


For over 20 years, Scully Signa! Com- ritled—at the top- 


pany has devoted its energies to im- 
proving fuel oil delivery procedures. Fz e 

Our efforts have been primarily to park 

create savings for the marketer. Our 

equipment is but the means to the end. 


SCULLY SIGNAL COMPANY 
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Oil (Including No. 3 & PS200) 


No. 2 Heating 
e per gallon as of February 15, 1958 


Pric 


ink 


Charleston, S. C 


> = 


Chicago 
Detroit 
Cleveland 
Minneapolis 
St I Ouis 


bhi eh > 


be 


Indianapolis 
Milwaukee 
Des Moines 
San Francisco 
Portland. Ore 
Seattle 

Spx kane 


Ar ge les 


~NwmONnNwnr 


)' 


DEGREE DAY TABLE 
- PRICE SITUATION this 1 th NE MONTH ‘| . 


can probably be summed uy 
words of the fueloil departn 
ager of an eastern major oil 
“This is the first time I ever sa 
oil prices drop twice in 
in the middle of the peak 
son, and in fact, I don’t thinl 
saw them drop at all in 
The combination of an 
small crop of new burners 
plus an extra mild wint 
January coupled with the 
that has hung over the 
the Suez crisis has made this t 
est season in years to handle 
economic standpoint 
It has caused local 
pretty generally, to keep th 
at lowest working levels 
the supplying companies t 
of their best product in tl 
ket when their own out! 
turn aside from their commit! 
Along the East Coast 


prices on February 15, 1958 


nw 


Iww 


erally three or four-tenth 


na 


the previous month. Thi 
Was in most cases passed 
consumers. Distributors 
had their margins trimmed t 
In the Midwest tank wagon p: Distillate 


held throughout the area with Cl t { ¢ approxin ; PRIMARY 


cago, Indianapolis and Mil 
ting a quarter of a cent 
car price. The Minneap 
shaved .625¢ at the tank 

Both Seattle and S; 
down seven-tenths at bi 
and retail. 

The degree day tabl. 


the heating season throu 





VALUE TESTED 


HEATING AND COOLING 


Dollar for dollar you can not make a bet- 
ter investment for profit than HEIL 
DOLLAR-VALUE TESTED heating and 
cooling equipment. A Heil franchise 
means more for your invested dollar — 
more for your customer’s dollar with these 
Dollar-Value Tested features: 


e A 34 year reputation of pioneering 
— engineering and reliability — not 
matched in the industry. 


e Full capacity components. 
@ Sub-sonic noise level. 


e National record of service-free perform- 
ance. 


@ Precise BTU ratings. 
e Units delivered assembled and pre-wired. 
e Lowest stack temperatures in the industry. 


e 85% of every advertising dollar spent 
on units you buy is spent in your market. 


e All local advertising bears your name. 


e National advertising program with local 
impact. 


e A tested sales-producing cooperative ad- 
vertising program. 


Sell the line that passes the Dollar-Value 
Test — sell Heil. Write Heil-Quaker Cor- 
poration today for full details on the 
more-for-your-money Heil franchise. 


a 
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6 Oil-Fired 
Boiler-Burner Units 
(BTU range 
93,000 to 252,000) 














13 Oil-Fired 
Winter Air Conditioners 
(BTU range 
84,000 to 224,000) 





15 Central Air Conditioners 
Self-contained, remote and 
water-cooled 
(BTU range: 20,000 to 60,000) 





2 Oil-Fired 
Highboys 
(BTU range 
84,000 to 112,000) 
2 Oil-Fired 
Horizontal Furnaces 
(BTU range 
84,000 to 112,000) 


HEIL-QUAKER 


712 Eighth Ave. South ° 


CORPORATION 


Nashville, Tennessee 





tes active Tank Stocks: At the close of Janu 
arket opens iry, dealers had on hand approximat 
35,316 consumer 
pared with 36,259 th 
ind with 49,289 the pr 
We run these tank stocl 
n index of the dealer 
tude toward inventor 
material other than tl 
ilheating. The present 
licates considerable 
vain 1s a healthy sign 
ly are no excessive st 
heating industry waiting t 


t unhealthy prices 
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icde FACTORY SHIPMENTS) 


DOMESTIC OILBUR 
| HE NEW YEAR started of 


better by comparison wit! 





earlier than we had been 
through the fall months. For Ja 
the estimated installations 
oilheating equipment wer 
which is only 8% below ti 


the same month of 195 


Of course, it is possib! 











three bad months about th 


we could do was improv 


The pattern of applicat Shipments of Oilburners and Units 


fairly similar in both Januaz is ng Exports) 
year, new homes accounté 

compared with 21,047 last 

placements this year w 

against 15,986; conversions f 

fuels this time were 9,598 


with 9,337 


Oilheating Stocks: At 


January, dealers had on |! 








mately 71,126 domesti f ae aiid ai 


and units compared with 8 7 t ee sume lb) sb 4akst — 1947- 


previous month and w 


previous year. This is t | -am — 
7 
Minimum Retail Prices 
of Key Dealers 
Jan 
Separate Burners 5 bt pment amd _ . . —_—_———_gea? ——__— pendence 
Boiler-Burners } 
Furnace-Burners 


Price Index: Separate Burners 
1948-49 is 100° 




















Immediate Positive Control of Liquids at Dispensing Point 


ALUMINUM @ BRONZE e SEMI STEEL 
liquid 
handli 





No. 1190 


OPW has designed these Liquids Dispensing | 
Nozzles in a wide variety of sizes, styles and 
materials to assure you of having the right 
nozzle for a fast, dependable liquid delivery. 
Complete control at point of operation on 
gravity or pumping operations. 

Each engineered for full flow, easy shut-off, . 
no shock, no product surge, minimum pressure _ 
drop ... ALL, for light weight, perfect balance, 
durability, low maintenance and long service 
life. 

Write for BULLETIN F-9. It describes in detail 
OPW’'S complete line of Liquids Handling 
Nozzles. 


OPW hose swivels 
= PREVENT HOSE KINKS 
= NO HAZARDS * NO PRODUCT LOSS 


* MAXIMUM HOSE LINE FLEXIBILITY. 
No. 2 


Add life to your hose .. . make it 


C éy 
= 55 easier to handle .. . eliminate 
twisting, kinking and tension result- 
ing from rotary motion. Use OPW’s 
leakproof — a Mm we 2723 COLERAIN AVENUE 
ensing nozzles and on industria 
—_ Seng CINCINNATI 25, OHIO 


hose installations. Turns freely at 
No. 9 line pressure up to 125 psi. Kirby 1-5400 
STRONGEST LINK IN YOUR HOSE LINE! WON'T PULL APART. 
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SPECIAL 
STUDY THIS 
MONTH 





Are Fueloil 
Contracts 
Necessary ? 


Bene HAS BEEN  considerabl« 


1 


change in thinking about fueloil ¢ 
tracts by quite a few of the distril 
tors over the country, although we 
far from having anything lik 
form pattern or policy 
We found, for example 
study that exactly half of th 
ing fueloil distributors from 
tions of the country are now 
fueloil contracts, and that 
fueloil customers have signed 
tract with some oil compan 
There is considerable vari 
sections of the country whicl 
ably worth noting. In New 
40% of the companies us 
and 26% of all oil users 
tracts. In the Mid-Atlantic 
Atlantic area, 55% of the 
have contracts, and 31% 
use them. In the Midwest 
of companies, and 44% of 
tomers; in the Pacific Northwest 
one-fifth of the companies us 
tracts, but only 7% of cust 
supplied on that basis 


Renewal Basis 


Among those companies 
tracts, 43% employ the typ 
ment that has to be renewed 
while the other 57% hav 
that runs until canceled 
party 

We then asked the 
tracts are dated at any p: 
in each year. We find 
exception that they are 
May 31 or June 1 

Combining a service 
the same document as 
tract is gaining in ] 
two-fifths of the com] 
contracts saying that they 


i2 


igreement with the one for oil tors. The heavy looking, very legal 
s might not be a correct interpre document with a lot of small print, 
because the findings are influ is going out of favor pretty rapidly 
onsiderably by the fact that Only 17% of the contracts now being 
few companies will not accept used are of that type. The largest 
rvice contract unless it comes number or 54% of the total use a sim 
f their regular oil customers ple return card which says in effect, 
sionally a dealer will have two “I expect to continue getting my oil 
rates for oil customers and from you next season.” This style was 
One Western dealer enclosed originally introduced by some of the 
f his service scl major oil companies and it has grown 
7.50 contract price for oil in popularity. 


$25 contract 


l The remaining 29% of thos 
panies using contracts employ 
minute strument midway between the two 
Ww service They use a single sheet printed on one 
t. His price includes an annual side which says more than th 
cleaning and overhaul job, type, but does not contait 
voluntary service inspections tic phrases 


tr neating seaso! 


A few companies tell us that their 
service needed oil contracts include in the one printed 
rts, but with tha h pri piece: a budget payment plan, an aut 
matic delivery agreement, a burner 
service clause. This would 

ly desirable 


Less Turnover Of course, it is 


as to whether a fus 

forceable as long 

late an exact pri 

6% of the reportin; 

that they have t 

tracts when the 

switch. We followed thi 

: tion on whether the 
on around : ; 

any company in his community tl 

int, and we : , ca 

5 has actually made a contract stick if 

listributors ; : 

f the customer wanted to buy elsewher 

rs prefer t : ° 
hy while it was in force. Here we fir 

tnat leaves mas , 

' @ of the companies 

ieving that 5 : 

know of one or more instances wher: 

ontracts 


the contract was actually enforced 
against the customer's wishes. It is 
, pretty safe to assume that this is not 
have z 
a very common practice 
mers while : 
s 98%. In 
f latitude Dealer Comments: The comments 
I I this month were unusually interesting 
7 } , 
and they might be summed up in 
phrase from one dealer 
> a contented « 
pasture ™ 
Typical expressi 
“We simply leavi 
tomer and tell him 
business as long as we provi 
factory service.” “A verbal 
ment to purchase is sufh 
would not care to enforce a home fu 


le 


distribu il contract even if it were possibl 
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/ get better looking tires 
time ater time’ with 


During the past several years liter- 
ally hundreds of oi! burner service- 
men have tested Delavan oi! burner 
nozzles on thousands of jobs. The 
results of these tests can be 
summed up in just five words: 
cleaner, quieter, better looking 
fires. Try a box of 12 Delavan’s 
today and, when you use them, 
look for a difference in the fire. 
You will like what you see. 


HALLY NOZZLE FILTERS 


Hally Filters—made exclusively by Delavan 

to give you the ultimate in nozzle protec- 

fra» eae ai tion. With so many fractional gallonage 

burners in use, effective filtering at the 

nozzle becomes more important each year. 

FOR REAL NOZZLE PROTECTION No other filtering device is so effective. 

These improved filters employ a stack of rigid metal discs, each Try Hally Filters today on trouble jobs or 
containing 12 feed grooves and 12 outlet grooves for maximum 


on . , t j best performance is 
dirt-holding capacity. This assures’ positive filtering of any foreign = hose jobs where best perfo P 
particles that could clog the nozzle. required. 


World’s Largest Manufacturer Devoted Exclusively to Nozzles and Nozzle Accessories 
DELAWVA 
© Lanufacli ung Company. 


WEST DES MOINES, IOWA 


Gee 13 





we automatically take 


istomer until he indi 
3; money and tim 


that fueloil 


| at the same tim 


ut services 
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want to keep this excellent, prac- 
working Catalog close. at hand 
of illustrations clearly show the 
te interchangeability of master 
)PW. KAMLOKS. Detailed recom- 
and sizing charts, typical 

for unique applications and 
nformation will help you in 

z, selection and determining in- 


us on your letterhead and 
yours 
Your fluids handling may well be im- 
proved with OPW KAMLOKS 


The Fastest, Safest, 
Surest Coupling Known! 








OPW CORPORATION 


2723 COLERAIN AVENUE 
CINCINNATI 25, OHIO Kirby 1-5400 


you can offer a customer 
oil contract we make no eff 
customer sign—if they 
fied, we prefer that they 
business elsewhere.” 
“We have been 
contract for only one reason 
going through a heavy change « 
ership in some sections of the city wit] 
1 different class of peopl ming 
perhaps, a contract with the new owr 


ers might hold them.’ 


Oilheating Permits* 
JANUARY 12 NTH 
1958 

Albany, N. Y 
Baltimore, Md 
Bridgeport, Conr 
Columbus, O 
Detroit, Mich 


Elizabeth, N. J 
Freeport, N. Y 
Hartford, Conr 
Irvingtor 


Milwaukee 
Minneapolis 
Montclair, N 
Morristowr 
Mt. Vernor 


Newark, N. J 

New Bedford, M 
New Haven, Cor 
New Ro helle N y 
Norfolk, Va 


opring 

Stamf 
Washington, D 
White Aains 
Wilmingtor 
Worcester, Ma 
Yor Kers, 





MOBILHEAT 


... Hottest-Selling”’ 
Heat in Town! 


Here’s why... 


a RT-98 


New Mobilheat has the most 
completely effective additive in use 
today .. . RT-98! Helps keep fuel 
tanks, lines, strainers and filters 
free of dirt and sediment. 


GIVES MORE CLEAN HEAT 
PER GALLON... 
and that means lower over-all cost, 
greater customer satisfaction 
Less servicing for you, too 








Famous Brand Name 


When you sell famous Mobilheat, TV and 
Radio commercials, newspaper ads, outdoor 
poster designs and a direct mail program 
are all made available to you. 

And remember this: Mobil has had more 
experience than any other oil company in 
providing these proved merchandising aids. 


Clean -Action 


Mobilheat M OBILHEAT «== 


SOCONY MOBIL HEATING OIL 


means clear-cut customer satisfaction 


SOCONY MOBIL OIL CO., INC., and Affiliates: MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP, 


Aucloil 





Where is the new 


ALABAMA 
Birmingham area 
Mobile area 
Nonmetropolitan areas 


ARIZONA 
Phoenix area 
Nonmetropolitan areas 


ARKANSAS 


CALIFORNIA 
Fresno area 
Los Angeles area 
Sacramento area 
San Bernardino area 
San Diego area 
San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan areas 


DELAWARE 
Wilmington area 
Nonmetropolitan areas 


DISTRICT OF COLUMBIA 
Washington, D. C 
Maryland suburbs* 
Virginia suburbs** 


FLORIDA 
Jacksonville area 
Miami area 
Orlando area 
Tampa-St. Petersburg area 
Nonmetropolitan areas 


GEORGIA 
Atlanta area 
Columbus area 
Savannah area 
Nonmetropolitan area 


IDAHO 


ILLINOIS 
Chicago area (Does not 
include Ind. suburbs) 
St. Lovis area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


IOWA 
Davenport area 
Des Moines area 


Nonmetropolitan areas 


KANSAS 


Kansas City area 
Wichita area 


Topeka arec 
Nonmetropolitan area 
*Included in Maryla 
**Included in Virginia 


16 


No. of Permits 
issued 

11 Mos 

2,077 

,366 

066 

645 


921 
252 


home Market? 


No. of Permits 

Issued 
Nov. 11 Mos 
350 6,546 
Cincinnati suburbs 27 912 
Lovisville area 205 3,738 
Nonmetropolitan areas 118 1,896 


SIANA 
Baton Rouge area 


9,907 
2,031 
New Orleans area 4,138 

Shreveport area 134 1,539 
2,199 


Yonmetropolitan areas 


CHUSETT 


ngfield-Holyoke are 
Worcester crea 


Nonmetropolitan are 


JESOTA 
Minneapolis-St 


Nonmetropo 


Akron area 

Cincinnati area 
Cleveland area 
Columbus area 
Dayton area 

Toledo area 
Youngstown area 
Nonmetropolitan areas 


OKLAHOMA 
Oklahoma City area 
Tulsa area 
Nonmetropolitan areas 


OREGON 
Portiand area 
Nonmetropolitan area 


PENNSYLVANIA 
Allentown-Bethlehem area 
Harrisburg area 
Philadelphia area (See New 
Jersey for Jersey suburbs 
Pittsburgh area 
Nonmetropolitan areas 

RHODE ISLAND 
Providence areo 
Nonmetropolitan areas 

SOUTH CAROLINA 

Charleston crea 
Nonmetropolitan areas 


SOUTH DAKOTA 


TENNESSEE 
Chattanooga 
Knoxville are 
Memphis 
Nashville 
Nonmetropolitan are 


TEXAS 
Beaumont-Port Arth 

Corpus Christi ar 

Dallas 
El Paso ar 

Fort Worth 

Houston 
San Antonio are 

Nonmetropolitan 


JTAH 
Salt Lake City 
Nonmetropol tan 
VERMONT 


VIRGINIA 
Ports mouth-Norfolk 


Richmond area 


Roanoke ore 
Washington, D. C. suburb 
Non metropolitan 


WASHINGTON 
Seattle 
Spokane arec 
Tacoma 
Nonmetropolitan 


WEST VIRGINIA 
Charleston 


Nonmetropolitan are 
WISCONSIN 
Madison 
Milwaukee 


Nonmetropolitan 


WYOMING 


March 
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No. of Permits 


Issued 


Nov 
2,332 
127 
231 
629 
357 
114 
93 
188 


£0 
ay 


438 
16! 


11 Mos 


38,627 
2,382 
5,173 
9,678 
4,794 

565 
766 








l PERMANENTLY-ATTACHED 
HOSE COUPLINGS COST 

LESS than re-attachable 
couplings. Modern hose is 
of such good quality, lasts 
so long, by the time hose 
needs replacing so do 
re-attachable couplings. 


2 CONTINUING ECONOMY 
WITH PERMANENTLY- 
ATTACHED COUPLINGS. 
You do away with hidden 
expenses involved in 


reconditioning re-attachable 


couplings. No time lost, less 


paper work, no shipping, etc. 


Phil ale nie 


; 


sf 


trached 


“y)d ’ 
COl plings 


higge }" 


Hied it 
AY tte iz 


SEPUICE 


pi fits I 


3 MACHINE-ATTACHED FOR 
PRECISION FITTING AND 
FULL FLOW. You get a 
permanently fitted 

coupling every time... 
there’s never a chance of 
possible costly damage 

to hose. 


4 LEAK-PROOF COUPLINGS. 
Permanently-attached 
couplings form a firm grip 
with the hose . . . they 

won't leak. The ferrule 

is locked to the shank of 

the coupling, preventing 
creepage. 


SCOVILL 





Both products are shown slight 





4) 





The New T855A Indoor Thermostat features an 
outdoor reset heater that responds to the reset signal 
from Outdoor Thermostat. In addition the T855A 
offers all of the other features of the famous Honey- 
well Round—decorator cover, dust-proof mercury 
switch, adjustable heater to match primary control 


For automatic night set back the new Ts56 
Electric Clock Thermostat may be substituted in this 
new Indoor/Outdoor Control System. 


The New T846A is mounted outdoors to sense 
weather conditions. When the outside temperature 
drops below 55°F, this thermostat automatically resets 
the indoor thermostat upward according to outdoor 
temperature, wind (and sun on zone control applica- 
tions). This new Indoor/Outdoor Control System is 
simple to install and wire; uses same basic hook-up 
as ordinary Series 80, two wire control system. 
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First Residential Indoor/Outdoor Temperature Control System at a popular price 





that automatically resets indoor temperature according to outdoor weather 
changes. Responds to outdoor temperature, wind (and sun on zone control 


applications). It’s new and better—out of Honeywell’s research 

and engineering facilities, bringing you new controls to make your business 
more profitable. What’s more, Honeywell's systems-and-service way of doing 
business backs you up 100 percent, at no cost to you. You get reliability; 

easier installations; simplified inventories; fast help when and where 

you need it, from 112 sales-service offices; educational programs for your staff— 
and above all, far fewer costly call-backs. Added up, these benefits mean 


more profit from every job when your units have all-Honeywell 





controls. Ask your Honeywell man to prove it. 


For information and new popular prices 
on Honeywell's Indoor/Outdoor Control System are e 
Sor heating and cooling, call your local Honeywel. 


office. Or write Minneapolis-Honeywell, 


Dept. FH-3-21, Minneapolis 8, Minnesota. 1 ° Coutols.. 
H Fit WE 
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by Milburn Petty 


WASHINGTON — Joint efforts 
coal people and oil producers n 
ceed in amending the reciprocal 
law to restrict imports of crude 
refined products—unless the 
House can blunt the drive n 
Current hearings on extendir 


trade law were not a week old bef 


it was very evident that a substanti 


number on the House Ways 
Means Committee—perhaps 
ity—are intent on tightening 
visions for the protection of 
industries, even to the p 
posing mandatory restricti 
ports, particularly oil 

The coal people want 
on residual imports. In tl 
producer groups have g 
this, thereby winning coal sup} 
restrictions on imports of crud 

Now, there is a new factor 
has increased the pressure for 
ing restrictions to imports 
fined products. 

It was the award of about 
thirds of the military's recent ¢ 


for jet fuel to Caribbean supplier 
Domestic producers contend thi 


prives them of a substantial 
for their crude. And some 
refiners are so mad over 

jet fuel market that they, to 
inclined to back control 
imports. 


Ike Strives to Save Trade 


President Eisenhower 
net are aware of the thr 
those seeking amendment 
law to limit oil imports. O 
amendment is adopted it 
door to others that 
the trade treaty law 

First sign of the Adz: 
anxiety came when tl 


established importers 


20 


nd told that the voluntary program 


must” be made to work or else man 


ry controls would have to be im 
d, administratively 
was suggested that one way to 
h this was for these im- 
ters to “move over” and make room 
he newcomers. 
> then, there have been a deluge 
pplications for import “quotas” 
newcomers 
mall refiners say thi annot be 
titive unless they _ can util 
iper foreign 
both 
have 


la want t 


thers may 
Administra 


re el 


Moves on Oil Imports Seen 


White H 


p, how 
final” appeal 
I at they vi ]- 
port sched 
rs can be 
ippeal with 
ry controls 

ing made ready, if importers 


ut voluntarily 


Coal ‘Trades’ With Oil & Gas 


es to appease 
ghtening up 
gram—but 


fully satis 


Nothing less than substantial cut 
backs in supplies of residual will satis 
fy the coal people's desire to recap 
ture lost markets. They cannot hope 
to cut down domestic production of 
residual, so they go after imported 
residual. 

Rumors have some coal-state con 
gressmen trading votes for the Harris 
Gas Bill (to free independent pri 
ducers from utility-typ mtrols) in 
exchange for votes for restriction of 
residual imports 
The coal people were withholding 
ir support of the gas bill 


1 
} 


until pipe 


t 
lines agreed to amendments that would 


7 “y 


in some way control off 


sales of gas to industrial 


Only Ike Can ‘Save’ Gas Bill 


But the coal people's “vy 
on the gas bill may b 
unless President Eisenh 
with a personal appeal 
lation 

Nothing less than 

yunteract thi 

reports that a T 

happened to be 
sought campaign < 
basis of what had 

uld be done—by 
(R., Mass.) for the 
cluding the gas bill 

Strong backing 
Ike, on its merits, w 
move from the entir 
odium that has been 
news commentators as a 
Texas incident. Last tims 


he gas bill because ot 


t 
t 
] 
le 


bbying by several indi 
Asks Memphis Case Ruling Soon 


U. S. Solicitor General Rankin |! 
asked the Supreme Court to 
review of the Memphis Cas 
final decision can be had at 

Already, effect of thi 

» defer some gas {| 


slans indefinitely, I 


voluntary If the lower 


7 
nnial in 
demand de 
2. 
wables wer 
1 at aby Ve 


hreaten to 


ipelines could not is 
under bond for refunds 
fused by the Federal 
n—unless prior 
ined from all of th 


customers 
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MONC 


makes the 


616 MOVE 
for 5 3 


Gas or Oil 
Fired Winter 
A.C. Units 


Oil Winter Air 
Conditioner. Burner 
ond Refractory Firebox 
ore installed ond 
all wnterror wiring 
s done at 
the factory 


Gos Counterflow Unit 
with front ponels 
removed. Connection 
of the gas line 
electricity and ducts 
completes the 
installation! 


Gas or Oi! 
Fired 
Grovity 
Furnaces 


Winter Air Conditioner 
with enameled Return 
Air Cabinet (an 
occessory). A modern 
Bosement-Type Unit! 


Gas Duct 
Furnaces 
4 Sizes 


New Gas New Oil Furnaces! 


Winter Air Conditioners and Coun- 
Units! Gas Fired: 75.000, 
125,000 and 150,000 Btu 
l6-gauge Heat Ex- 
Oil Fired: 78.400 and 
Btu Output — with 16-gauge 


\ ith 

Ges 
Conversion 
. Burners 
i-gauge Heat Exchangers! Rig 


’ 
1uge Casings 


Gas or Oil 
Fired Utility 


ond Counter- 


flow Winter 
A.C. Units 


Horizontal 
Furnoces 
4 Gas Sizes 
4 Oil Sizes 


Gas Fired 
Unit Heoters 


Ve 


2,307 5HP 
Air or Woter 
Cooled Gas 
or Oil Fired 
Yeor ‘Round 
A.C. Units 


amSOr OMO-AN 
Amaimo ar-cCoO 


a Now, you can be more competitive than 
ever with Moncrief! 


Backed by more than 60 years of experi 
ence in manufacturing better furnaces and 
air conditioning units, Moncrief has again 
moved ahead with factory-assembled-and 
wired units that are unsurpassed at any price. 


Ingenious design makes these Moncrief 
Gas Fired and Oil Fired Winter Air Condi- 
tioners more compact, easier to handle and 
install, adaptable for cooling, and better 
looking. Heavier construction gives them the 
rugged qualities of trouble-free performance 
and a longer life-expectancy. 


And the increasing demand for these supe 
rior Moncrief Furnaces has made it possible 
to reduce the price of the most popular 
models and sizes! 


So, whether you are bidding on new con 
struction projects or seeking replacement 
business, you are years-ahead and money 
ahead with Moncrief! 


Call your Moncrief Wholesaler, now! 


There's a Superior Moncrief Unit to 
Make Any Low Bid Profitable! 
2, 3 or SH. Air 


ae js 
¥ Cooled Summer 


t A.C. Units with 
>" choice of “'V 
Upfiow) or ‘Flot 
Horizontal Flow 
Cooling Coils 


3 or 5 Ton 
Water 
Cooled 
Add-On ad 
Summer 


A.C. Units 


THE HENRY FURNACE COMPANY « Medina, Ohio 





No Other Name Can be So Important to 
You — Therefore, Build Your Own Name, 
Not a Name That Belongs to Another 


OIL. 
ge KYL} 
Cc 


COASTAL OIL COMPANY 











THE NEW IMPROVED 


Zpolunon 


. FUEL DEMAND | 
METER 


KEEPS AN AUTOMATIC EYE ON THE 


Names in the News PROFIT END OF YOUR BUSINESS 


LIKE LOOKING INTO ~~ 
YOUR CUSTOMERS’ FUEL OIL 


a> Dray! 


FREE BOOKLET BRINGS YOU “20 NEW 


s been app inted 
the Jackson & Church 


f the company s 
| | 


ions, which job 


ing with the nati nal 

s been associated with 
since 1947 and 

w assignment served as 


f the firm’s Grayson 


ammey? has 1 ined The | 
Fort Worth, Texas, in | 
f director of advertising 

motion 


vice-president in } 
1 and development 
lucts, Inc., Rahway, 


n the idditi: nal 


f new product mar 





WAYS TO PROFIT BY DEGREE DAYS” 


NOW for the first time 
you can keep an eye on 
your customers fuel tanks 


... day by day! 


The amazing accuracy of the new 
improved Johnson Fuel Demand 
Meter is putting the retail fuel 
oil business of many dealers 
throughout the country on a new 
profitable basis. It eliminates 
guesswork by putting an end to 
run-outs and emergency calls, 
by automatically and accurately 
computing “Effective 
Days”. 


Degree 


No other degree day meter has 
the EXCLUSIVE Johnson “Auto- 
matic Eye” that actually brings 
you 20 new ways to profit by 
degree days. 


SOLD WITH A MONEY-BACK 
GUARANTEE OF SATISFACTION 
By 


olunon 
DEGREE DAY SYSTEMS 


DIVISION OF OAKLEY AND OLDFIELD 
Home Heating Specialists For Over 50 Years 
329 S. PITCHER ST.. KALAMAZOO, MICHIGAN 


MAIL THIS COUPON TODAY 
FOR FREE BOOKLET “20 NEW WAYS 


TO PROFIT BY DEGREE DAYS” 


MEASURES COMBINED EFFECT OF 
TEMPERATURE, WIND AND SUN! 


Small, compact, and dependably ac- 
curate, the new improved Johnson 
Fuel Demand Meter wil! double the 
efficiency of your selling operation 
by keeping an automatic eye on the 
profit end of your business! 


Invented by M. Lee Johnson, na- 
tionally known home heating spe- 
cialist. The new improved Johnson 
Fuel Demand Meter is now in daily 
use by successful fuel oil dealers 
throughout the United States, Can- 
ada, and Europe. 


SEND FOR 


FREE BOOKLET! 








STREET ADDRESS 





CITY AND STATE 





ATTENTION OF 





QUALITY is our business 
.. Without any compromise 


GIVES YOU ALL THREE — 
1, FLEXIBLE COUPLINGS 


Regular Set Screw 
Splined 
Jaw 


Only Guardian gives you these features— 


@ ROLL SPINNING—Exciusive process joins all 
three components at one time—while in final op- 
erating alignment. 

@ BRAIDED RUBBER—Ground to absolute true coa- 
centricity. Furnished in BUNA-N TUBE and NEO- 
PRENE COVER. Lateral and angular alignment 
requirements fully met. 

@ ONE-PIECE DESIGN—Minimizes assembly and 
handling costs. Made to exact lengths required. 
Over 5,000,000 Guardian couplings cre os 

equipment, This is your assurance of 
quality and universal acceptance in the 


2. OIL TANK VALVES 


No, 1910 B 


Check These Superior 
Guardian Features— 


@ Metal-to-metal seating. 
@ Highest quality machined bar 
stock. 


@ Greater wall and body strength aya 
@ Fusible linkage available in all designs 
@ Valve designs for avery type of installation 


3. QUIK JOINT 


Stee! compression 

fittings for con 

necting steel pipe 
Patent No. 
2,685,460 


@ Eliminates threading of pipe. 
@ Decreases cathodic corrosion and electrolysis 
@ Guaranteed for pressure up to 2000 P.S.!. 
@ Allows 7° angular deflection. 
@ U.L. approved for oll and gas. 
Write 
fer free 


PRODUCTS CORP. 


COUPLING DIVISION 


Dept. F-38 1215 East Second Street 
MICHIGAN CITY, INDIANA 
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. . « Names in the News 


keting and special engineering serv- 
ices This 


pates a vigorous expansion by the firm 


new organization antici- 
t product development and sales in 


industrial fields 


Stuart B. Leigh has been named to 


succeed Malcolm 


C 


Beard as sales 
manager, Thatch 


er Furnace Co 


Garwo d, N J 
“Mac” Beard 
joined Thatcher 
rred from the New York 1912 and is a 
the Philadelphia territory by teran of 46 con 
Taco Heaters, Inc., Cranston, R. I. He tim years 
I been operating out of the Ne with the 

fhce for the last six ye: Leigh 


company in 


Charles J. Sliney has been trans 
City terri 


tory t 


firm 
oined th 

1947 

pointment has been 


onditioning product 


Howard Albert 
Park, IIl., nati 
Timers’ Club, pass 
n February 13 whil 

business trip to St. L 

iministered Old Tim 
for the past ten years. Cl 
national chairman of tl 

mmented that “TI 
ne of us will miss hin 
unted him as a cl 
remember his winning 
is survived by his wif 
worked closely wit] 


Club matters 


Ease ha 
manager, Bn 


ing Co., Indianap 


Roy C 


mpany in 


Frank P. Scully, Sr., president of Scully Signal Co., Melrose, Mass., shown center, 
recently announced the appointment of his sons as national field representatives. 
Frank P., Jr., left, and Robert G., will conduct a series of dealer education programs. 
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A SURE WAY TO INSTALL PROFITS... 


the Arcoleader Packaged Oil Boiler 


by AmeERICAN-Standard 


New Arcoleader Oil Boiler not only is shipped factory assembled 
and crated for fast, labor-saving installation, but has many 
other features that simplify adjustment and reduce call-backs to 
make it the most profitable cast iron boiler for every residential 
job. For example . . . 





e All of the factory-mounted, pre-wired accessories and controls are 
easily accessible from front. 
Factory-installed tankless heater (optional) has reliable I=W=H 
approved ratings. 
New design, wet base, vertical sections result in lighter weight, 
easier-to-handle unit. 
Minimum bushing expense and labor with 1)2"’ supply and return 
tappings. 

accotieme Git Qesnee teeta enedtel dion All flue surfaces easily cleaned without removing jacket, burner, 


mounting and sturdy design for easy handling accessories or controls. 


d ck installation. Just one simple, accurate . . . . . 
pe ear oF eaaheteniiinal tala required FOF more information call your distributor, or write: AMERICAN- 


to obtain a high CO» with a clean, quiet flame STANDARD, PLUMBING AND HEATING Division, 40 W. 40th Street, 
New York 18, N. Y. 











American-Standard 


PLUMBING AND HEATING DIVISION 


A 








Edward P. Bailey, who is 84, has t present Oijl-Heat Institute of 
resigned as president of the National America. He has been retained by Na L EB T T E R S 
Airoil Burner . —_ tional Airoil as counsel and will b 
Co., Philadelphia. i mcesded as teetid =e 
He has been asso- — Sonata fa Editor 
ciated with the e 
company since its 











MILFORD, N 


Can you imagine my delighted sur- 


" hn E. Craig has beet prise when I came upon the heading, 
inception in 1912 ny i “Ruel Oil 


Committe f API starts 


and was elected public information Project,” on page 


naiille 928 se ae 
president in 1928. 28 of the January issue? I’m no hu 


Fle was the eo? morless alarmist, but recalling that 
ond president of 
the American Oil Burner Associati 


formed in 1922 from which 


some of us started advocating just this 
type of action as far back as 1928, and 
have continued regularly to prod, 
push, yes even needle various and sun 
dry major oil companies on this sub 
ject since that time, I feel constrained 
to ask, what took you so long fellows? 
It reminds me of that durable old 
Pennsylvania Dutch saying, “So soon 
old, so late schmart!!” 


Enlightened Awakening 


But leave us not be peevish. An « 
lightened awakening and a change 
direction deserves appreciation and 
support whenever it takes place. No 
matter that policies have pushed the 
price of heating oil to th 
it has sent good and satisfied oilheat 


. aor ; ‘ ing customers to the gas companies’ 
The major value of oil burner filters is to protect your ‘ . 


time and profits against costly service calls—and to a chintee te seein fam 
protect your customers from annoying burner breakdowns. lying to be convinced 
So why settle for anything but complete protection — the loubts last week when llons 
kind you get with genuine Fulfio Filters and this liquid comfort me $64.92 
. mm Tho else ca emember when we 
Honeycomb Filter Tubes. As the most ; (Who else can rememt Sie 
° . ; ; -_ used to think that if th price Of Ni 
popular oil burner filters in America, 7 ue 
é 2 heating oil ever went to 9¢ a gallon 
Fulflo Filters have proved their per- then: iibemnie Hecciaees © 
formance through years of de- for?) 
endable service. New low- ; Let’s not blink the fact that “Publi 
Pp 
cost Honeycomb Filter Tubes Acceptance,” which the Committe: 
’ pe has been studying. has appearec be 
are the latest scientific devel- ha 1as been studying, has appeared t 
. way ahead of industry acknowledg 
opment to meet the needs of 
” “ « fuels 31S - - , 
today’s complex fuels. Insist 7) feel you fellows in the oil industry 
on genuine Fulflo Filters and —_ have been playing possum while your 
genuine Honeycomb Filter --- pricing policies have been forcing 
Tubes—in the new green a hordes of potential oilheating cus 


, WwW : ‘ omers to gas where available. Night 
wrapper, at the new low price. COMERS £0 GUS" here availak : 
after night a public utility points out 


loors in droves. Now we in expect 


ment. Sometimes we “Public” just 


on my television that “gas is cheaper,” 

that “there’s no storage problem,” that 

“you pay for only what you use after 

COMMERCIAL FILTERS CORPORATION te oe ioe 
MELROSE 76, MASSACHUSETTS 


PLANTS IN MELROSE MASSACHUSETTS AND LEBANON, INDIANA 


‘ 
; 


into our pockets to find the where 
withal to meet our daily needs, that 
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NEW RCA(\ MINITROL” 


MINIATURE 


Microphone —Controls —Speaker Unit 


STEPS UP EFFICIENCY FOR TRUCK 
DISPATCHERS IN SERVICE FIRMS! 


Typical of the foresighted engineering provided in RCA 
2-Way Radio Systems! “Minitrol” combinesmicrophone, 
controls and speaker in a single unit . . . clears dispatcher’s 
desk of unnecessary “clutter.” 


Dazor Mount 


@ Reluctance microphone insures clear distortionless speech. 


@ Self-contained transistor pre-amplifier provides audio 
amplification necessary to modulate the transmitter. 


Transmitter is activated by foot switch, freeing dis- 
patcher’s hands for other work. 


Message is directed toward dispatcher, reducing dis- 
traction to other personnel. 


Designed to provide maximum mounting flexibility, 
offering more combinations of equipment than ever 
before possible. 
Desk Stond @ Used to control local or remote control equipment. 
@ Choice of three mountings including Dazor type, desk 
stand, or to fit standard microphone holders. Colors: 
silver sage and pearl sand. 


Your communications system is only as efficient in saving time and 
earning profits as its components. RCA... world leader in radio ~~, 
offers you quality equipment to meet every requirement. Advancéd 
engineering m¢gans greatest satisfaction, lowest maintenance. Expert 
service by RCA Service Company to assure peak performance. 


a eit Available Now for Immediate Delivery 


Mail Coupon Today for Free Literature 





Radio Corporation of America 
: : ? Communic Products 
Mark of Qualify Dept. D-261, Building 15-1, Camden, N. J. 


Please send me specifications and prices on RCA “MINITROL” Micro- 
Tmk(s) # phone-Control Unit. 


Please send me 14-page brochure, “How Service Firms Increase 
Efficiency with RCA 2-Way Radio.” 


RADIO CORPORATION 
of AMERICA 


cd 
COMMUNICATIONS PRODUCTS 
CAMDEN, N. J. 


ZONE STATE 


in Caneda : RCA VICTOR Company Limited, Montreal 


eloil 


| Have RCA Communications Specialist make free RADIO SURVEY of 
my business. 


— 





‘oa A 
is a potent selling argument. Folks who 
are 


in a location where a change to 
gas is possible will not need to be 
tricked into doing it. Oilheating got its 
first acceptance by just such telling 
arguments against tlh 
and its pricing policies 
who have been or 
years know how 
see some of 
“handwriting 
But we don’ 
We salute the aband 
Rip Van Winkleism 
st successful major oil mpanie 
were going to hope for som: 
ght and shining (and profitable) re 
sults from that Committee which wu 
» launch this public inf 
in 195 t's not t 


It us feel its 


Mr. Editor, we'l 
keep us informed (t 
f FuELom & On 
mad 


gress 1s bein 4 


UISE FOWLER 


bow to speed fuel oil delivery, ee 


FEDERATION EXCHANGE, IN‘ 
Petr leum Divis 


lower costs, raise profits | cum Divison 


For example -7 deliveries per hour in winter time—day after day,  , bas ite Ae 
averaging 10,000 gallons per truck each 8 hours cr 1250 gallons every hour seni Sse ca . 
(with individual daily peaks of as much as 1473 per hour) from trucks trav- er service could be a 
elling 35 miles per day.* Can you equal that performan nd also make il dealers and distrit 


as much as an extra 14¢ profit on every gallon? With absolutely no trace of = * indled. However, 

. ‘ : like free advice 

a gush back—every fill a clean fill? If not, let us show you how rag 

Since the interpr 
free” has many diff 

Not an unusual experience for Goodling—an associate of Time Saving the extent of servi 


1 


Filis Inc. We will gladly show you their records and other examples Jan is initiated or 
of performance by fuel oil men who no longer use old fashioned time lustry should mark 


and money wasting methods. We are willing to bet you can do the n a few areas w 
same by adopting the Time Saving Fills method of modernizing equip- =‘ Deing_ practiced by 
ment—control plans and better business building ideas. Sending in hi _" some correl 
these areas, an 
has been provided f 


amp am Gp wm eis eee ee ee ee ee ee eee of the service In tl 
! 1 it 


the coupon is an easy way to make us prove it—mail it today. 


Time Saving Fills, Inc. extent OF free servi 
140 W. Market St., York, Pennsylvania. fully defined. In taki: 

. dealers do not cr 
We operate trucks an average of miles per day per 
truck in delivering to customers. We want proof that you 
can save us time and money on every delivery—give us up to an moves the thought 
extra '/2¢ profit on every gallon of oil we deliver—prove it. 


within the industri 


from the consumer 

Sai Our organization has fueloil distri 
Company 

Address 

City 





QUAKER MAID REFUELER 





MARTHA WASHINGTON TANDEM GONDOLA TYPE SEMI-TRAILER 


Smo lleot am r-tel.e— 


BY QUAKER 


Quaker Truck and Trailer Tanks are designed by engineers 
of highest standing and built to your individual require- 
ments by mechanics of the finest skills. Before construction 
is started on any tank, a blueprint is submitted showing how 
the tank will look, how much it will weigh, and how the 
load will be distributed on each axle in accordance -with 
both the chassis manufacturers’ specifications and State 
highway laws. You can depend on Quaker Tanks never to 
be overweight, never to be over or under capacity; and to 
have the load distributed perfectly 


For over 30 years Quaker has been the leader in the 
development and improvement of truck and trailer tank 
equipment. Go over any modern piece of equipment and 
see what a large percentage of the improvements in design 
and construction have been developed by Quaker City. 
To take a specific item: you will find lightweight tubing of 
larger inside diameter than piping, with long sweep elbows 
replacing sharp mitered joints, all joints welded and tested. 
Features like these explain why so many large oil com- 
panies ask us to construct pilot models for them before 
they go ahead with a large program. 


Get the benefit of standardization where it will save you 
time and money, but at the same time enjoy the advantages 
of a tank designed to fit your individual requirements by 
specifying Quaker City on your next order. Whether you WILLIAM PENN 
want a simple job like our “William Penn” or a deluxe 
unit like our “Fawn,” we can take care of your needs. 


QUAKER CITY IRON WORKS 


3400 GAUL STREET, PHILADELPHIA 34, PA., Telephone: REgent 9-3000 


AMERICA'S LEADING TRUCK TANK BUILDERS FOR OVER 30 YEARS 
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STEINEN OIL BURNER NOZZLES 
NE e witt tner [feteiiale) makes 


mirror 


m heat 


STEINEN OIL BURNER NOZZLES 


ct 














ELECTRODES ASSEMBLIES. Another 
Steinen quality product. Proven 
through its wide acceptance by 
leading oil burner manufacturers. 
Over 200 different types of standard 
and special designs. 

Compare this outstanding line. 
Write for complete information. 

SINCE 1907 


Wm. Steinen 
Mfg. Co., Inc. 
fay g 


Bruen Street, Newark, N_J. 


©wm. Steinen Mig. Co., 1957 
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MARTIN C. BESEMER 


Oilburner Supervisor 

Our studies have indicated that 
heating service generally is a pre 
industry problem and we're plannin 
ome special work th 
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1 whole. Preliminary 


1ustTry s 


1; 


cate the many advant 

here the sert 
eriodically t 
burner; he d 
t call 

Nu-Way Principals sell Their 
controlling Interest in Co. 
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Left to right: Messrs. Gipple, Klockau, Parmenter, Olson, Rettke. 
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GENERAL ‘800’ 
HUMIDIFIER 


Won’t STICK 
Won’t OVERFLOW 


NEWEST 
IN HOME HUMIDIFICATION! 


SIMPLE! The Model “800” needs no float .. . requires no 
tricky pan leveling. A simple, long wearing neoprene dic- 
phragm, chrome-plated valve, and enclosed valve seat prevent 
any sticking or clogging — can’t overflow! 
COMPACT! Entire unit (except cold water connection) fits inside 
the furnace plenum. Just lift nameplate to check evaporation, 
water level and plates! 
in Minutes! Pre-tobricated, one-piece unit with AUTOMATIC! Auto-Valve operates solely by pressure of water 
PARTS means easier installations and less service. in the evaporating pan. Whenever the water level falls below 
3 mplote for drilling mounting holes and cut- a predetermined point, the valve OPENS. After the woter 
num mokes every installation profitable. level is restored, the valve CLOSES automatically. 


GENERAL FUEL OIL FILTERS 


MODEL 2A-700A 


Prevent Clogged 
Nozzles... 


Stretch Heating For large homes. Features 
General, Dollars i Wool Felt “Step Design” 
EL on Fat FY artridge. leak-proof de- 
ANDaRD M . = Pata Gol : 
1A-25A ©. MODEL 1A-25A eeeeeeeseeseseeeseee 


MODEL 2A-17A 


Largest capacity, deluxe 
model with metal-encased, 
“depth-type” cartridge . . . 
screw-type steel handle. 


MODEL 90 WATER TRAP 


For average homes and space heaters, this popular model has the Wool 
Felt ‘Step Design’ Cartridge for greatest usable filtering area and finest 
filtration. Corrosion-proof plastic finish. All-metal construction. 


Removes water from oil 
before it reaches burner; 
protects filter, nozzle, 
pump. Interchangeable %” 
inlet-outlet and 4” thread- 
ed brass drain plug. 


For heavy fuel oils and 
CLEAN RIGHT SOOT REMOVER lubricating and hydraulic 
oils. Washable Monel! car- 
tridge (30, 60, 100, 150, 
or 200 mesh). Corrosion- 
proof plastic finish. 


Removes up to a “%” soot layer in 2-5 minutes through 


normal, no-flash burning action. Non-corrosive. Clean Right 
can cut heating bills up to 25%! For any stove or furnace 


_— 


SEE YOUR JOBBER OR WRITE FOR FULL DETAILS 


GENERAL FILTERS, INC. 


PRODUCTS 43800 GRAND RIVER AVENUE ‘NOVI, MICHIGAN 





IN CANADA: Canadian General Filters, Ltd., 39 Crockford Blvd., Scarborough, Ontario 





It pays to use 


Genuine 
Factory 
Replacements 


par 


VER the last twenty-five 

years scores of oil burner 
manufacturers hav: bought mil- 
lions of electrode assemblies from 
us for their original equipment. 
When you order SPARKTRODES 
from your Jobber, therefore, you 
are assured of getting genuine 
factory replacements. 





Wherever you are, there’s a 
SPARKTRODES Jobber near you. 
We back him with the greatest 
variety of assembly designs, insu- 
lators, bus bars, cable and fittings 


available from a single source. 


trodes 


pa 


DIELECTRIC 


PRODUCTS COMPANY, INC. 
Jersey City New Jersey 


Representatives in 3] States and Canada 
rized Jobbers @ Coast-to-Coast 


Reg. Trade Mark 


Jordan speaks at Boston Meeting; 
Matthewman named IOMA President 


nt for mar- men have the abilit 
, Was prin solve their problems \ 
dinner help or interference 
nt Oil Men’s declared, felt the 
it Bos rather quickly becau 
a delicate ba 
1 


j I de manc 


ind as 
ickly if demand 
“This industry 


” Jordan sai 


icts and backing t 
right kind of 


y customer get 


Also at the dinner - 

im, president, Whit 

eived the “Honorary 
man” plaque and Robert L. Crawf 
president, Pacific Oil Co., Fall Riv 
Mass., and retiring IOMA president 


received a silver tra} 
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The Sign of bigger dealer profits 


... Sreater customer satisfaction 


“Certified Comfort” is a plan de- 
signed to help Shell Dealers build 
bigger sales and greater customer 
satisfaction. At the same time, it 
enables the dealer to assure the 
homeowner a quality fuel and ex- 
pert oil heating service for the 
entire season. 


With the “Certified Comfort” 
Plan, the Shell Fuel Oil Dealer 
certifies top quality heating oil and 


assures his customers of premium 
service, including degree-day sys- 
tem deliveries, anti-corrosion treat- 
ment of fuel tanks and metered 
delivery receipts. 

To thoroughly acquaint fuel oil 
consumers with the “Certified 
Comfort” theme, Shell has pre- 
pared a complete advertising pro- 
gram, which includes television, 
radio, Outdoor, newspaper and 


direct mail—all available to the 
Shell Fuel Oil Dealer. This pro- 
gram is specifically designed to 
increase sales . . . and profits. 


You, too, can profit with the 
“Certified Comfort” Plan. Call the 
local Shell office for complete de- 
tails. Remember, the “Certified 
Comfort” Plan is a Profit Plan for 
Shell Fuel Oil Dealers. 


SHELL OIL COMPANY 


reloil 





INSTALVELOPE 


ENDS BUDGET ACCOUNT 
HEADACHES FOR YOU— 
AND YOUR CUSTOMERS! 


Speeds Budget Collections: 


Payment Coupons with envelope attached 
are bound in Customer's Payment Record 
Book and provide immediate and positive 
identification of account and excellent posting 
medium. 


Experience has proved use: 

1. Increases payment on due date by average 
of 3 days per payment. 

. All information available for 

account. 


crediting 
. Eliminates correspondence and errors 
. Customers like 
convenience. 


courtesy, efficiency and 


Advertises Your Products: 


Provides powerful and economical means of 
advertising your other products and services 
to a known and complete “captive” audience 
at pre-determined intervals throughout the 
year. 

Thousands of Instalvelopes in use from coast 
to coast! 


Write or wire us for sample Book and 
complete information 


EFFECTIVE TOOLS FOR EFFECTIVE MANAGEMENT { 
i 


WASSELL ORGANIZATION, INC. 





WESTPORT 9 CONNECTICUT 


Tear off 


Please send me without 3 
book and complete informatior 


NAME . 
COMPANY 
ADDRESS 


CITY & STATE 
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Name Officers and Members 
of Apt Fuel Oil Committee 
rT COLLEY, vice president, Divi 
Marketing, American Petr 

unced the 

| Oil Com 

hairmar 


r Refin 
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OIL TANK GAUGE 


for 1!/,” and 2” openings 











plastic top. 


Plainly visible scale 
m even the carkest 
places. 


Designed 
gineered 
or outside 
tions 


> Heavy die-cast plug 
SPRING STEEL flex 
ble float rod. 
All moving parts 
> hinged on durable 
brass pivots. 


Overall rugged con- 
struction guaranteed 


mstaia- | 

















Dealer 
fl. 
Weare... do not stock this 


trouble-free low priced gauge write 
for sample. This fast-selling gauge 
has exclusive features not found in 
many of the higher priced gauges 
that will mean volume business for 
you. 





—— 


WRITE FOR OUR LOW PRICES 


homeward Products Inc. 


3420 S. W. 9th St. 
DES MOINES, IOWA 














JUST DIAL THE i 
EASIEST-T0-SET.... 
EASIEST-TO-READ 


USE PENN’S NEW RIMSET THERMOSTAT 
TO HELP SELL HEATING-COOLING JOBS 


No squinting 


arge stationary dial 

" big numerals 
RIMSET today’s 

read thermostat. 


No chattering 


Unlike other thermostats, 
RIMSET does not chatter 
to cause "on-off" operation 
when vibration occurs. 





No leveling 


stallation is easier and 
urate Operation is as- 
ured because leveling is 


not necessary. 


There’s nothing else like it...it has 
accuracy, dependability, extra 
convenience and blendable beauty 


You get extra sales power at no extra cost with Penn’s 
RIMSET thermostat. It has features your customers want 
and can’t get with any other thermostat. It is easier to set 

.. you simply dial the rim . . . the scale remains stationary 
and is always “‘easiest-to-read’’. It has snap-acting contacts 
to eliminate “on-off” operation caused by vibration. And, 
it has modern styling and beauty to blend with any room 
decor. 


With the Penn RIMSET thermostat unit, various inter- 
changeable sub-bases are available for 12 different heat- 
ing and cooling jobs! On your next installation, use 
Penn’s RIMSET ... the thermostat that helps close sales 
then keeps customers sold. 


And to complete your 
control “package” here’s the... 








1 ene eee | 
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Fan Center and Cooling Center 


The Fan Center is 6” high and 41/,” wide. It com- 
bines a transformer with a fan relay, reset relay and 
heating relay (one or all). The Cooling Center is 
7” high and 8” wide. It combines pressure controls, 
contactor, auxiliary relay for (a) water chiller 
pump, (b) tower pump or fan relay or both, (c) 
condenser fan relay. Diagram illustrates functions. 


Rimset 
Thermostat 


Cooling Tower or 
Condenser Fan 


Cooling 
Center 


Fan 
Center 


Water Chiller 
Pump 


Heating System Compressor Fan 


NEWEST CONTROL CENTERS 


for Heating-Cooling from Penn! 


System Center 

Only 11” high and 8” wide, this compact unit 
combines all the control functions of the Fan 
Center and Cooling Center. The center panel ir 


this unit is easily removed for ease in wiring. 


AUTOMATIC CONTROLS FOR HEATING. REFRIGERATION 


AIR 


Compact Penn residential Control Centers, 
with factory-wired internal circuits, are 
designed to save installation time 


Here are the newest advancements in Control Center engineer- 
ing design! Penn offers two basic types for all-sized residential 
units through 40 amps., single phase, 30 amps., three phase. 
For air conditioning systems with remote condensing units, a 
‘Fan Center” controls the air handling equipment while a 
Cooling Center” controls the remote condensing unit or water 
chiller. For self-contained systems, the “System Center” electri- 


cally interlocks in one unit all heating-cooling functions. 


[hese Control Centers are designed to operate with the 
Penn RIMSET thermostat to give your customers the finest 
year ‘round air conditioning performance. Get the complete 


. write to Penn Controls, Inc., Goshen, Indiana. 


CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


story... 


Yovy 





Airtemp 


dealers 


make 
more 
money 


Why? Well, the simple fact is that Airtemp 

Dealers have more to sell. On the one hand, 

the Airtemp line is complete—really complete 
with 297 heating and cooling models. A 

complete line that can satisfy any cooling or 

heating need. 

And on the other hand, Chrysler Airtemp 

dealers make more money because— 

e They sell the Chrysler name and Chrysler’s 
famous engineering. 


Airtemp dealers keep their initial sale profits 
because they have fewer customer com- 
plaints and call backs. 
They benefit from pre-tested merchandising 
helps and incentive programs. 
Dealers receive special training at Chrysler 
Corporation Service Centers. 
They get factory advertising in their local 
markets 
So, don’t you think it makes good, sound 
business sense for you to mail in the coupon 
below—today! It’s the first step toward tie- 
ing-up with the profit franchise—the Airtemp 
franchise. Do it—today! 


<- 




















CHRYSLER 


On 


CORP 














AIRTEMP DIVISION, CHRYSLER CORP. 
DEPT. FO-3 DAYTON 1, OHIO 


Please send me full information on an Airtemp franchise. 


ADDRESS... 


! 
| 
| NAME.... 
| 
| 
| 


CITY. ZONE STATS... 002 
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N. Y. Inst. of Technology 
has heating-cooling Course 


4 COURSE in heating, airconditioning 
and refrigeration is underway at th 
New York Institute of Technol 
Third Ave., Pacific and Dean St 
Brooklyn, N. Y 

The summer semester begins June 
with registration during tl 
May 26-31. The matri 

in be applied 


c J 


r semester | 


\MPROBE RS-1 Foundation to foster 


,, $3985 petroleum Education 


PETROLEUM EDI 


There’s nothing like an AMPROBE fo 

Wrap-around feature makes 

downs. Multiple current and 

everything in sight with a single 

There’s an AMPROBE for every job, every budget... from 10 amps and 
250 volts to 1200 amps and 600 volts AC. Prices from $19.85 to $67.50- 
so you can’t afford not to own one. See them at your jobber today. 
Pyramid Instrument Corp., Lynbrook, N. Y. Manufacturers of famous 
REMCON simplified low-voltage switching devices. In Canada: Atlas 
Radio Corp., 50 Wingold Ave., Toront inada ; 
Underwriters Safety 


I3 models te woke your work COAIPN,, fasten, Auner Standards revised 


THE UNDERWRITERS’ 
Inc., has revised 

fety for oilfired 
This second editio 
edition of March 1955 

Copies may be obt 
derwriters Laboratori 
Box 247, Northbrook, 


Know if load is balanced Check appliance voltage Take current readings 
at receptacle without shutdowns 


March 
8 
3 1958 








Emerson-Electric is ready to help you right now 
with any power-drive problem. In your highly 
competitive business, tomorrow can be too 
late. Skilled specialists who know motors and 
the needs of appliance and equipment 
manufacturers are always ready to go to work 
for you. They'll start with your design ideas— 
follow through to production and tested 
performance. 


It is this on-the-spot service, plus more than 
65 years’ experience meeting motor-drive 
requirements, that have made Emerson-Electri¢ 
motors foremost in appliance applications. 


Call, wire or write Dept. M-109 today. 
The Emerson Electric Mfg. Co., St. Louis 21, Mo. 





' Every 
vte r Emerson-Electric 
= motor is 
oo custom-engineered 
® to meet your 
exact requirements. 





EmMERSON-ELECTRIC 
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of St. Louis or Since 1890 














BUILD A BETTER BUSINESS WITH TYPHOON 


nplete line of residential packaged air conditioners in the industry! A size, a model, a price for every 


Including two, three and five ton true heat pumps and two, three and five ton attic units. And 
sified range of furnaces, using r oil, from 75,000 to 200,000 BTU. Three and five ton split sys- 


T 


to exactly match Typhoon furnaces. For a sales * extra’’, Typhoon features “Even-Temp”, 
3 rate to the weather ego acme, change air volume between su! 


you keep the ME. Map you make on every sale by delivering highest quality performance without 


rvice. Home air conditioning grows bigger every day, you should be growing with it. Write 


i 


yphoon franchise and Typhoon’'s wide co air conditioning lin 


Please send me full details about a Typhoon franchise 
[) Please have your representative call on me 


TYPHOON 


DiviSION OF HUPP CORPORATION 





Superior quality forged body-* 
— precision machined 
Uniform wall thickness - 
—no weak spots ~~» 1 
Extra heavy reinforcing rim 


lerger diameter cam ears 
for longer service life 


Extra 
Hi- Strength 
forged 
hondles 
— greater 


economy safety and 
longer 
service 
Uniform heavy 
wall thickness 


—no weak spots 
Superior quality forged body 
— precision machined 


Recess retains gasket 
in coupler and assures 
proper placement 


your best buy is 


EVER-TITE 
-the best quality 


quick couplings 


— - 


== 


— accurate tolerances 


Bronze 
Aluminum 
Stainless 
Carbon 
Malleable 
Hastelloy 


You save time and 
money when yx 
, EVER-TITE 
EVER-TITE COUPLINGS, becausé 
Standard you get speedy 
Adopter and Coupler deliveries—no leaks 
The tightness is 
predetermined in 
manufacture so you 
EVER-TITE can be sure with 
Adopter EVER-TITE 
and ~ The EVER-TITE 
Coupler trademark is a 
hallmark of 
dependat ity 
EVER-TITES do the 
best job in the trans 
fer of every type of 
product through 
hose or pipe 
Get EVER-TITE and 
get the best. Ask your 
distributor now 
EVER-TITE COUPLING CO. INC 
254 West 54th Street 
New York 19, N. Y 


EVER-TITE 
Shank 
Hose 

Coupling 


Dust Cap 
EVER-TITE Dust Protectors 





OHI Technical Division hears 
Reports on committee Projects 


( ‘NOMMITTEE CHAIRMEN of various same group will outlin 
cently reported able for a film strip 

In the same _ vein 

Cockey, Jr., Mahool-M; 

ing, Inc., asked for the 

the group in providing 

ground for news stories 
Plans for the t 

scheduled for Jun 


were 


Resek heads new Company 


Industrial Combustion. Inc. 


NEW MA 


er- Brooks 
| 


wing 


ith the new 
vice-president 
ing; Robert Har 
liam J. DeMut! 





industrial Combustion's new plant. 
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Never betore has Chevy been so right 





for hauling petroleum products! 


Here’s a truck specially designed to take to 
your kind of work like a duck takes to 
water! Its Chevrolet for ’58 with new 
hustle, muscle and style that mean money 
in your pocket! 


As you can see, Chevy’s a honey of a truck this 
year, and that handsome, broad-shouldered ’58 
appearance only hints at the host of new and im- 
proved features that are ready to put you dollars 
ahead in the years to come. Whether you need a 
highway tractor or a straight truck for city 
pickup, Cherrolet’s ideally suited for your line of 
work. In styling, for instance, Chevrolet for ’58 
has what it takes to build your business prestige 
every day in the week: new dual headlamps, 
new massive grille, newly contoured hood, new 


cab beauty, to mention just a few innovations. 


And what workers these new Chevrolet middle- 
weights are! There’s extra power to do more work 
faster from new, more durable Taskmaster V8’s 

. or from a new version of the famed Job- 
master 6, standard in Series 60. High G.V.W.’s— 
up to 14,000 lbs. in Series 40, and up to 21,000 
lbs. in Series 50 and 60 models when equipped 
with heavy-duty options—assure big, profitable 
payloads. And you'll have the right chassis com- 
ponents for your job: husky parallel-design 
frame, hefty rear axle and the proper springs and 
transmissions to meet your needs precisely. 


There are many such reasons why you'll want 
to see your Chevrolet dealer soon! . . . Chevrolet 
Division of General Motors, Detroit 2, Michigan. 





This i¢ a Landmark 


New! LANDMARK by LENNOX 


--. MODULAR “BLOCK" SYSTEM FOR 100% TAILORED INSTALLATIONS 


“Spectacular” is the word for this new Lennox develop- 
ment. It’s spectacular in quietness. ..in installation 
versatility ...in operating efficiency! Blower, heating 
section and cooling coil are separate packages—yet fit 
together as a compact unit to deliver the exactly right 
comfort. No guesswork—no “make-do.”’ 


It’s as simple as ABC. Just choose the blower with the 
proper Cfm capacities—and add whatever heating and/or 
cooling units that best suit the need (as well as your 
customer’s fuel preference and budget). 


aust 
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UP-FLO HEATING 


LENN GX Industries Inc. 





(9 I | A “LANDMARK” IN AIR CONDITIONING AND 
@ —=isHEATING. . . IN SALES OPPORTUNITY, 100! 


Heating units in gas, oil, \ | i SECTIONS OR 
electricity and HEAT PUMPS NB i JN “BLOCKS” STACK 


TOGETHER 


Complete flexibility ss ‘ee as KBE 


Reduces installation costs RSS Each section is housed in 
beautiful 20 gauge steel 
cabinet. Centering pins assure 


Quietest units on the market —— ; perfect alignment—give 


appearance of a single unit. 





A ‘ ‘ = F Capacities—heating: 68,000 
Commercial and residential Too Ia to 378,000 Btu input. 
t os 2 a Cooling. 2 to 10 tons. 


e Simplifies your inventory 


e Up-flo or down-flo ‘ | 4 weg 
~ ie :* 


; i 
y —— 
- ee 
e's aay , 
ns 
Sit See 
_s 


Don't he “left at the post 


in the BIG race for business. Get 


the facts about LENNOX 


dealer opportunities 





Lennox Industries Inc. 
(Address nearest branch. See locations at left) 


“STORE TYPE” 
AIR 
CONDITIONING 


Without obligation, send me information about the dealer 
opportunities with the new Landmark. 





COMPANY ..........-00000000+ 


Marshalltown, lowa * Columbus, Ohio « Syracuse, N. Y. Address......... 
Fort Worth, Texas * Salt Lake City, Utah « Los Angeles, Calif. 
Decatur, Georgia * Des Moines, lowa a 


Lennox Industries (Canada) Lid.—Toronto, Montreal, Calgary and 
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lon 
America, said, 
dence that we ar 
dynamic, expanding 
market. Hence, ot 
signed to provid 


search, development 


Northwest Petroleum Association 
elects John Kuether President 


AY Minne 


9 
SOOTMASTER 


Furnace Cleaner *521 
WITH DISPOSABLE FILTER 
There's no outside bag to worry about no 
bag that you have to empty with NEW 
SOOTMASTER. This new kind of furnace 
cleaner has a super-efficient disposable filter 
with throwaway bag inside the tank. Double 
filtering action guarantees cleane 
Light weight. Easy rolling Preferred 

fessionals. 


GE PREMIER OWNERS! a Three pak 
ee Se eon 


acres sac: to this... 


ELIMINATE OUTSIDE BAG 
MODEL FU-I1A 
Same Filter Unit as SOOT 


MASTER Cleaner especially d - 
signed to fit in the tank o 

G.E. and Premier Furnace 
Cleaners. Eliminates outside 

bag. Provides safe, sanitary 

way to dispose of soot and dirt 

Filter Unit complete with 

throwaway bags and quic 

release tie cord 


cleaning 


by pr 





Model UC-1A 
Brand new suction motor 
unit plus FU-IA dispos DISPOSABLE 
able filter unit assures 
quiet operation. Fits G.E 
and Premier Cleaners. Big 
economy replacement 
Guaranteed $54.50 


FILTER 











Dust bags and hoses for 
all industrial models 
Order from your jobber 
Jobber inquiries invited 


Distributed in Canada by Imperic 


Alles id distribut letters profitable to insur 

MASTER-CRAFT t school children to their hom« 5 mie: | we Se 
10] ad od A 1 © | Om parents to get the universal he went on to asl 
W. HAVERSTRAW, NEW YORK ee es - rage: gang ; 


Credit survey?” 
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BURNHAM raises your 
TRUE PROFIT 
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BASE-RAY® radiant base 
board plus a Burnham packaged 
boiler here’s the ultimate in 
profit-making installation with fewer 
call backs! BASE-RAY is the time 
proven baseboard heating the 
first developed. Made of cast iron for 
lifetime service, it gives gentle, 
sun-like radiant heat the evenest 
most comfortable hydronic* heating 
known. For the comfort and beauty 
that mean satisfied customers 
insist on BASE-RAY. 





_- - . —_— - 
_— 


*HYDRONICS the science of heating 
and cooling with water 


These two-tone beauties available with built-in 
all-copper coils for plentiful automatic yeor 
‘round hot faucet water. 
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PACE-PAK® 0! Boiler...A complete! HOLIDAY Gas Boiler To get the JUBILEE -PAK ...New wet base oil 
packaged boiler... ready to install in t most fro 


om gas, insist on the newest, most boiler. Burner flame is entirely surrounded 
absolute minimum of time. Vertica efficient gas boiler on the market. Cast iron by water-backed heating surfaces. Lifetime 
travel over hundreds of heat-grabbing fin: Vertical flue travel. Also available as a com cast iron. Vertical flue travel. Available as a 


makes it an outstanding fuel-saver. Lifetime letely packaged boiler. AGA. approved completely packaged boiler. 1-B-R rated 
cast-iron construction. |-B-R rated Shipped in sturdy skid-bottom crate Shipped in sturdy skid-bottom crate 


Burnham Corporation, Irvington, New York 
a Corporation, Please give me full data and ratings on 
BASE-RAY (] PACE-PAK() JUBILEE-PAK() HOLIDAY (J 
HEATING & COOLING DIVISION 


IRVINGTON, NEW YORK Nome . 
Address 


vw 
4 
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FIRST IN THE MANUFACTURE OF BASEBOARD HEATING 
MEMBER OF THE BETTER HEATING—COOLING COUNCIL 


dloil 


oilheat, 
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We b S t e Tr Home Builders anticipate 


better Volume this Year 


2-STAGE THE WEEK of January 19 saw the 14tl 


annual convention of the National 


* Association of Home Builders tak¢ 
e g V ] Cc e place in Chicago, with meetings and 


equipment exhibits setting near rex 





rds for attendance and size 


e a V e Tr A spirit of cautious ptimism pré 


1} 8 vailed among the home building fra 
CONVERTIBLE 
- i 
} wb as Z that home building during 1958 woul 

| Without ¢xira ports COMPLETELY at least match—and perhaps exceed 

i oe Lodondl ; INTERCHANGEABLE 
eee nee —réploces any fuel uni 


+ 4 -4-4-4-4-4-4 


ternity, with most members agreeing 


+ 


the volume achieved di 
coo sdued ole bnieckah Two factors most 
__| COMPACT justify the optimist1 
AND LIGHTWEIGHT 
= permits installation in the 
_ tightest of quarters MOUNTS IN ANY POSITION : —— 
+=for eutier chonguover this year in all probability 
ncourage building rather than hinder 


-asier mortgage money 
population. Also, gover 


ft 
\ 


LOW-FRICTION | * Housing needed 
360° PORT 
ARRANGEMENT There are adequate r 
— optional ports 14 
for convemence 

ond serviceability ing, too. Here are s = 
-mphasized at the NAHB conventi 


seal beatings testify to the need for 


Births reached a new 
lion in 1957, the sev 
r to set a record: 
is Occurred mainly 

7 


fourth childrer 


million 


fastest priming pump ever developed! households 
This Webster 2-stage Service- 
Saver, with separate suction 
gears, separate pressure gears and 


On January 


a special reservoir to eliminate 
air from the system, assures faste1 
priming for quicker starts. It 
eliminates most common pump 
failures from small air leaks in 
plumbing, restricted lines. Web- 
ster’s exclusive rotary filter means 
new filter efficiency for the life of 
the pump. Result: oil burners 
perform better — longer 


luring the morning 
Better heating S$ 
Service Saver — or Homes,” designed t 
levelopments in heating 
ds and better result 
Lawrence Shuman nsulting 
er, Bethesda, Md., opened witl 
1 explanation of the “General Prir 
iples of house Heating” and was fol 
lowed by representatives of the fur 
> and boiler industry. Herbert Gil 
National Warm Air Heating © 
FUEL UNITS , ee i Airconditioning Association, told tl 
R. S. Doherty, 
HEATING Division biti idiator Corp., Johnstown, Pa., 1 
comme seeepee ee ited the benefits of good heating wit} 
fad RACINE WIS ; ; hot water systems. Concluding speak 
r, H. O, Chamberlain, Minneapolis 
| Honeywell Regulator Co., Minneap 


March 
1958 


r of good heating with warm air 








<ussed “Control Sys 


owesitee Webster Transformers 


iwreement evident in 
with quick-adapter bases and terminals 


ns was the assump 


of heating requires aeee e 
dealer who can dk +t cave time 
nd service it. Also the eee ER oor 
d out that there were | 
good heating an 
ts, which were housed | | 
Hilton and Sherman 
Chicago Coliseum, in ® 
f heating, ventilat 
ning manufactur 
luded among thi 
ce oilheating equip 
American-Standard 
C leman, Crane. 
G-E, Heil, Henry 
tional Oil Burner 
Lennox, Mueller, Olsen 


Stewart-Warner 


New England Oni to honor 
Beckwith with Testimonial 


Uncle Fred” Beck 
ing in Boston when 
he Oil Heat 


Beckwit! 


Seems like everyone in the oil heat 
business is getting on the Webster 


band wagon since they made trans- 





former replacement so easy. For just 
a minimum stock of Webster replace- 
ment transformers, and a small selec- 





tion of interchangeable bases and 





terminal assemblies, replace nearly 
any ignition transformer in opera- 
tion today 


Webster's replacement system is better 
three ways: 
(1) Gives me a replacement that fits an 
. r talk WI job toa = en 
r Salmon, Harvard happy by keeping service cost 
1 ill (3) Makes servicing a lead-pipe cinch 
; ne J time in the bargain 


— Saves money ang 
I 


iC 


FUEL UNITS 


partment t HEATING DiviSton 

nt to the assistant WEBSTER ELECTRIC 

wholesale saies RACINE wis 
resulting from the 


B 





NOW from the company 


that gave you the Carrier 


Weathermaker Home... 


NEW E> 


THERMO-CENTER 


saves hundreds of dollars 
on the cost of new home 
air conditioning ! 


Phone your Carrier Distributor for complete details or write: 


Carrier Corporation, Syracuse, New York 
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1. GONE ARE THE DAYS... 


when the furnace was planted in the middle of (he base- 
ment. That was good enough when people were satisfied 
with heating only. But today they want air conditioning, 
too — and they want it at low cost. 
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3. IN A HOUSE WITH A BASEMENT... 


a plenum is set on top of an upflow Carrier Winter 
Weathermaker. 


necting the plenum with the cooling section located just 


A short duct goes through the wall, con- 


outside. No water or refrigerant piping is required. 





eae 


5. THE OPTION IS YOURS... 


You can install a complete Carrier Thermo-Center when 
the house is built. Or omit the cooling section. Carrier pro- 
vides a metal cover for the wall opening which reminds 
the home owner how easily he can add cooling later. 








2. SO CARRIER MOVED THE FURNACE... 


from the center of the basement‘ over against an exterior 
wall. Now, the way was opened for a new kind of year- 
round air conditioner: the Carrier Thermo-Center which 
costs hundreds of dollars less than conventional systems. 


* 











4. IN A MODERN SLAB HOUSE... 


a plenum is placed underneath a downflow Carrier Winter 
Weathermaker. Then the same procedure is followed. A 
short duct through the wall connects the plenum with the 
cooling section located just outside. Quick, simple, easy! 


6. EITHER WAY YOU GO... 


the Carrier Thermo-Center enables your salesmen to talk 
to their prospects about the many year-round benefits of 
home-wide air conditioning. They can have it now or 


add in the future—either way at unbelievably low cost. 
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MORE HOME 
HUA Get yourshare 


and More 


® 
a WV f 
oe ae Y, 
— a; a \ 


NEW LOWER PRICES 
FOR THE MOST WANTED SIZES 


Every indication points to a healthy increase, this year, in : Cooling Co 
both new home building and remodelling! 





yr 


Winter Air 
Conditioner with 


But your builder, architect and homeowner customers 
are asking for better installations at no increase in price 
Meet this demand in a way that will increase your share 
of the business, profitably. Meet it with the excellence of 
oo her am tricrto ire Furnace nc ir € tie are! . 
heavily constructed Luxaire Furna ind Air Conditioner Factory Assembled and Wired 
The sensational success of the new Luxaire Assembled Gas and Oil Furnaces 
ye 7 ‘ iti fl 
and Wired Furnaces, coupled with production economies ee ee eee ee ene 
‘ “ ; \ Complete Line! Gas — 75,000, 100,000 
from new tooling, has permitted substantial reductions in the 125,000, 150,000 Btu input — 16 Gauge Heat 
price of those Luxaire Units which your customers buy most! ing Elements! Oil — 74.800 and 112.000 Btu 
. output 16 and 14 Gauge Heating Ele 
Take advantage of this opportunity to increase your busi- ments, respectively! 21 Gauge Cabinets! 


; ; Ready for operation when connected to fuel 
ness, and your profits See your Luxaire jobber, today! line, ducts, electricity and thermostat’ 


MOST COMPETITIVE tine ot EVERYTHING 


- 
— 


u 
: a Combination 


Counterflo poten wi Cool 
‘ w naces ; a oter cole 
yen Units and Gravity i Gas Duct t Gas Pa nw Add-On 
Rawr! - Utility Units. Furnaces es Furnaces s. Conversion 2 30r 5H.P Summer Air 
tioning Units Burn either Burn either Ge f 4 Sizes Burners Air or Water Conditioning 
—_ od Gas or Oil. Gas or Oil Sizes Cooled con Units. 3 and 
s or Oil. either Ges 5 Tons 
or Oil 


Basement 


Compressor- 
Condenser 
Assemblies 

availoble with 
Duct or 

Plenum Type 

Cooling Coils. 


THE C. A. OLSEN MANUFACTURING COMPANY. . ctvria, ono 
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HEATING & AIR CONDITIONING UNITS 
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PART ONE OF THREE 


Five Men 
at Ease 


How some 
prominent Midwestern 
fueloil Distributors 


discuss our Opportunities 


ARY DAY in Chicag 
men of the oilheat 
with the editor in a 
1 to talk 
lustry’s recent hap 
re how they might 


It was like a con 


Over quite d 


ith ut an audience 
Mr 
> for 


irs ago at 

r traditional quartet of 
Spade and Scott 
ur were selected as 
rs of the Fueloil Com 
\aving their principal in- 
il and oilheating, and 
zed as effective operators 
A. J. Becker, Becker- 
Marsden C St. Louis; Myles W 
Hall, C Oil Co., Duluth; Francis 
J. Schuster, Troy Oil Co., Indianap- 
lis, and Norman Steenstra, Standard 

Oil Co. (Ohio), Cleveland. 
dozen subjects were 
1 greater or less degree 


spotted by thumbing 


through the past dozen issues of FUEL- 
om & Om Heart. The 
isked questi ns 


editor mostly 


Gray: The first item I notice is one 


f a series on “Quality Builders use 
Oil Heat.” The series described some 
dealer operations where oil heat was 
being sold to operative builders in 
spots where natural gas was available 
In a few cities we have been able to 
get over the point that gas, due to its 
lower installation cost, is used mostly 
in the smaller houses. Sections of Cin 

Louisville, for example, 
inted out as favoring oil 


1 1 


it in the homes selling 

imdb teoitntiee “al kk 

What has been thx 
xperience? 


Schuster: I an 


definitely, bec 


‘ 


above $15, 
quality 


Indianapolis 


in that, 
uuse I think it has a lot 


interested 


f merit. In fact I've brought it up at 
two or three sessions of our coopera- 
tive advertising group, because I knew 
f that movement in Louisville. I think 
we need more things to hang our hat 
on and that can be one of them 

Gray: In some Eastern areas, like 
Richmond, Va., and Hartford, Conn.., 
the idea has taken hold pretty well 
In the St. Louis area, Jack, I haven't 
had that feeling. 

Becker: The speculative builder was 


using gas in some high priced homes 


in St. Louis when gas was higher than 
the cost of oil . . . doing it because 
the public would accept gas and they 
could make more money on the house 
than with an oil installation 

Schuster: In other words, they have 
taken the play away from you on that. 
That’s what they have done in our 
city; they're using that story 

Gray: Of course, in Indianapolis 
you have higher priced gas, and they're 
just getting started on heating so they 
have to talk about something 

Hall: What is your cost differential? 

Schuster: They are just slightly 
shaded under oil 

Hall: Is it so close that y 


doesn’t make any difference? 


ud Say It 


Schuster: Yes, but that isn’t what 
sells heat any more 

Becker: Ours in St. Louis is a third 
under 

Gray: But still St. Louis, 


ingly to me, gets a fine cri P of oil- 


interest 


heating installations every year, not 
as big as they might wish, but con- 
trasted to some other Midwestern cities 
that have similar price situations . . . 
and particularly contrasted with De- 
troit where the boys seem to have 
thrown up their hands and said they 
can't do it 

Norm, 


homes seem almost all gas 


In your area, your city 





. » .. Five Men at Ease 


Steenstra: The speculative builder F Steenstra: How long has he don 
uses gas if there’s a main. Our busi ; is this his first year? 
ness is outside the gas mains. Actually th | Gray: No, it’s beer 
the differential in Cleveland rates i ari r four years 
so great that no matter how much you ‘ ' j Hall: I've been doin 
talk about quality builders they put years, unintentionally 
in gas heat because of the econon ; Zz in awful time coming 
Gray: Of course, you’y id an tee “A house stuff. We d 
overwhelming majority on ga n : _ but in our furn: 


back for so many years. Some of ou: just ignore new 


cooperative campaigns have convinced te Z pa f the field 
the builder that he can s 
money with oil heat. They get him t a : 4 Becker: The troubl 


| 
We take a 


put it in a model house at low instal _ a A lative builder 1 

lation cost. He offers gas "g bes 

advertised house price, but 

man then says, “For only 

a month,” which he will qu 

can have oil heat, and the: I Steenstra: There are not enough fuel- 

really have something of fine oil distributors selling equipment. 

The builder can add enoug! 

some extra profit for himself and t Schuster: niv » nm we don’t Stamp Plans 
Gray: Let's droy 

buyer a favor EE 


Gray: Y 


salesman, while actually 


New homes Subsidy 


This particular article, whil Schuster: / 
the quality builder series 
man named Jim Wright wu 
up a fine oil volume in northern | Gray: T! 
Jersey since he left the Arn iil t 
colonel after World War 1 Schuster: 
proach to the new home market Gray: W 
competitive gas area 1s 
heating jobs a year at 
He sells a deluxe brand 
and he’s still well above the gas t Becker: H 
cost but he goes that far t 
quality builder. Beyond 
he won't subsidize Gray: 
What he accomplish t t Schuster: 
positive growth in distill 
of 5% each year. So whil it Gray: N 
of pocket $30,000 on those 4 
he’s selling about $1,5! 
No. 2 fueloil and that r 
on his sales, which he 
investment to build statur g 2 I Schuster: it I I tist this ertified equipn 
him in good with his banker i re of hi npetition? That, witl m sure is not con 
supplier il is stry would n he ing a dollar extra 
Steenstra: That points uy t t thing nace when he knows 
the weaknesses of the Midwest maz All mpanies in went t 
ket. There are not enough fuel t ell equipment lations in the area 
tributors selling equipment. If t y all must I m¢ Would it make set 
don’t install it, they can’t su t t ther his builder would hav individual communiti 
Gray: It is a great weakness cheaper hous Becker: We have s 
tunately, the industry as vhol Schuster: It’s the same as buying a rators in the furnac« 
changing all the time. D 1 lik ny every year, witl 0 a lon’t know how you 
what Jimmy Wright is doi: nt agreement on that sort 
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have to get agree- 


Gray: You only 
nt fror ir manufacturer and the 
1 see, because the dealer 

t he doesn’t make 
passes the charge 

} llar back 

Becker: Do all the manufacturers 
pp t he area do this? 
Gray: Essentially all; 


pout 


it least no on 
ld-outs 
Hall: W 


Gray: 


d at 
Steenstra: Ar 


Hall: 


Steenstra 


Hall: We tried to upgrade the jobs and 
cut out the fellow who puts in very 
inadequate jobs. 


get. I mean of course the speculative 
builder. With the 


there'd be some room for such an idea 


ustom builder, 
I believe Cleveland has some sort of a 
stamp plan, too 

Gray: That is quite 
priced, and as a result it hasn't spread 
very widely. | 


lon’t think any builder 
vould be 1 al 


much worri 


quality in 
Hall: We tri 


e same thing, ar 


hing aimed at 


mplist 
We tried for 


t. but we're still try: 


city code 
n agd an 
ity Turnishing 
ol 
t upgrade tre 


it the fello 


aAKITI 
I area, cent 
Steenstra: \W 


1+ 


Independent Margins 
Gray: The next item I spot as we 
find a page is something about Bill 
Henwood. He is vi 
Meenan QOil Co. in 


Levittown, Pa., operation. He has gone 


e-president of 


charge of the 


strongly in the direction of having a 
marketer actually independent. He has 
made some speeches pointing out that 
if you're truly independent, why let 
someone else run your business? Spe 
cifically, he wants to know why we 
don't each set our prices for the mar- 
gins that we need. 

There have been examples of in- 
dividuals around the country setting 
their own prices moderately above the 
general market, and not losing any 
appreciable business. Some major sup- 





Schuster: Fuel cost differential doesn't 
sell heating any more. 


pliers have stoppe d 
nkwagon prices 
Hall: I don’t think th 

recommend, though, 

getting together and establish: 


Gray: Oh, 


independent, if you feel tl 


never. But 


a strong enough stature 
munity to justify some sligl 
ntial because of superior s 
all the rest, Henwood asks wl 

ou take it? 

Schuster: In our mark 
the War, we did. We stay 
for almost a } 
brought margins up t 
were logical and we were 
continue it 

Hall: That's what I was going to 
say. If margins are good, there's no 
point in establishing a different one 
“TI be 


u get squeezed, 


just for the sake of saying, 
independent.” If y« 
that would be another story 

Steenstra: It is amazing to me that 
the average customer doesn’t know 
what price per gallon he is paying 
Throughout this past summer prices 
varied as much as a half cent between 
guess that 
very few customers were switched or 


companies, and I would 


even knew that there was a differen- 
tial. If you are in an area with a stable 
market, I think the jobber is pretty 
well able to set what he wants 
Becker: I think that is the crux of 
until he is forced by 
competition to come down. We have 


the situation 
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.... Five Men at Ease 





Becker: Most speculative builders in St. 
Louis set up their own heating com- 
pany, buy from manufacturers direct 
and install the systems themselves. 


several of the majors 
petition. There was a tim 
of the independents 
price, then some others « 
cause they needed relief 
jors stayed down, so our 
tually dropped 

Gray: Henwood was th 
of the individual com 
nothing to do with 
whom. In our studies at t 
we have found that the 
per gallon for larger 
usually higher than f 
one. In the 1956-57 seaso1 
per gallon profit was am 
ers having 500-1,000 cust 
dealer gets larger his over 
mount. So the question th 
wood is asking is why doesr 
large marketer charge m 
the relative degree of s 
plies. 

Hall: If you start 
prices around, you'll g 
price conscious, like 
gasoline business, and tl 
you have a bear by tl 
referred many times 
the customer doesn’t k: 
he’s paying. The relat 
is the reason he does! 

Schuster: “That is « 

Gray: The next item t 
teresting is what we 


rent Competitor,” m 


56 


ing electric heating accept 
some parts of the country 

g significant. N nly in the 

s like TvA, 

Ohi 

defi 

think 


lustry 





{ current Competitor 


Steenstra: W 


Gray: Electric heat is still a small com- 
petitor, but it's growing all the time. 


ling } 
iuling t 


Becker: Fundan 
Schuster: T Is d 


Schuster: They 
t the model houses 


Hall: Is it possi 


irs 





CASE HISTORY NO. 4 


Home Cooling by oil Men 


Loizeaux’ Expansion into Airconditioning continues Company's progressive Development 


by William J. Stein 
R. LOIZEAUX celebrated 
inniversary in the fuel 
s firm was the first to sell 
Plainfield area of New 
is completing his third 
gress and growth in the 

lated businesses 

firm's facilities could 
gallons. This was in 
gallons in 1934 
rage space was added 
sing its capacity to 179,- 


1 today this has grown 


sale, installation and 
mken oilheating equip- 
In 1954 the company 
first in Central New Jer- 
| its own Motorola trans 
with two-way radios 
very and service trucks 
1 service of aircondition 
gan in 1956, enabling 
provide for customers’ 
rt throughout the year 
ling was merely < 
ing pace with every ad- 
luct, equipment and serv 
> purpose to which T. R 

is dedicated. 
is a “Blue Coal” 


f an association be- 


zeaux 


Coal management and 


litioning equipment, 


Loizeaux service trucks, including an- 
other view of bulk storage tanks and 
warehouse. Fourth from the right is T. 
R. Loizeaux, Sr., with T. R. Loizeaux, Jr. 
and Philip K. Carter next to him. 


“Tim” Loizeaux and the T. R. Loizeaux Fuel Co. are well- 
known and synonymous names in and around Plainfield, N. J. 
This is understandable because of the number of the years he’s 
been in business there and because of the many and varied civic 
activities in which he participates. More directly, though, his 
reputation and success come from the service and satisfaction 
he furnishes his fueloil-oilheating customers. Now he’s enhancing 
both by adding airconditioning to his line and doing it, charac- 


teristically, 


Loizeaux accepted a dealership with 
the latter organization. The equipment 
is purchased from the plant in Texas 
in trailer load quantities to take ad- 
vantage of price differential and t 
maintain a dealership status 

A basic inventory of 2, 3, 4 and 5 
ton units is stocked. These units may 
be used in combination to provide cool- 
ing where the needs are between 5 and 
10 tons. Larger units may be pur- 
chased by special order. To assure a 
certain amount of flexibility, the 
Mathes dealers in the locality have an 
arrangement whereby they exchange 
equipment to comply with individual 
special needs. All Mathes units are 
air-cooled. This is important in this 
area where water for airconditioning 
presents special problems 

Although the Loizeaux Fuel Com 


1 


pany is doing cooling work, it should 
be noted that this is not being accom 
plished in an “all out plunge.” As Phil 
Carter, vice-president of T. R. Loi- 


zeaux Fuel Co., in charge of this di- 


in a thorough-going and business-like manner. 


vision says, “We have to get into this 
in a careful way. Airconditioning pre- 
sents new problems to people who are 
in the heating business and have a 
reputation to maintain.” 

For the first few years Loizeaux de- 
cided not to do too much cooling. In 
1956 the company made four instal- 
two in homes, one in a barber 
shop and one in a stationery store. To 


lations 


its great satisfaction these installations 
provided the desired service to the 
fullest extent 

During the 1957 season it again did 
four cooling jobs. These were in two 
retail stores, a chapel and a large bowl- 
ing alley. The last job took a 20-ton 
but definite 
approach was the first step toward 


unit This conservative, 


Loizeaux’s developing an aircondition- 
ing business which will take its prop- 
er place alongside of oilheating 

Of course, the heating work, num- 
bering about 90 jobs a year, continued 
at a steady, established and profitable 


pace. Alongside of this, cooling work 








Bulk plant and loading rack, T. R. Loi- 

zeaux Fuel Co., showing the type of 

delivery truck used and storage ware- 
house in the background. 


all his customers’ attenti 
coming hot summer days 
advantages of airconditioning, with 
offer to survey the home and 
estimate. Additional material 


plained the new airconditioning pl 





of Loizeaux’s business 
There has been a relativ 
to this advertising 
for the 1957 season a thoroug! 
through of all leads « 
appeared small, but it should be 1 NI is train xper ause of the limited many 
membered this was only t begis Loizeaux has I ulding uy ver, Carter was sure t 
ning. ptar n t pring tising campaign would | 
Every department at Loizeaux’s 56 several advertisemer pp lative effect on future busir 
stands on its own feet. The I nd t Plainfield ATie The theme As with most dealer 
installation of heating equipment tt rtising was nt simmer stated that he was awar 


brings in a 35% gross profit. / r t imme nd M your ow possibilities for resid 


ful analysis of the airconditionin I nila tioning. The firm’s plas 


work showed a gross yield 
this figure, Carter noted 
should just about break 

To assure a firm posit 
ture, a certain amount of ground work f copy, was published in the Courie ional help for installa 
is under way. Key personnel are beit Jur 57. News items n Carter feels that thi 
adjusted to the cooling business. Air this advertisir lling at be profitable. Ti 


conditioning sales and engineering is t to the many and v 1 civic a ser presents 
under the supervision of Edw 

T. R. Loizeaux, Jr., is in cl 

stallations and servicing. Or: 

oilburner servicemen receiv 

training in cooling service as 1 

to Mathes equipment. He has had the ( Timken oilburners and Mathes ing that the 

time, during the two year period, t tioning lipment ustomers among th 

prepare for more and mor ling At nd of I easor which receive oil from I 

service work. Loizeaux used a set ters t ter feels highly optimist 

Left: Edmund Giles, sales representative, and Philip K. Car- Right: Air-handling units and cooling coils in Boise Stationery 
ter, vice-president, examine the contro! box mounted on a store in Plainfield are hung from the storeroom ceiling. Com- 


Loizeaux-installed 20-ton Mathes airconditioning unit in pressor units are installed on the roof of the building in this 
Palmers Bowling Alley, Plainfield, N. J. Loizeaux installation. 





Heavy Oil helps You win 


Many small commercial Jobs offer dual profit Possibilities for the oilheating Dealer 


by Frank M. Wymbs’ 


‘| . those fueloil 
nst n] ligh 


with threefold 


deale rs W hi 


oilburning 


within the 


a ew 


istallation 
- to gas eliminates 
u might have 
ght « i] 
potential fueloil 


installa 


installation. I d 
st that you think 
on with the 

uld like t 


1 


mparatively né¢ 


5 oe, W 
x os ba aig. : 


Installation of Hev-E-Oil burner in an exclusiv 


e department store. Another typical 


job, highlighting the clean and neat appearance a new job should have. 


dry cleaners, restaurants, greenhouses, 
or any building using « 
fied 


larger 


vil it the speci 
used for 


ipartments 


rates It may als be 


expensive, and buildings or for 


customer is moré¢ more families, depending on location 
mtinued yearly of the 
heavier Nos. 4 


are cheaper in 


building, the insulation, and 
other factors which you normally tak« 
into consideration when planning a 
ore heat units, thus job. As long as you need from 1 to 
ustomer with a double 5 gph, this type of installation can be 


serving to yourself an used successfully and profitably 

An accompanying illustration shows 
a typical installation of this burner 
nstzilation is ideal for Operation is so clean and trouble-free 
that the owner is able to store dresses 
right beside the burner and still keep 
them fresh and bright for his 


discriminating customers: little 


r six-family dwellings, 
rcial buildings, laundries, 


most 


Distributors, New 


girls 


The boiler 18 the Ss 
would be for a light « 


im¢ size as it 


il burr r using 
the same or slightly larger quantity of 
oil. There is usually no difference in 
the size of the combustion chamber 
the light oil chamber area needs 10 
which 


sg. ins. to one gallon of oil, 


means that, for 4 gph, 400 sq. ins 
would be required; a heavy oil-burner 
of the size under discussion would re 
quire a chamber area of 396 sq. ins 
(18 x 22 


This means no additional cost to you 


in order to burn 4.1 gph 


on the chamber or the boiler 
In the 
such an 


diagram of 
that the 


accompanying 
installation, note 
tanks are on legs, for gravity flow, as 


the burner pump does not pull oil as 
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. - « « Win with heavy Oil 


and no foot valve should be used. Be 
sure that no cinders are used as back 
fill on the tank or lines because the 
sulphur contained in the ashes will 
sat through the tank and pipes in the 
course or two or three years 

Set rules governing the installation 

oil storage tanks and wiring requir 

ents for oilburners cannot be given 

h would cover all the different 
rules of different localities. However, 
Figure 1 and Figure 2 conform 
the regulations set up by the Nati 
Board of Fire Underwrit 
may be used where they 
local or state laws 
lity, they will als 
1 requirements, but 
; well acquainted with sucl 
f ee - juirements 

Typical installation of a No. 5 oilburner. In most cases, no tank afhdavit 
to [ 


Xe made for the installation of two 
on a light oil-burner. The pum; 


n rom tl : t] urner. and 275 gallon tanks, and these tanks are 
this heavy oil-burner is built f back to the tank through the return allowed to be placed in the open in 
metering purposes only and should not Lit | ction and return line the basement, as long as they are at 
be used to draw oil from the stora hould | 10t han one least eight feet from the boiler. On the 
tank. inch id. copper tubing ne inch ther hand, larger tanks either must 
ping. No regulating or 


Where gravity feed cannot be used nstant be buried outside or vat 
as may be the case when employing pressure valves are needed eted. Therefore, the installation under 
large basement or outside buried The r | 


| A 11 
G tanks, as Well 


ilted or jack- 


liscussion eliminates the necessity of 
it is mecessary to install auxiliary iped 
pumping equipment to circulat 


4 separate room and 
iddition, the yearly f 


i 





POOM THERMOSTAT 


FILL CAP 


FILE LLECTRIC CURRENT SUPPLY 


INSTRUCTION CARD 


Gavge | 0 


CUT-OFF 
STORAGE TANKS SWITCH BO/LER OR 
AIVET BH /NSTAL FURNACE 406K TYPE 
7. Fi MIM 
ACCORDANCE OF At/ en OAL Se DAMPER 
UNDERWAITER'S aun LOCAL PEGULATIONS 
REGULATIONS 





THREE WIRES 
STRAINER 70 BURNER 


BURNER A 


F 
+ /RON P/PE OR 
2 COPPER SERVICE PIPE 

_) &. #2 SS ae neg  enghty oe 
Eee INSTRUCTIONS FOR SETTING BURNER)”, 
" . DETERMINING COMBUSTION CHAMBER ~ 
924. WIRING MUST COMPLY WITHA THE NATIONAL ELECTRIC S/ZE, CONSTRUCTION DETAILS, ANO SELECTION 
T7008, VNOZLAWRITER S AND LOCAL REQUIREMENTS. OF NOZZLE MUST ME STR/IETLY FOLLOWED, 





Fig. 1. Schematic drawing of typical commercial heating job. 


storage tanks arranged for gravity feed to burner. 
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much less fi 
York C 


nually f 


r such tanks: in New 
the fee has been $5 an- 
ther one or two 275 gallon 
it has been $20 for over 


» not like such small 
gallons for No. 4 or No. 
have tried it feel 


lers d 


whe 

y. In the first place, 
have small drops than 
nd place, there are 
ations for this particu- 

s well as for larger models 
that it is usually a 
matter to get a num- 
stallations in one lo 
to regulate them by the 
stem in such a way that 
kload can be delivered 
cks on the same run. 

r of fact, one dealer in 
w York area has one 
which every building 

1 his truck 


the 


on, anc 
ne property t 
gallons, more or 
and he makes a profit 
uddition to the profit 
n the installations 


An important part of any installa- 
tion is its appearance when completed 

always leave it neat and clean. Paint- 
ing the pipes and iron work of the 
heating plant, as well as dressing up 
the installation in general, is time well 
spent and helps to create a feeling of 
confidence. Many times a job left “in 
a workmanlike manner” will sell other 
jobs 

If the boiler has 


on the heating surfac: 


ating of soot 
, make arrange- 
ments to have this cleaned. The burn- 
er will operate better and the customer 
will be more pleased if this work is 
is installed 
As a final check, start and stop the 


done when the burne: 


burner several times. Pay particular 
attention to the tests for checking the 


controls for safety shut down and 


ilibration 
Before leaving the installation, ex 
plain the functions of all equipment 


to the owner as well as to anyone who 


will be in charge of the equipment 
Acquaint them with the various fea- 
tures of the burner so that in an emer- 
gency x adjust 
Start 


they can make min 
See that they 


ments 


; able to 


Close-up of one of 194 Hev-E-Oil burn- 
ers installed at the U. S. Naval Training 
Center, Bainbridge, Md. 


ind stop the unit without assistance 


Stress particularly that the firebox 
door must be opened before pressing 


Hang the 


instruction card near the burner where 


the reset button of the relay 


it can be easily seen and make sure 


that the serviceman’s address and tele- 


phone number are plainly given on it 
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Fig. 2. Wiring diagram of a typical heavy oil-burner installation. 





Evolution of a fueloil Dealer 


Humphrey Heating started in gas Heating, quickly recognized oilheating’s Advantages 


by V. M. Douglas 


ce UMPHREY Autom 
H ing,’ a pleasant 
swered. “Yes, we are the 
are installing oilburning s 
more than 600 homes. Did 
are with FUELom & Om H 
magazine? Well I should 
Humphrey will see you 
your magazine is almost lik 
in our business. Yes, | 
Humphrey, and in workir 
husband I sometimes think 
important responsibility | 
not let our subscription | 
times there is a little 
the rough spots.) 
Walter Humphrey 
He worked for the 
Hammond, Indiana for 
pushed gas equipment b 
lieved in it. He employed 
ments known to the 
finally resigned from th 
sell gas appliances, to put 
tions to work making a livi 
self. That was in ab 
It was not lo 
began to realize 
changed. His livelihood 
upon loyalty to an empl 
tomers were the ones t 
consideration. As a heating 
Was not bi yund to any t 
ment or any type of fu 
this new freedom, he d 
some liked oil, in fact 
better than gas as a Tu 
In October 1946 
first oilburner. Figurativ 
when he got his feet w 


winter he installed 


WILD IL LILLE eeuuiN 


A little more than 12 years ago Walter Humphrey installed 
his first oilburner in Hammond, Ind. He subsequently spent a 
lot of time installing oilfired equipment and became an expert 
in caring for other installations which were sub-par. He added 
fueloil before long and has enjoyed particular success in selling 
oilheating to builders. Not too unusual, perhaps, but the twist 
comes from the fact that Humphrey started out to sell gas heat- 
ing and quickly recognized the advantages offered by oilheating 


to himself and the customer. Today, he’s a complete convert. 


laa DD LDA LLL LALLA 
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Walter Humphrey (left) and D. C. 
Foley, sales manager, ExCel Co., dis- 
cussing an oilfired furnace-burner unit, 
similar to those in the Baldwin homes. 


the wrong impressi 


+ 


fering free burner 


tracts 





f this add up to 
man, sold himself 

il heat insures the 

of any fuel. That is 
s feature—comfort 
lburner customers aré 
sold gas jobs back in 
and they have been 


on the basis ot 


fueloil mix? They 
Humphrey decided that 
i the comfort and sat 
sell. and 

busy without 

is. His five 


did install and 


manner which 


1 
sAUICTICG 


He 


ur 


does 

a frst 

mpeti 

nousing projects 
unts? The an 


mpetes in quality 


of Baldwin 
hundreds of 

Homes of prefab con 
used. They cannot 
imum cost brackets, 
iry homes. Three and 
ises, built to qualify 
insulated and having 
sell for around $14, 
Some have no garage 
ising for one car and 


Occasionally a garage 


t quality competi 
bids were in, on ; 
tion—there were sev 
ting on equipment of 
ity—Humphrey Auto- 
he highest bid, not 

did he get the jobs? 
ilders knew the kind of 
de by the various 
knew that Humphrey 


averaged 9 to 10% 


CO.—with no smoke—a 500 to 550° house has an outside buried 300 gal 
stack temperature and a firebox tem- lon oil storage tank with 4%” copper 
perature of 1700 to 1900°. They knew tubing connections 
that under normal weather conditions An Ex Cel counterflow, oilburning 
the houses would require from 700 t furnace is mounted directly over the 
800 gallons oil with a maximum of embedded plenum chamber. The ca 
1,000 gall ns. When it was all added pacity of 76,000 Btu at the bonnet 
up it resolved itself to confidenc with a large capacity belt-driven blow 
based on experience r is ample for all requirements. Th: 
For the benefit of those who may entral location of the furnace makes 
not be familiar with the relatively low the return air a minor problem 
cost, but highly efficient installations There is no intent to have radiant 
as made at Hammond, a few words heating from the floor slab, but if the 
of explanation together with a few il slightest amount of heat is lost in trans 
lustrations will quickly clarify the sim mission through the ducts it can only 
ple methods employed. Most of the get into the floor where it would 
ne-story houses are built upon foun in small degree as heat gain 


, 


dations 24’ x 36’, 24’ x 40’ or 24’ x 44’ It has been an interesting ev 


Within the foundation, partially All gas. gas and oilburners 
i, to fueloil, t 


1 


filled with sand, a centered galvanized i i 


I 
iron plenum chamber has distributing ion of gas burning, to elimination 


ducts of asbestos cement pipe leading ilburner service deficits, t 

to the desired perimet t ii licted future where fueloil 

fusers. The small amount of lab e the part of the business 

quired is obvio greatest volume and the greatest 
With everything in place, the c it has been an evolution from 

ment slab is poured and finished ilburning with the emphasis 

Soundproof, leakproof, permanently cost, to oilburning systems to pr 

anchored ducts are completely out of the maximum in com 

the way ready to deliver he or moré nce and preference 


years than the hor will stand. Eacl conomy housing 


Top: One of the Humphrey burner service trucks parked in front of a row of 
completed homes. Note the center location of the chimneys. 


Bottom: The initial placing of plenum chamber and ducts before sand is leveled 
(left) and (right) a workman sealing joints before pouring of concrete slab 
which covers the ducts completely. 





Consumers talk 


Study No. 3 in OAMR Markets 
HE REPORT in the 
Consumer Attitude Surveys 

made by Oilheating Market Reports 
York covers the Springfield, Mas 
The interviews, made in March 
ered a random sample of 353 h« 
in the area which had a 1955 
of 404,000. The sampling was 
70% among women, and 30% 
third ot the calls were made in 
time, two thirds in the evening 

Among the group interviewed 
owned the house in which they 
ing; 21.5% were renters. In a comparis 
of the residency of owners and renters 
73.8% of the renters had occupied their 
present dwelling for less than 
Among owners, 64.3% had had their 
ent dwelling less than ten years 
average term of tenantcy was 8.05 ; 
This is a departure from facts ad 
by surveys in other areas 
renters have lived in their current dw 
five years or less, but home ownershi 
more nearly distributed among 
of home residence. The 
house occupied was 5.75 rooms 
average number of persons per fan 

The following table, divided 
year periods, reveals this occu 
tern: 


FOURTH 


years 
pres 
The 


ears 


average 


Lived in Home 
O— 5 years 
5—10 years 
10—15 years 
15—20 years 

20 years or more 


In an analysis of present 


for househeating, oil is the 
} 
I 


lar fuel with 70% of the he 
ed by oil; 15.9% by gas; 14.1 
(No househeating by electricity 
countered in this market.) W 
pared to type of occupancy 
indicates these percentages: 


Owners 

Oil 75.1% 
Gas 17.3 
Coal 7.6 


These figures should giv 
Springfield oilburner dealers 
prospective customers. 
little more progress percentagewise 
owner occupied homes thai 
homes. With 7.6% of the 
homes and 38.2% of the rer 
using coal for heat, there are 
pects on which to concentrate, if 
centages relate properly to the 
ber ot homes in the market 

The survey notes: “In a compa 
this point with our three previ 
veyed markets we find a marked 
in the Springfield picture. In the 
cities oil heat was clearly the pre 
in the ‘luxury’ home field ($20, 
tion and over). In Springfield 
viously the most popular fu 
priced homes, though oil heat |! 
in the two lower brackets.’ Ses 

Wet heat systems are the 
used type of equipment 
62.8% of the total systems 
35.1% warm air; 2.1% space 
coal stokers were reported in 


Under “Reasons for 


Gas heat 


*Copyright 1957. Oilhea 
Reports, 424 Madison Ave 
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only 43.3% of those 
question had noticed 
fuel or another, or more t 
vertising apparently 


\ition, but oil heat 


about Fuels 


SPRINGFIELD, MaAss. 
view of its mu 
al budgets 
As might be exp ed. more me 

had advertising 


report that 


women respondent 
1 5% One w 
Under s| had notic ed an ad 
15 5% ne economy or € 
al women respondents 


promotion 


5 5 


rt ible.” angie in gas ad 
ihe ne\ ym “bitter 

nded c w ftror itter € 

the 


zner 

ng 1e 

present With respect tc 
r Rea ing costs, more » know, or at 
r the least volunteered an answer for it, thar 

The h 


gasheated 
ouses seems to run a bit smaller 


» the 


men seer 


did women 


r vera 
is; and stich 


than for 


re asked the coal heated homes (largest, 
their pres average) or the lh } homes Be 
ven. com- cause of this home size variation, the 
As weighted average based the cost per 
room for each heating to be 
the most useful figure f 
The compar 


appears 


I costs. 
TAB E 3 
With the annual heating 
for coal so nearly approximatin; 

iatic heating cost per 

pear that there may be 

version-job selling i 

on ti 
iseholders were currently 

2 fueloil produced a flurry 
ing th lack 


n opring 
1 


Questions we 4s 


© Same 


category 
re Guesses 
ices ran the gamut 
gallon to a high 
> 


re 1aies 


. 2 fueloil 
15.9¢ per ga 
greater per 
nts expressed the opini 
costs were reasonaD 
tomatic heating has be an 
ed part of modern living that housel 
srally appear to that it is w 
vhat it costs in all market 
While this market with it ked pref 
erence for oil heat will offer considerable 
comfort to oilburner dealers operating here 
n, it does not appear to offer any oppor 
ty for complacency their part 


foe] 
icei 


lar surveyed 


Totals 
100.0% 
100.0 
100.0 
100.0 


Table 3 


Average annual heating Costs 
Oil 
229 


43 


$ 40.05 
$ 11.41 
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Give a new Burner a good Start! 


Excellent Start-ups avoid service Calls, save Fueloil, and make Homeowners happy 


Schulz 


taken 


ps to make reasonably 


u have 


ilburner has been in 


ur serviceman, 
expert, the fact that 
ver the installation t 
be no owner 
ills. None that 
f starting up a pres 
nsists of removing its 
ind inspecting its 
The nozzle must be 
rate, proper spray 
per spray pattern for 
1 the furnace or boiler 
isn’t right for the job, 
hanges it. 

this point, the service 
> firebox or combus 
f that is not correct for 
ler and the heating 
rner cannot perform as 
in oilburner expert, 

a firebox expert 
d all his doubts about 
ving a proper nozzle to 
r firebox, and about the 
y tight enough in its adapter 
ing of oil in the gun 
rviceman now carefully 
the gun-tube assembly, 
burner. Parts of this 
d improperly; he makes 
re they are assembled 


idling parts that go int 
may be adjustable. He 
irts with that in mind 
heaviest responsibilities 
setting of the all-impor- 
nts of the ignition sys 
ilburner cannot run de 
ndably 
properly 
Usu lly 
provide a l¢ 
Measurit 


men. 


its spark points are not set 


> spark points are set to 
” gap for the spark 
gap is safest for most 


check-ups have proved 


that men have 

from 14” to Yy” by guess-work after 
intending to set usual 
3/16”. 

close t 
If they 
are too far from the spray when the 


The spark points must be 


the oil spray from the nozzkk 


burner starts, the spark will not reach 
and light the spray instantly as it 
should—even though the spark has 
considerable “reach” 


blowing through the gun tube makes 


because the air 


its shape similar to that of a hairpin 
Though of this shape, 


be reasonably depended on t 


t 


the spark can 
extend 
forward of the spark tips by only one 
half an inch 

For dependable and instant ignition 
after fueloil starts spraying from the 
nozzle, then, the spark points must be 
set far enough forward 


Position of spark Points 


However, at the same time the spark 
points must not be too far forward, 
ahead of the nozzle, 


oil from the nozzle will strike them 


where atomized 
Atomized oil striking the spark tips 
will form carbon on them, enlarging 
them in effect. A “carbon hairpin” can 
form, to use experts’ terminology, or 
in another way the spark points can 
be shortcircuited or connected together 
by carbon. Days, weeks, 
after spark points have been set im- 
properly in this way (so that atom 
ized oil strikes them and causes carbon 


or months 


to form on them), the oilburner sim- 
ply will break down because of igni- 
tion failure—if the serviceman who 


adjusted the 
lucky. 


points improperly is 


If he is not lucky, the burner may 
give a demonstration of the effect of 
a delay in its ignition. Because of car- 
bon, the spark may not light up the 
atomized fueloil entering the firebox 
promptly after the oil starts coming 
from the nozzle. 

Having gotten this far, and now he 
is absolutely certain the spark points 
are adjusted or set properly, the serv- 
iceman puts the gun-tube assembly 
back into the burner. In a highly re- 


spectful manner again, he makes cer- 
tain the ignition transformer’s second- 
and firm, 


urrent t 


ary connections are tight 
ind will give high-tension 
the spark points in a manner most 
dependable. He wants no trouble later 
caused by loose connections or short 
circuits in the secondary circuit of the 
ignition transformer 

Next can come a check-up to ascer 
tain that the pump-shaft and the 
motor-shaft, along with the blower, 
can spin freely 

The serviceman may nudge the 
blower wheel with his finger to make 
certain it turns easily, if the design of 
the burner permits this. If it doesn’t, 
later he may turn on the motor for a 
few seconds to find out if its shaft 
reaches proper running speed quickly 
as it should, and if the shaft coasts to 
a slow stop as it should after the motor 
is turned off. He'll run the motor in 
this way, to test its starting and stop- 
ping, only after he has fired the 
burner. 

Having the burner’s motor on his 
mind at this point, the serviceman 
should oil its two bearings, if they need 
oil. He should inspect any overload 
protection device that serves the burn- 
er motor, and should inspect the fuse 
that serves the oilheating circuit. 

Now comes firing the burner. To 
prepare for this, the man opens the 
burner’s air damper enough to provide 
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eevee Starting a new Burner 


clean firing to start out. He sets the ze, which ha na cl port, run the burner motor 

smokepipe draft regulator for what zer ily climb toward seconds to draw into tl 

he judges to be the proper draft, o1 At ten the pressuré you are providing for 

draft higher than ordinary to av ¢ yuickly pr it nsiderable fill the priming port 

fumes around the equipment. H f fueloil from tl uel un burner motor again. Ki 

opens the flame-observatior t t develops its usual atomizing you've used from a pi 

the furnace or boiler. pressu 0 ll fueloil for priming, 
Fueloil has been delivered to tl pressure burn | n priming opening and 

job, of course. Now is a good time t it . buried fueloil tank need motor continuously 

check the tank gage. Valves ti tu lir ery manul Irer I minutes 


oil lines need checking to mak t units or pressu rners agret You'll have to 


tain they are open. Touching the th t tatemen haticall he burner’s 


logically leads to inspecting 
the entire oil-line system 
leaks that need tightening 

The last step before firin 
remove the proper plug fr 
er’s fuel unit, and screw 
gage into the fuel unit in 
plug. 

On an installation which 
side tank located above t 
you don’t tighten the pressu: 
Such an installation has n 
therefore you will air-rid tl 
by permitting air to ex 
pressure-gage port of the fu 

Start the burner motor 
to fire up, then, on a one’ 
tion, with the pressure g 
the fuel unit. Keep your | After Burner is firing 
gage. If in a few seconds 
froth (fueloil mixed with 
ing from the gage connect 
the gage further until frotl 
cape. Wipe up the froth wv 
piece of cloth so that no fuel 
the floor 

You can tell when the fu 
about rid of air and the burr 
start firing. The needle of th 


permit 
se adjustments tl 
1S bi tl clean 
Don’t worry ab 
which you cover th« 
Any order of doing 


The important point 
not omit any step. St 


as you go through the 
also is all right. A 
avoid heating up 
too rapidly, for 
starting and st pping v ill 
and see what goes on witl 
ment performing intermittently, 


will perform after you leave the 





5. Use combustion-test instruments 
ld conform to the No start-up is complete without 
National Electri final flame adjustments made with the 
man can easily help of instruments which test draft, 

ae », smoke, and stack temperatur: 

de apply - 

6. Instructing the homeowner 
Don't fail to explain to th 
is equipment 


1 


and precisely what I! S 


7. Heating 
With the | 


8. Room thermostat 


+ 


ipstairs 


perating cor 
om thermostat 

be wired ittempt to start uf nce I] g ich the owner might 
flame failure you to make—as 


bh 


Questions whic! 


ulburner the 
“ar The flame-failure 
ilburner forming the owner \ 


from becoming so primary control will 


10t needed in the if, for example, it run il after be back in 
burning properly for serviceman’s version of “Don’t 


rll r 
ii La ‘ y 


not provide satis ts flame has been 


n tap. Starting the a few minutes 





FIRST OF A SERIES SHOWING COOPERATIVE CAMPAIGNS 


Getting to know Us 





BUYING? r=? 
BUILDING? 
REMODELING? 85D 


ae 


ONLY 
OIL HEAT 


assures CLEAN, SAFE 


LOWEST COST AUTOMATIC HEAT 





_ Pens yee sheetd know about home heaton! 


~ wapontan mSIST 
on eset conn wan es ee Gee 
of tos = © ore the . wen YOU GUY O8 8 

. 





BUYING? =I 
BUILDING? 22> 
REMODELING? .#ifeF> 


NORTH CAROLINA FAMILIES 


prefer OIL HEAT 


over all other fuels combined 





“rand here's why oil heats ail ether feels for home heating! 


te) eer cow coe comor arom ame “ent On 
venanet FLUE 


Relax ........... OIL HEAT 











This month we begin a series of ar- 
ticles showing what different groups of 
cilheating dealers are doing in the way 
of getting together to promote oil! heat. 
It is hoped that these examples will 
help other organizations when they 
spread the word. 


This first group of ads comes from 
the North Carolina Oil Heat Council 
and are all a part of a kit put out by 
the Association. Besides the ads the kit 
contains schedules of where outdoor 
posters will be placed, and when radio 
commercials can be heord. 


For the dealers own use, there are 
news releases for local papers: a sug- 
gested letter to contractors, realtors, 
financing organizations; tie-in commer- 
cials for radio and descriptions of the 
technical film strips available. 


The ads at the top of the page dem- 
onstrate how the same artwork and 
basic copy is changed by a different 
headline. 


KNOW THESE 
FACTS ABOUT 


AUTOMATIC 
HEATING 


1S ONE FUEL MORE ECONOMICAL? 


Yes, oil heat is by far the most economical 
automatic heat. Actual comparisons in North 
Carolina prove this fact 


1S ONE TYPE Of HEAT SAFER THAN ANOTHER? 


Yes, oil heat is truly the safe way to heat! 
There are no hazardous fumes no un- 
pleasant odors! 


HOW ABOUT CONVENIENCE? 

Modern oil heat is fully automatic! You: sim- 
ply set it and forget it. And with oil heat, Oil heat 
deliveries are automatic, too! You don’t even 
have to order! 


offers you mors 
comfort per dollar tha n 
with even temperature 
house. It's clean comfort, tox 


1S “CHOICE OF SUPPLIER” IMPORTANT? 

Yes. Oil is the only type of automatic heat that allows you a choice of suppliers. Your comfort 
never depends upon one company. And prices are established on the competitive market—one reason 
why oil is by far your best heating buy! 


con 
a REMODELING, 


&y Co 
¥ ins 
ING, suite Make sure your house is vg og 
of oll heat. It's the modern, 

cost way to heat! 


ER EN 
OIL HEAT 


The clean, safe, and lowest cost avfomatic heat 


This message is presented in the interests of better heating by the local, independent fuel oil dealers in your community 
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rates af RST All of the advertising is basically 
educational in theme. The ad at left 


points out that oil is first in popularity 
4 
FOR HOME HEATING | ().c"* 


CE CO CCSURAREY See oe more FURST WH CEPENDASAITY — Wich OFF rast WH AUTOMATIC COMPORT PER 
¥ — Sau ah Geum semmnconnier At the bottom of the page, the North 
<n'b came ona ant ron. Deliveries are automatic. tes Carolinians stress that oilheating is 
rm oe tL tek ee something to sell, no maiter what the 
1 Pre season. It's a pretty good bet that some 
of the neighbors wished they had 
heeded the message during those cold 
February days. 














You just naturally 
feel safer with 


OIL HEAT. 














NOW is the time 
to plan your 
WINTER COMFORT 


Summer is much more fun when you know you're prepared for winter Fo 1 
instance, there's still time to convert to automatic oil heat and enjoy a really 
comfortable winter. Your friendly fuel oil dealer will be glad to recommend a 
heating contractor. And easy terms are available But if you're like most people 
you already have oil heat. If so, now's the time to check heating equipment and 
fill up for fall. Then you're ready to relax in worry-free comfort with the only 
fuel that assures clean, safe, lowest cost automatic heat! 








Call Your Local Fuel Oil Dealer 














Four Keys to Trouble 


Formula facilitates Troubleshooting Honeywell year-round Controls without leaving Panel 
by William Berg* 





Heating I MET Mac, one of our best aircors 


ditioning panel troubleshooters, at 


THERMOSTAT coffee break. Would you believ: 
he was talking to himself! 
“Gee fans are common! 
Why cool? 
Double you, heat 
Of course I asked for 
tion. He handed m 
Written on its back ' 


TRANS. “G fans R 


— y » oi — Kg 
3G une X cod W 
Go 


1 
up this article 











Our residential airconditioning i 





dustry has been growing rapidly 


In the hustle and bustle there has 
iy HEATING RELAY been little, if any, standardizatior 
among the manufacturers on control 
systems (residential airconditionir 
- control panels). This has caused 
® T > countless number of panels ting 
TO OIL HEATING GONTROL. in confusion and difficulty ng 
= lealers and servicemen w! 




















ind troubleshoot a var 
Figure I What follows is 


simple formula, or rat 








keys, that can now 
neywell control | 
the formula, the tr 
quickly locate the probl 
THERMOSTAT ; 
ing beyond the par 
bounce around the syst 
uitry—just jumper 
ind you've zeroed in t 
Here are the four keys t 


shooting Honeywell resider 





ditioning control panel 
responsible for tl 
keys’ use is: Standardi 


minal Designation 


The four keys ar 





HIGH-LOW 
PRESSURE 230 VOLTS Terminal Operation 
CONTROL “iat 


CONTACTOR 











R Common 





Ww 











Y 


| G Fan 


COOLING 
EQUIPMENT 











*Manager of Field Education, Minneap 
= olis- Honeywell Regulator Co., Minneapolis 
Figure 2 8, Minn 
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Always Check for Power at the Panel 





Fan 


Troubleshoot 
Jumy 


! 
If it perates, 
trouble in: 


r G—R 


Operation 
G 


Thermostat or 
wiring to 


thermostat 


Fan relay 


tor dk es 
t pull in, 
trouble in: 


If it did pull 
ration, 


If it operates, 
trouble in: 
But if it did Fan 
I perate, 

trouble in: 





Jumper F 
but no and F 


Fan relay 
contacts 


TROUBLESHOOTING GUIDE 


Cooling 
Operation 
Y 


Y R 
Thermostat or 
wiring to 
thermostat 
Contactor 
(jumper P and 
P to be sure) 


Trouble in 
compressor 
or cooling 
equipment 


Heating 
Operation 
Ww 


W—R 
Thermostat or 
wiring to 
thermostat 
Heating relay 
(if no heating 
relay—heating 
controls) 
Jumper T and T 


Heating relay 
contacts 
Heating 
equipment 





lock some problems 


nda key S. 


KEY THE FIRST 
R is always common. 
Alw iys check fc or 


1 
bith 


Rememlt 


ve a heating relay, 
panels use a thermo- 


the heating equipment 


KEY THE SECOND 
W is always heating operation. 
Let’s troubleshoot this circuit: 
nd R (by-pass the 


ting equipment oper- 
s in the thermostat 
thermostat. 
lei nes ll 
g relay Goes n t pu 
in the heating relay 
heating relay. 

ting relay pulls in, but 


heating equipment now 
‘ouble is in the heating 


ting equipment does 

the trouble is in the 

pment. Troubleshoot the 
is usual, 

cooling from the thermo- 

rate the cooling equip- 


voltage pressure control 








TEMPERATURE 


HEATING 


FAN SWITCH 


Fan Operation 


THERMOSTAT 





alle 

















| 4471S TT + | 








FAN RELAY 











Ueloil 








breaks the circuit if operating pres 
sures become unsafe. Sliea 


KEY THE THIRD 
Y is always cooling. ne as low as 


; rgy knocked on 
1. Jumper Y and R (by-pa he 


thermostat). 

a. If the compressor 
trouble is in the thermostat or 
to the thermostat. 

b. If the contactor does n 
jumper P and P 

(1) If it then operates, tl 

OFT i 

sure in the refrigeration systen 
the pressure control is faulty 

(2) If it still 


trouble is in the contactor 


dc es not 


c. If the contactor pulls in but the 
cooling equipment does not operate 


the trouble is in the cooling equipment 


KEY THE FOURTH 

G is always fan operation. 

1. Jumper G and R (note this by it 
passes the thermostat). Hall: Menti 
a. If the fan operates, tr bout it a few 
the thermostat or wiring t 
mostat. 

b. If the fan relay does n 
trouble is in the relay or 
the relay. 

c. If the fan relay pulls is 
fan does not operate: 

(1) Jumper F and F (by 
the relay) — 

CauTION: Remember this 
line voltage. 

(a) If the fan operates 
in the fan relay contacts 

(b) If the fan does not oy 
trouble is in the fan or wiring t 
fan. 


Steenstra: That is { 


tit. n 


Hall: Well 


The accompanying Tr 
Guide briefly summarizes th 


points discussed for each 


SUMMARY 


In spite of the complex wirir 


panels of residential airconditioning 
systems, they are easy to troubleshoot 
The keys to unlock your pr 


four: 


Steenstra: The pi 
HEATING OPERATION phy hat 
COOLING mebody elsé 
FAN 


COMMON 
it W ill 
Some 


war the P~( 


Five Men at Ease 


cent in the m¢ 


user's philoso- 


u remember 


AS explosion 


that leveled blocks of 
the city and killed umpteen peopl 
but still Cleveland heats with gas 


Becker: The gas « mpany in St 


in Cleveland 


dern steam 
atomic 
fuel 


10mMists 


so 11 Louis blew up their main building 
ntire 


practically demolished it, but it didn’t 
have much effect on peopl 


I pl 
"17 h ive to G . I ‘ " i 

ll have ray: It is just like j 
have a friend 


We've 


million and a quarter p 


cars. | 


Council who says, 


irs, but I've never known a 

stay out of them on that 
Hall: If a man is buyir 
e and two different sal 

I think 

an effect on a certain number 
Schuster: Don't depend on it 

much, Myles 

(To be continued in the April is 


¢, 
9 


ks after mpetitive fuels, 


r Council lave 


1 
m the 


t 


sue) 


Sinclair Oil announces 
six executive Promotions 
SIX EXECUTIVES of Sinclai 
New York City, hav 


to higher positions in tl 


r Oil Corp 


nN promote 
ILo 

talked mpany, 

but said line with that firm’s pr 


tle. Of en its 


gram to broad 
management bas 
1't have 


We 


James E Dyer, SINCE 
of Sinclair Refining C: 


Sinclair Oil, was elected vice 


1954 president 

subsidiary of 
hairmar 
f the board of directors of the parent 
Previous to his new 


mpany appoint 


ment, he had also been a vice-president 
a director of Sinclair Oil 


Thomas B. Kimball. f 


ecutive vice-president and 


and 
rmerly 
lirector of 
manufacturing, Sinclair Refining C 
was elected preside: tort 
Succeeding him as 
president is James A. Ahearn, wh 
had been serving as vice-president and 
executive assistant to the president 
New director of mam 
succeed Kimball is W. \ 
Ischie had been director ar 
lent of the refining fi 


E. W 


vice-president, director 


Itacturing t 


wughn Ischi 


Griscom 


manager of manufacturing 
Ischie 
y, and Elected vice-president and execu 
tive assistant to the president is R. E 
Howe ly manager of 
processing and planning for the manu 
facturing department 


remembers 


He was former 


happen to 
Ali the men have long records of 
service with Sinclair 
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OHI Management Conference, 
board Meeting, Milwaukee 


January 15-17, the 

»f America held 

rtant sessions in the 
Milwaukee. The first 
1 dealer manag 

nsored by the 
urranged by 

nal secretary, 


nal C h iirman 


liscussed 

nomic situation 
iting industry 
putnik had created 
te of mind among 
them quite hesi 
mmitments. He 
nstruction in 1958 
1957 for volums 
mpetitive relations 
gas equipment, he 
ireas of very cheap 
ne Southern areas at 
feet—it is virtually 
ilheating. So nearly 
some gas-fired equip 
it market, but with 
ur industry that is 
‘ir output. He is 
that competitive 

1] 7 


i trend our Way 


The membership of the Distribution 
Division, he stated, i 5 
pared with 2,000 

The first of the panel speakers was 
Everett Elliott of Danvers, Mass., who 
liscussed the selling of oil and equip 
ment by direct mail. He uses a highly 
personalized series of letter mailings 
to existing and prospective accounts 
He said that the New England area 
is made up of distinct individuals, not 
just people. He grew up with them 
ind understands them. He never 
thinks in terms of “mass motivation” 
it just wouldn't work, in his view 
Believing that 


ire the most valuable. his mailings are 


existing customers 


first to them—not on a regular sched- 
ule but just “drop in” now and then 
Some years it’s Thanksgiving letter, 
r Christmas or New Years, but not 
both, often at the start of summer 

typically two or three a year. They do 
not directly promote oilheating but 
rather discuss personalities and things 
and vacations or 


“folksy.” 


A personalized letter goes to all new 


families very 


home buyers coming into Danvers, 
enclosing a card that tells them all 
about municipal services, officials, hos 
pitals, churches, banks, libraries and 
all such. The letters don’t replace 
salesmen, “But we help them a lot.” 

To families that have never bought 
from Elliott, he writes now and then 
to tell about the folks he does serve 
Maybe a salesman is going t 


call; in 
dv nce send 


11 


that event he writes in 


the man’s card 


At the rostrum of the Dealer Manage- 
ment Conference is Dee Cramer, Dee 
Cramer, Inc., Flint, Mich. Others from 
left to right: C. E. Elliott, C. L. Elliott 
Co., Danvers, Mass.; R. A. Young, Young 
Coal Co., Waterloo, Ia.; Fred Heaney, 
Skaggs-Walsh, Inc., Long Island City, 
N. Y.; Pat Caputo, (partially hidden) 
president, OHI of Long Island; Robert 
D. Myers, OHI public relations counsel; 
Robert Gray, FUELOIL & OIL HEAT. 


prospects that he’s a reliable person 
worthy of their confidence 

With 1,800 fueloil customers Elliott 
keeps his prospect mailing list at the 
same number, believing that is about 
all he can cultivate. The letters cost 
ibout 19¢ each including preparation 
ind mailing; they are first composed 
by Elliott and then rewritten by a pro- 
fessional writer 

The next Robert 
Young, president of Young Coai Co., 
Waterloo, Iowa, and chairman of the 
Fuel Oil Committee, lowa Independ- 
ent Oil Jobbers Assn. He discussed the 
problems of a jobber in a market beset 
by cheaper natural gas. A coopera- 


panelist was 


tive promotional program has been 
launched for parts of Iowa but some 
industry segments are yet to be heard 
from before it starts. His firm, 75 years 
old was started by his grandfather, 
selling wood, went to coal in 1904 and 
oil in 1928. 

Dee Cramer, of Flint, Michigan, 
the third panelist, has been highly ef- 
fective by the engineering approach to 
oilheating sales. He sells gas equip 
ment as well when permits are avail- 
able, not too often. Oil men in Flint 
do not sell or service equipment. 
Cramer services 10,000 heating instal- 
lations that he has installed, none of 
them under contract but rather on a 
call-in basis. 

Cramer says that in all of his years 
he has never tried to heat a house, but 
rather the people who live in it. Pro- 
viding heat to a space is not enough, 
in his opinion; it’s human comfort that 
he engineers. The heating system to 
him is 


more important than the 


equipment in the basement. The 
I\% 
“We eventually dis 


cuss equipment,” he went on to say, 


equipment, he believes, is only 4 
of the sale price 


“but we tell them that any good dealer 
1as good equipment; the system and 
the service are more important.” 


Cramer services only his own in- 
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. « « « Milwaukee Conference 


stallations, feels that the 


has lost ground in Flint becav 
one has taken enough inter 


equipment generally to 
shape. He certainly made it 


L ps 


fueloil distributors cannot deper 
the heating industry to provid 


oilheating . . . except of 
dividual situations like his 
urally, he didn’t say it tl 
it was obvious to the 
most customers are neg 
oilmen don’t service them 
The fourth panelist, Pat 
Long Island described his 
fine work in promoting oil 
heaters. Because he had a 
entation we were able t 


the February issue 


Public Relation Tips 


Next was Robert Myers 
more, public relations ¢ 
Institute. He has done quits 
ing work, originally for t 
Association of Maryland. M 
that public utilities only 
ago had very bad reputat 
as politically dishonest, oppr 
monopolistic. In a few years t 
become polite, considerat 
sons, and in every way 

Recognizing that oil 
considered old-fashioned 
that there are many ways 
modern aspects of oil heat 
demonstrated and the publ 
like to know about them 
dramatize the degree-day 
delivery, come out with 
weather stories when it’s ver 
folks know about the radi 
trucks for fast service. Then tl 


new kinds of fueloil coming 

new ideas in equipment. To th 

he urged, “You write then 

send to the editor of your 
Utility advertising 

aspect, he finds. Some 


lettering on trucks. Then 
truck on a street mak 
leave a “clean oil he 
“A clean product com 
package” is an axiom 

He told of the new pul 
program for the nation 
stitute: He’s sending out m 


sheets with story suggest 
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he urged the chapter secre 


il situations 


s to adapt them to! 
get them to editors 
nger range aspects, he said 
& Garden magazine will 

in its September 


iting plant in 


is Robert Gray, 
Om HEAT. whe 
ist oilheating 
cal out 

mainly 
nurtured 

1958 sales 


57. He pointed 


m 
j r noting that Ar 
f FUELOIL & Ort HEAT 
ited mem rship chair 


w members 


for the Accessory Division: A. W 
Cash Valve Co., Decatur, Ill., repre 
sented by William Madden, and 
Plumbing & Heating Business, New 
York, represented by Ray H. Good 
rich. One membership was dropped 
the Timken Division, Scaife Co., sin 
this entity has been bought and 
merged into Iron Fireman Mfg. C 
With a budget of $106,000, the in 
ome is a little higher and expens 
1 little under, so the Institute's 
position is good. Other details 
er's report showed the Ex 
mittee setting member 
the same as last year 
lease to be renewed 
G. M. Marin, chairman 
position Committee, w 


f progress toward the big June show 
in New York at the Coliseum. The 


space is two-thirds sold but tl 
| 


e cost 
ure a little higher than the last tim 
so more space must bh 
last time. Plans are b 
rding to Marin, t 
dealer attendance. He 
Wilson, chairman of 
that is held during | 
$ preparing a fine set of 
The Installation St 
mittee, jointly chair 
1 of G-E and Jol 
Way, now has a print 
was mailed to 48° 
lividuals for criticist 


1 


before final editing 
Dave Bottrill, Oui t 
with a fine job in 
together. The committ 
proposals for the best 
duce the standard to tl 
unting on the Distril 
for most of this work 


Fred Heaney ’ 


(Please tu 


Some of the 135 cilheating men from 16 states attending the Milwaukee meeting. 
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1958 





Tune-Ups important 
tor steam-heat Systems 


Balancing a large steam System is essential 


to permit efficient intermittent Operation 


by Jean L. Dupuis 


z H M ILER in the draw- 
ge 76 has ample ca 
radiation load con 
I il flame firing the 

, oh 
Tur t ilburner in the draw 
T t running continu 


ourse it can be 
r-pressure control, 


I mbusti m-sate 


I ys that l d 
I ting system 
r n two hours 
You learn that two hours of oilburner 


ed three pounds of 

n the boiler, has filled 

ry rf tor with steam. and has 
De unit heater with 

result that the entire 

n¢ tem is delivering heat tc 
precisely the manner 
Does that prove this heating system 
nt working order and 


ptable to the building 


It certainly does not! 
Dur wo-hour firing test, the 
nsate pump next to the 
rw tarted and stopped by a 
float-swit iffected by the level of 


ter in the boiler. Make-up water is 
stem automatically by a 


t-valvy rrangement on #1 con 
nsat iver 

During the test, the vacuum-type 

lensat imp at #2 condensate 

iver was set for vacuum operation 

It ran t velop an appreciable vac 


ten inches in the two 

steal iting system which forms 
rt of the drawing 

system, which is one 

right-hand side of the 

ng. These systems heat two side 

gs, which were switched 


t sumI r trom street steam heating 


to oilheating through the installation 
t the 


ilfired boiler 

The accompanying drawing gives 
ill the details of steam-distribution 
problems which followed connecting 
together the two different types of 
heating systems and installing the oil 
fired boiler to provide steam for them 
The drawing is necessarily greatly sim 
plified, however. Actually the ren 
vated system heats two large business 
buildings, one five-stories high and the 
ther six-stories high, which in coldest 
weather need more than 5,000 gallons 
of No. 6 oil per week for heating 

To control the heat in the rooms of 
the buildings. a Heat-Timer large 
building heat-control system starts the 
oilburner once every hour. After the 
burner has started, the Heat-Timer 
system causes steam to be generated in 
the boiler for a number of minutes 
that matches the outdoor temperature. 
It does this electronically 

On a day when the outside weather 
is mild but when some heat is needed 
from the radiators, the Heat-Timer 
system may keep the oilburner idle for 
45 minutes, then keep it running 15 
minutes 

As the oilburner off-on pattern will 
be similar to that on many, many days 
when the rooms in these buildings 
must be heated properly, study the 
drawing while you consider such in- 
termittent oilburner operation. As 
sume that first the burner will be idle 
for 45 minutes; second the burner will 
run tor 15 minutes 

At the start of a 45-minute “off” 
period, and with the entire heating 
system only partly warm for this mild- 
weather operation, the vacuum-type 
condensate pump is drawing air from 
the return line “E-D” of the two-pipe 
system, endeavoring to establish a vac- 
uum in the system 

As actually observed in operation, 
during such a 45-minute oilburner 


“off period, this vacuum-type con 


wy Sedo 


= 
Crd 





COMMERCIAL & 


INDUSTRIAL 
oilburning = 


densate pump did not succeed in de- 
veloping a vacuum high enough to do 
much for the two-pipe system. Run- 
ning continuously, the pump seemed 
to have difficulty building up a vac- 
uum of even five inches in the two- 
pipe steam heating system it serves. 
As I was studying the system for 
the first time, I asked the superintend 
ent of the building precisely why this 
pump, at #2 condensate receiver, was 
running set for “vacuum.” It could 
be controlled by its float-switch in 
stead. But I wondered also why, if not 
intended for vacuum operation, had a 
new pump of the expensive vacuum 
type been installed 


less expensive simple condensate pum} 


instead of a much 


similar to the pump next to the boiler 
In reply to my question, the super 
intendent pointed out to me the unit 
heater in the drawing, also installed 
last summer. This unit heater 
portant; it was installed for a 


reason. 


. . « Balancing steam Heat 


The superintendent explained that, 
with the oilburner doing its usual 
starting and stopping on a mildly cold 
day, he could get heat from this im- 
portant unit heater only by setting the 
pump at #2 receiver for vacuum op- 
eration. 


His practice seemed to be to set the 


pump for vacuum operation for a short 
t 


ime each morning when heat from 
the unit heater was needed especially 
Why he had to d 


vacuum-type pump was installed, be- 


this, and why a 


comes clear from a study of the draw 

ing. The condensate line serving the 

“T-Trap” (thermostatic trap) below 

the unit heater extends upwards two 

feet after leaving the trap. With the 
heating system cold and idle, this tw 

t vertical length of condensate line 

full of water, and so is the unit 

ter, with no vacuum in line “D-E.” 

A high-enough vacuum, developed 

int “pb” by running the pump on 

1um basis, would draw the water 

f the unit heater and permit it t 

me steam-filled and hot. If only a 

slight vacuum of less than five inches 


} 


is developed at “D,” any steam pres 


sure subsequently developed in two- 
pipe main “A-c”™ by firing the boiler 
will assist the vacuum in ridding the 
unit heater of water. 

“If I keep the vacuum pump run- 
ning on a vacuum basis,” the superin 
tendent went on to explain, “usual on 
off operation of the oilburner fails t 
heat the one-pipe radiators.” 

That can be understood easily by 
going back to the idea of studying the 
system's behavior with the oilburner 
“off” for 45 minutes, then “on” for 


1 


15 minutes—with the entire heating 
system only mildly warm as has been 
covered, and with the vacuum pump 
at #2 receiver set for vacuum opera 
tion and endeavoring to develop per 
haps a ten-inch vacuum 

Running continuously for the burn 
er-idle period of 45 minutes, the vac 
uum pump will be drawing air from 
two-pipe return-line “E-D” to whict 
it is directly connected 
The thermostatic radiator 


(labeled “T-Traps™ in the 


tl 
will be open because they are not warm 


trans 
(raf 


drawing) 


they certainly will not be warm 


>nough to be closed at the end of the 
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‘Idea no. 4 from Paracoil 


COLD FUEL Ol IN 
> 


PARACOM TUBULAR TYPE 
FUEL Oll HEATER —_ 

SECONDARY 

STEAM IN 4 


= 





PRIMARY HTHW RETURN 





PARACOM HTHW STEAM GENERATOR 


UQUID LEVEL CONTRO: 











PRIMARY HTHW SUPPLY 





How to use secondary si 


‘eam to pre-heat no.6 


oil in a High Temperature Hot Water system 


Paracoil engineers know that the first con- 
sideration in the design of an oil pre- 1 
heating system for an HTHW installation 
must be absolute freedom from the possi- 
bility of oil leak contamination of the main 
HTHW stream. A completely isolated oil 
preheater circuit is recommended. This 
can be accomplished by means of a secon- 
dary heat transfer circuit that does the 
actual heating. In this way, only the sec- 
ondary circuit is exposed to possible con- 
tamination — the main HTHW circuit is 
protected at all times. 

One of the ways that this isolation is 
achieved is illustrated above. Additional 
isolation circuits wil] be commented upon 
in future “Idea Sheets”. Watch for them! 


Paracoil engineers have designed 


How to design a protective circuit 
. Install a steam generator. Use a Paracoil Heating 


Element with the HTHW main energy stream as its 
heat source. With water at 350° F, steam at 25 
psig (267° F) can be easily generated in an eco- 
nomically sized unit. 


. Use the steam thus generated .. . to heat the fuel 


oil in a Paracoil Tubular Oil-Type Fuel Oil Heater.* 
This type heater provides the highest rate of heat 
transfer — more than three times that of the con- 
ventional straight tube type. 


. The condensate from the oil heater . . . may be re- 


turned to the steam generator or sent to waste 
depending upon plant policy. If the re-use of the 
condensate is important, absolute surety of its 
quality can be obtained through the use of the 
Paracoil Oil Leak Condensate Inspection System.* 


and built many oil preheater 


protective systems for both stationary and marine installations. 
They now offer their experience and know-how to al] who are in- 


volved in HTHW activities. 


*Write for complete data. 


DAVIS ENGINEERING CORPORATION 
30 Rockefeller Plaza, New York 20, New York * Circle 6-5650 





COMMERCIAL €& ... + Tune-ups for steam Heat 
INDUSTRIAL : 1 n line “a-c” will be tl air that ing to keep the oilburner running con 


through the vent-valves « tinuously for two hours? 


dilburning ” 


j 


_—— pe radiators, and which i That's simple. Studying the draw 


vacuum pump ing explains it clearly. Start the oil 
re hi OPS . cuum pump will be w burner and keep it running long 
45-minute “off” period of 


trying to develop ac enough to fill every two-pipe radiator 
burner. ; 


diators in th with steam, even if this takes one hour 


Therefore the air drawn by vacuum it deste One few ofl 
pump from line “E-D” will be replaced pine radbecth eumain 
by air from the two-pipe radiators Piliag the twornive radi 
Air from two-pipe steam-n so aid alcatel ake al 
c” will be drawn into the t aa : "RERIPS 
Dire ips, as 7 as on vacuun 
ncerne or followit 
The vent-valves on thi traps wil hee dale in nat: ntly 
steam radiators, in the up} ri nes ae te all 
hand part of the drawing, will | f a se sa Hs as 
because these radiators are n C on ge ean 
will enter each one-pipe radiat rome -l ae oa ee 
valve, will flow down to mait ae portion 
then will flow through the Hie i at 
radiators to the vacuum pum] epee 
throughout the 45-minute : 


: ° 
A sed. of c 


Working against 


itor and stean 


“off” period is doing its best t 
a vacuum in the entire syst 


1 ; 
closed, the 


The thermostatic trap at th 
the two-pipe steam main, 1 ye Na 
has not been considered open ee 3 . 
it will be hot and closed sca 
radiator traps are not hot, 
open. 

Next comes the 15-minut 
oilburner operation. At the st 
this and for the first ten minut 
burner operation, steam comes 
the boiler in only small amount 
minutes of oilburner operat 
produce only enough steam t 
small fraction of the radiation 
entire system. 

With the boiler producing st 
for ten minutes after the oilb 
started, all the steam will b 
from point “A” into “A-c,” 
of the two-pipe heating system 

Because of the efforts of th 
uum pump at receiver #2, whi 
drawing air out of the entir 
tion system, air will be flowin 
all the vent-valves of thi 
radiators. Air will be flowing 
one-pipe main “A-B,” int 
main “A-C,” 

The one-pipe radiators 
ceive steam and become hot 
is flowing into their vent 
these radiators to becon r ¥ 


must escape from their vent-y Heat-Timer large-building heat-control system of the type mentioned in the article. 

This particular control starts the oilburner once every hour, during the day when 

heat is needed, and causes the boiler to generate steam for a number of minutes 

line “A-c” will have in it stean which corresponds to outside weather conditions. A reverse-acting steam-pressure 

control over the boiler starts the “steam-on" timing when the boiler has developed 
enough pressure to fill the supply mains with steam. 
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This situation is interestir 
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Petro introduces 


new burner with | 
powertul selling 
features... 


Now a forced draft burner for medium 
size boilers for oil, gas or gas-oil 


A brand new field with great sales potential has been 
opened by the development of the new Petro-240 burner. 
Now for the first time a forced draft oil, gas or gas-oil 
burner is available for medium size boilers. Backed by 
selling help, national advertising, and an excellent field 
organization, Petro stands ready to back its dealers in 
the promotion and sale of this very newest advance in 
forced draft firing. 


Petro-240 fires without flame pulsation. Petro has 
solved the problem of pulsation by the development of a 
new burner head. The fuel and air are mixed within the 
burner head and directed into the combustion chamber 
through a unique system of vanes. With either fuel, the 
flame is stable and compact, giving very high combustion 
efficiency. The flame characteristics are determined by 
the burner head rather than by the shape of the com- 
bustion chamber. 


Forced draft firing. All air for combustion is supplied 
under pressure by a highly efficient blower. When in- 
stalled in conventional boilers, the firebox operates 


MAKERS OF QUALITY HEATING AND POWER EQUIPMENT SINCE 1903 


eloil 
nilheat 


A complete package ready 


te operate . . . Scotch boiler, 


burner, controls 


res little more 
tions. Boiler 


under a nominal negative draft. When installed in sealed 
pressurized boilers, the combustion chamber can oper- 
ate under positive pressure. The high smokestack which 
is not only costly to build, but which also detracts from 
the appearance of an otherwise beautifully designed 
building, has been eliminated. A stub stack or vent is 
all that is required. 


Simple installation. These new Petro burners are 
installed in the same manner as a conventional gun type 
burner. Firebox construction for either one or two fuels 
is identical. Burners are available for either flange or 
pedestal mounting. 


Mail this coupon. Petro dealers are backed up with 
the latest and most effective sales aids, including sales 
training, merchandising helps, engineering assistance 
and national advertising. Please mail this coupon for 
more information. 





: pipe heating system, must be high 

TANKOMETER COMMERCIAL & enough to jibe with the maximum 

INDUSTRIAL steam pressure at which the system 

FOR MEASURING TANK CONTENTS should operate—the design pressure 
ANY DISTANCE AWAY 


oilburning 


of the heating system. 

If this U-type trap is not high 
TANK MAY BE BURIED, 
ELEVATED, OPEN, 
CLOSED, VENTED OR 
UNDER PRESSURE OR 
VACUUM 


oe enough, steam coming down from 
ALS) AA) co At 4 iri LiIVUSS 


the oilburner continues run- point “B” will blow the water out of 
r more than one hour. The pres the trap, with the result that steam 
hing “acl” tulide un become will flow into the open condensate re 
iler finally is peoducing steam ceiver, before the boiler’s high-limit 





© rate than is needed for th steam-pressure control stops the oil 


burner. 
r two-pipe radiat n, \ ’ 

‘ . ; , 
Coming back to the fundamental 


lificulty with the heating system: All 


1Vé d ill the stean 


(’ ANY — 


( ; ay Se a ae f its radiators heat excellently when 
if : f i l © precsoule ] ‘1 . je ; “ 
\uiauip HZ Ell | becomes slightly pluc or above atmos the oilburner runs steadily for two 
WN es gntiy pius il € I 

NS Z | ri ' 


. ; irs aed Gteelane there on f 
m will flow through main irs and develops three pounds of 


lia! al steam pressure in the boiler. Hence, to 
syst 
t 


Also gouges for: ‘ Secause the gph Sring rats d word things one way, not much can 
Barometric Pressure (Mercury Column) ‘ : ; aienil be wrong with the heating system 
Absolute Pressure (Mercury Column) ie Lind “gus WI -_ ? ' 
scemniae aiedl Muaaaeen ntire radiati ad. as was stipulated hat does it need? It needs tune 
Differential Pressure t the start of this article. keeping tl ip and balancing. It can be compared 
Inclined Manometers for dratt. eo ae a eee with a violin which is excellent and 
pressure or differential pressure. stg 2 ¥ pear a i iit “a 
SEND FOR BULLETINS 


ill there, but which cannot produce 


musi y because it needs tuning 


TANTEI IRCM |! the entire system, To testa commercial heating plan 


f this type for proper tune-up 
486 GETTY AVE., PATERSON, N. J. ; E Pro} as 
stop its oilburner 





JOHNSON FORCED DRAFT PACKAGE-UNIT BURNERS 


Completely Assembled & Wired at Factory 


For firing with Oil only ... Gas only . . or com- 
bination Oil or Gas. They are assembled, tested 
and wired at the factory ready for easy, inexpen- 
sive attachment to any boiler or heat receiver. 
They provide smoother, more efficient combus- 
tion regardless of stack conditions and firebox 
pressure variations. 


Powered by the world famous Johnson Model 53 
Burners, these “packaged” units are available for 
any heating need, in sizes from 25HP to SOOHP. 
If you want the last word in heating efficiency and 
economy, investigate these new Johnson Forced 
Draft Package Unit Burners. 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 


Builders of fine Oil Burner Equipment since 1903 : 
Church Road, Bridgeport, Pennsylvania 
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BLENDER 


~S 


LASS 


#6 FUEL OWL #4 FUEL O1L —OR ANY 
INTERMEDIATE GRADE 


sell THREE! 


Get into the #4 and #5 oil market without additional tank- 
age. Proportioneers in-line blending allows you to stock 
only #2 and #6... and still deliver any grade directly to 
your tank trucks. For greater profits, see what blending 
can do for you. 
CUSTOMER PROVEN ... 


Savings up to 2¢ per gallon 
NO separation of in-line blended oil on 6 months 


stock TWO, 


standing 








#2 FUEL OL 


Frees existing #4 or #5 oil tankage for other service 
Available immediately, simple to install 

Easy to operate . . . by present personnel 

36 installations now in service 

Extreme accuracy, high repeatability 


ACT NOW to put more profit into next year’s heating 
season . . . install a Proportioneers TC Blender! 





@ PROPORTIONEERS, INC. 
B-I1-F INDUSTRIES Qj: 








& 


Our sales engineers will gladly 
provide you with complete data. Write 
Proportioneers, Inc., 543 Harris Ave.,? 
Providence 1, Rhode Island. 





om ELLA . . . Balancing steam Heat 
SINCE 1926 * in the application. design ond 
of pumps — separators — hydrentic arcessories. Also use a vacuum-type quick-vent, 


L ! ; COMMERCIAL & f course, on the end of the steam 
= INDUSTRIAL 2 wale 


i, 
FUEL OL PUMPS! an 
| would end the flow of air into the on 


u 











%e radiators when the va 


Compact, lightweight pumps oe ' ee . tht An. = 
that operate at wide ranges tarsicg “g re MR edited 
of speed—to handle oils of i | I 

all viscosities and give long ; = : ae) See ee er 
Sreuble-tree fife. n e-l g hei system of radiation, and wv 


~ 


condensate receiver is attempt 
ing to develop a vacuum in the entir 
burner is idle. Such impr 
would lead to rapid heating 
rtant unit heater followi: 
the burner because | 
‘he vacuum pump w 
ient vacuum on line 
vent waterk gging f the 
when the burner is runt 
But actually, according t 
rience with similar syst 
pe vent-valves for tl 
: 1] 
Direct-drive design ; , ig! — ~ ia 4 “9 a 
t s by a Ww mir INCE ich a system 


sucn ; 


Roller tolerances permit handling 
extraneous matter than would jam 
other mechanisms. Good suction wae ay ae a a ae ae yr ’ 

_— --# ] per } ‘ c lt! ids to the need to d 
characteristics. Capacities 60- 
600 GPH; pressures to 100 psi. l 
Ask for Bulletin A-1330. ay ir leaks in the entire ] 

nt this test 1f during r ieak n e€¢ 


Installing such val 


f locating and sealir 


Reduction-drive design 


Time-tested Kraiss! design for di- 
rect burner supply—or as boost- 
er pump. The pump that will pull 
heavy oil when it is cold. Capaci- 
ties, 75-1800 GPH; pressures to 
100 psi. Ask for Bulletin A-1 193. 





Bulletin A-1330 and/or Bulletin , — : eee re) I 
A-1193 .. . gives you full dato— l I I vel vhic! ith a vacuum in 

! ‘ ‘ 1 ; 4 
write for your copy today! » guick fter a stud he tem, the two-pipe radiators stil 


heat first foll wing starting 
burner. These radiators 
with a vacuum in them 


Are you |SURE| when you choose 


an Induced Draft Fan? 
q. . . Mail this Coupon if you're not always |CGERTAIN!| 


We'll send you the - | qWHITTY Induced Draft 
fans are built in 20 Sizes 
WHITTY TIME SAVER <1 for Commercial indus- 
ah trial Installations. 
—helps you choose the correct ~ 
for 400 model ' 
duced draft fan for 400 models o hey WHITTY 




















commercial-industrial boilers—in- 
COMPANY INC. 


cludes much helpful engineering 
data. 86 Western Ave., Boston 34, Mass. 
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SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


Oil Burners 
= 
Industrial 
Ovens 
oe 
Power 
Gas Burners 


WHAT IT DOES 


The Dewey Safety Air-Flow Switch protects against 
opening of fuel valve until fan is up to speed. 


Insures purging of furnace before fuel valve opens. Closes 
fuel valve if fan slows up or stops. Flashes danger signal 
if fan or fue! stops. Safeguards against danger from gas 
fuel failure when used with safety shut-off valve. 

Thousands sold. Factory Mutual and Underwriters 


Laboratories Approved. Standard equipment on leading 
products. Write for prices and literature. 


DEWEY GAS FURNACE CO. Fa 


Detroit 2, Mich. CIRCULAR 


CQOPYY sarety nRFLOW SHITCH 


100 E. Baltimore 











Here's An Expert— 


THE COMMERCIAL INDUSTRIAL 
OILBURNING BOOK 


Computing boiler load 
Selecting burner size 


Combustion volume 
Boiler types 
Firebox construction 


Water tube boilers 


Selection of burner 


ONLY $2.00 A COPY! and other val 


uable information 


Contains a series of articles of particular value to 
you, including 12 features by Kalman Steiner on 
the “Design of the Industrial Installation.” 


ORDER YOUR COPIES TODAY! 


2 West 45th Street 
New York 36, N. Y. 


Fueloil & Oil Heat 
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- It’s LIKE HAVING 
TRANSPARENT 


When you use TANKS 
PETROMETER 


REMOTE READING 


LIQUID DEPTH INDICATORS 


You can read the Petrometer Liquid Depth Indicator 
with as much confidence as if you were looking directly 
into your tank. It’s accurate and reliable . . 
on the principle of hydrostatic pressure. 


. Operates 


Unique construction of Petrometer indicators makes 
installation easy . . . and unitized design of all work- 
ing parts permits wide flexibility of 

multi-gauge panel design to suit 

your installation requirements. 


Complete information is available in 
ovr Bulletin 6400. Send today for 
your copy. 


PETROMETER CORP. 


43-22 TENTH ST 
IG ISLAND CITY 1, N.Y 





. » « Large steam-heat Systems 


COMMERCIAL € 
INDUSTRIAL 
oilburning 


Only after the vacuum in the radia 
tors has been “killed” by steam com 
ing from the boiler in sufficient 
amounts for this, would the one-pipe 
steam radiators become warm—be 





cause the air in these radiators must 
be driven from them before steam can 
enter them. 

The preceding statements are based 
on designing to set the vacuum con 
trol, at #2 condensate pump, to main 
tain a reasonable and usual vacuum of 
about ten inches. 

The unit heater, though the simpli 
fied drawing of the heating plant does 
not show this, actually is so far from 
#2 condensate receiver as to eliminate 
the idea of running a line downwards 
from the unit heater’s trap to the con 

Dy densate receiver. Such a line can’t be 
Gio you like .o $a 7e money a arranged easily in the particular build 
ing (the problem would be much sim 

That’s just what you do the minute you install a pler if it could be). — 
Wing Draft Inducer. To end the need for a vacuum t 
make the unit heater behave properly, 
First, you save money in capital investment, because a condensate receiver and condensate 
no tall, unsightly, expensive stack is needed. pump can be installed below the unit 
heater. Condensate would flow down 
Next, of course, you save money by the elimination of to the receiver by gravity then. The 
stack maintenance. condensate pump serving the unit 
heater would pump condensate to #1 
Then, you save money on fuel, because you get com- | condensate receiver, as the vacuun 


+” 


plete combustion with a Wing Draft Inducer. er #2 condensate receiver) al 
reagy Goes 
And finally, you save money by uninterrupted boiler 


: btu The Probl f Balanci 
operation, freed from the uncertainties of natural draft. a ee 


re The problem of balancing is simpli 
If you’d like to save money, send for a copy of Wing 


Draft Inducer Bulletin No. I-57. 


fied greatly by eliminating entirely 
vacuumrtype operation of this heating 
system. All that remains is to make 
L.J. Wing Mfg9.Co. 66 vreeiand Mills Road - Linden - N. J. certain that, after the boiler starts 
DIVISION OF AERO SUPPLY MFG. CO. INC steaming because heat is needed, all 
the one-pipe radiators will become 
warm at precisely the same time that 
the two-pipe radiators are becoming 

warm. 
Ordinarily in a system having two 
pipe radiators and one-pipe radiators 
| after steam starts coming from the 
DRAFT INDUCERS boiler the two-pipe radiators heat first 
by a wide margin. The reason is sim 
ple. With slight steam pressure in the 
FANS © UNIT HEATERS © DRAFT INDUCERS * BLOWERS * TURBINES mains, say two to four ounces, air can 
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the quality tells ...the quality sells 


. J" fit ROL 
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Convertible to gas — adaptable for 
Yanitro| ADD-ON summer cooling 





Here today... 


Here to stay 
ARI TROL 


dealers! 


eet 


[rO PROFITS 


: in of winter conditioners 
with JANITROL’S 7-point program for sales 


a First really Q-U-I-E-T line of 
oil-fired winter conditioners 
in the industry! 


It’s a revelation when you switch on a new Janitrol oil-fired winter 
air conditioner. You'll scarcely notice when its powerful Jet-O-Mizer 
hi-pressure burner and floating blower and motor go into action 
Here’s quietness that sells for you! 

And, while superb, engineered-quiet nes the sales appeal 
built into every new Janitrol oil-fired winte: nditioner, it’s by no 


means the whole story. 


There’s compact, space-saving | ill through the line, 
gh-boy, low-boy and 


els. There are beauti- 


nsulated cabinets and 


adjusto-bolts for easy leveling on low- 


boy models. There’s the famous Jani- 
trol heating heart of tempered-tough 
welded 14 ga. steel. All models are 
readily adaptable for summer cooling 


This great new Janitrol oil condi- 

yet O8 LE Pirung 2 
Coraroneed by tioner line is just one of seven big 
. hapa - advantages Janitrol offers to give you 


the GOLDEN KEY TO PROFITS 
This new Janitrol Low Boy is styled to stea 


" (An ianer sc! - P 
from your competition. Like all Janitro in oll-conditioner sales Read about 
conditioners, it is easily converted to gas; eng 
r the > t } mM ! 
neered for efficient operation with compa tne rest of the right now! 
cooling unit 


J 
" ws 
45 aoveanssto 


JANITROL HEATING AND AIR CONDITIONING DIVISION 


Surface Combustion Corporation, Columbus 16, Ohic 


Please show me how Janitrol’s 7-point program for In Canada: 
SALES can give me the GOLDEN KEY TO PROFITS. Moffats, Ltd., Toronto, 15 


NAME 
COMPANY 
ADDRESS 


city 
OIL 


ZONE 


Fill in and MAIL TODAY! 


Advanced Janitrol engineering—new automated 
production methods—volume building sales leader- 
ship—all add up to more profits on every sale. This 
new Janitrol pricing plan lets you move in on com- 
petition with top-quality Janitrol products at 
really competitive prices! 


As a Janitrol dealer qualified under this new plan, 
you'll keep your working capital working, instead 
of “freezing” it in inventory. You'll have the 
inventory you need for prompt deliveries, better 
service, year ‘round. 


Makes Janitrol cooling and heating easily available 
to the six out of ten families who haven't the cash 
but have the credit . on easy installment terms 
No down payment. Up to three years to pay 
Finance up to $3500. No risk or recourse to dealer 
no collection problems. Eliminates red tape and 
delay. Keeps “hot’’ prospects from cooling off! 


A high-impact, sales-producing merchandising pro- 
gram created by Janitrol for your needs, your 
market, your profit ambitions! Newspaper 
mats, radio and TV musical announcements 
window and in-store displays, color-illuminated 
outdoor signs—all yours as a qualified Janitr 
dealer. And Janitrol sets up the complete progra 
to the last detail, saves your time for selling 


A complete merchandising program to help 
snare your share of the new house market. Ch 
full of tested promotion ideas that give you 
running start on competition—let you offer 
builder a service that enables him to upgrade 
houses with quality Janitrol equipment, appea 
more prospects, sfay competitive! 


Today, Janitrol recognizes a new era in company 
dealer relations. The days of “playing it by ear” are 
no more. There’s a need for continuing close 
cooperation between both parties—an “open door™ 
for exchange of ideas. The Janitrol Select Dealer 
Program makes these things possible, and gives 
you extra benefits besides. Business development 
counsel, training schools, prizes, vacations, to 
mention a few. Right now’s the time to qualify! 


get your TO PROFITS 
with me STROLL 


Ask your JANITROL representative for 
the facts or RUSH THE COUPON TO US! 
lemme) Eley Wale). | 


Complete line of gas and oil furnaces, unit 
heaters, conversion burners, water cooled and air 
cooled summer conditioners, combination heating- 
telel lle Maelleliiteal tay 














You get an advanced additive 


in premium-quality Atlantic Heating Oil 


One of the most advanced of all heating oil 
additives gives Atlantic distributors a great neu 


sales opportunity. 


Atlantic 


with the exclusive triple-refining process to pro- 


research has combined this additive 


vide a premium-quality heating oil which actually 
helps keep a burner clean as it heats, and which 
costs no more than ordinary heating oils. 


This development is another example of how 
Atlantic works continuously to provide its distrib- 


utors and the public with top-quality products. 


TERMINALS AT: 


Providence, R. 1. Trenton, N. J. 
Gloucester, N. J. 
Bridgeton, N. J. 
Boston, Mass. 
Akron, Ohio 
Allentown, Pa. 
Altoona, Pa. 


| Lebanon, Pa. 
New Haven, Conn. 


Albony, N. Y. 
Binghamton, N. Y. 
Buffalo, N. Y. 
Elmira, N. Y. 
Rochester, N. Y. 
Syracuse, N. Y. 
Wayland, N. Y. 
Neweork, N. J. 


Philadelphia, Pa. 
Pittsburgh, Pa. 
Reading, Pa. 


Exton, Pa. 
Greensburg, Pa. 
Johnstown, Pa. 





Wilmington, Del. 
Baltimore, Md. 
Salisbury, Md. 





Mechanicsburg, Pa. 
Northumberland, Pa. 


Williamsport, Pa. 


Every Atlantic distributor can be assured that each 
gallon of Atlantic Heating Oil will have the maxi- 
mum heating efficiency. 


Because Atlantic Heating Oils are available at 
conveniently located pipe line or water terminals, 
distributors can also be assured of continuous, 


dependable supply. 


If you want more information about the ad- 
vantages of an Atlantic distributorship, call or 
write The Atlantic Refining Company at one of 
the terminals listed below. 


Richmond, Va. 
Chorlotte, N. C. 
Greensboro, N. C. 
Wilmington, N.C. 
Spartanburg, S$. C- 
Albany, Ge. 
Atlanta, Ga. 
Griffin, Ga. 
Macon, Ga. 
Savannah, Ga. 
Jacksonville, Flo. 


ATLANTIC 


HEATING OILS 








. . » Balancing steam Heat 


COMMERCIAL €& 
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oilburning 


== Fssential...Efficient...Effective 


scape from the radiators of a tw 
de] ) = be rotar PUMPS pipe system much faster than air can 
escape from the radiators « ( 


Ipe system 


FOR INDUSTRIAL OIL BURNERS Ammemmuumeum 


large air-escape Openings serving then 
One-pipe steam radiator 


= 2 
a ay ow. % j | 
=== = ——: ther hand, ordinaril 


penings of about 


I very specialist 
dustrial steam heatir 


%, WY, 3 and 5 G. P.M. SIZES a 
ive air-escape 

Count on Roper Series “K” Pumps to twenty times the 

give you the features that are essential 

for small and medium-size industrial oil ; 

burners. Compactness and ease of in- used years ago. Equippi 

stallation ... dependable operation over pipe radiator in this 

long periods of running time... fuel 
supply at correct pressure and : 
viscosity are but a few advantages signed for intermitt 
offered by Roper Series “K” far 

Pumps. You owe it to those you serve 

to install Ropers as either original 

equipment or replacement. ; me-pipe radiat 


in the ordinary 


modern, high-spe 


towards balancing 


Additional steps 


me aS Warm as ti 


Tested and Approved for Oil Burner Service tors, following. starting 


burner. Two or more hig! 
e Roper Series “K"’ Rotary Pumps meet the standards set up by ‘ 5 
% Underwriter’s Laboratories, Inc. and then some! These re- 
Uy 
s 


- itor vent-valves in De 
liable pumps for oil burner service are available in either packed 

box or mechanical seal designs — with or withou' relief valve. iny lazy one-pipe radiat 
The 3/4, 1-1/2, and 3 G.P.M. sizes are flange mounted... ‘ ry. pipe facia 
5 G.P.M. size is foot mounted The 


Cees inant j | 
tar ends of the 
ne-pipe system naturally 


Stest vent valve 5 bt nad 


For Heavy Duty Installations 


equipped with two or 
In the larger oil burners — those ; 
burning Bunker “C” oil or heavy If all other measures 
fuels — Roper Series “‘F’’ and Series 
“H” are recommended. Both 
are positive displacement ; soeitiwe Came can 
pumps, self-lubricated by : - 2 ice 
liquid pumped. Series “F” features : the steam feed valv 
four-port design for 8 optional pip- 
ing arrangements — sizes 1 to 300 
G.P.M., pressures to 300 P.S.I. % t | The use of proper 
Series ““H” Pumps come in 5 to 75 7 - ae Se 
G.P.M. sizes — pressures to 1000 ' will hold back the hi 
P.S.I. Also available are special de- 
sign pumps for unusual applications. 


eptionally — largs 


the one pipe radiators 


general as the two-pip 


iator with an 


stalled in the union 


pipe radiators to 
These radiators < 
to heat even mor 
pipe radiators 
Balancing and tul 
Send for Bulletins Today sol gro me eat 
arly dificult if the sy 


763 Blackhawk Park Ave. one-pipe radiators and two-pipe radi 


, 


er oc ators. B > balancing st be ac 
Rockford, Illinois r ut the balancing must be a 


HYDRAU LICS. INC. complished, if every radiator is to heat 


SES~t——te properly during mildly cold weather, 


and if fuel bills are to be low 
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Female 
Outlet 


SAFE RELIEF of temperature and pressure in a hot water 


heater is vitally important. Here’s a new automatic reseating 
Temperature and Pressure Relief Valve that’s really dependable 
for years of operation. Numbers 170M and 170F comply with 
State Codes requiring this type of valve. They are ideal for in- 
stallation on all types of domestic hot water heaters. Both have 
the same construction, except one has a male inlet while the 
other has a female inlet. Each has 44” female outlet. 


TESTED AND RATED 


No. 170M and No. 170F Thrush 
Temperature and Pressure Relief 
Valves are rated as follows 





/ AGA LISTED 
ASME RATED 





AGA TEMPERATURE RATING 
550,000 BTU 
Maximum Input 

ASME PRESSURE RATING 
75 lb. 450,000 BTU 
100 Ib. 575,000 BTU 
125 Ib. 700,000 BTU 


See your wholesaler today or 
write Department C-3 for litera- 
ture and prices. 


Model 170M, shown installed 


H. A. gt RP RES BF AND COMPANY with an automatic water heater 


PERU, INDIANA 


FOR SAFETY AND QUALITY, CHOOSE THRUSH 


eloil 





Litt 


ttee, will make available to th Prominent industry men serve as in- 
ls a number of illustrative book structors for the school with discussion 
the various uses, discoveries, topics ranging from a particular nam 


ics, chemistry, and manufacturs product to general management pr 

leum and its products. A ki cedure 
provided witl 

tures and a t s handbool Consumer Booklet published 

by Heating-Cooling Council 

Activities of local and nati Out Service School begins eS ae 

dustry associations are reported m third session this month si see ka, 


ly in this department. Secretaries are . 
: P iE OIl AT INSTITUTI ng sulted in a 16-page consum 
published by the Better H 

ng Council, New York 


The booklet was 
ured by the Council 


invited to send reports of their G1 
activities to the editor by 


Out of Long Island forms 
School Liaison Committee 

: ding ngfield vith a team of lu 
THE OIL HEAT INSTITUTE of Long Is M “Heart of the H 


land has established a School Liaisor ‘sven one dav a week it brn short history of heatis 


Committee for the purpose of aiding for a} d of ten v the school tance of heating and tl 
science studies in Junior Hig nd meet Tuesdays rch | fits of all types « 
High Schools in Nassau and Suffolk t mca, Ne ritain, Conr heating systems 


Counties. nesdays, beginnit I t Methods by whi 
Frank Fuhrmann, OHILI vice-} t lish National rtford ment can be install 
dent from Suffolk and member of tl ni “*hursday from March 2 ystems in new or 
Port Jefferson school board, has bee: t Engine 16 Fire Station, Bridgeport, shown 
appointed chairman of the committe nd Frida tarting Marcl ‘or a free insp 


The School Liaison mmittes t t sreendale Post, Americar the Better Heating-( 
working with the Oil Informat [ ilding, Worcester, Cons 2 Park Ave., New 


WE HAVE PRODUCED 
CONTROLLED 


Mi TF i i Hydrovalve’s “°F ension 
lions of feet ‘TERMINALS 
f FINNED TUBE FOR OTHER MANUFACTURERS FOR OIL BURNERS! 


Made exactly to specifications 
to suit their application 
needs, by a company that 
makes nothing but finned 
tubing in straight lengths 

for other manufacturers. 


ANY SIZE Always the customer gets exact- 
FIN ly what he wants, for we are 
not limited to a few fin or tube 

sizes or fin spacings. Our ma to service the hard-to-get-at 

chines can fin any size tube ignitors .. . becouse Hydrovalve s 

ag 5 0.0 . 1%” 0.D = Controlled Tension Terminals snap on 

ins trom % ugn to | igh, P eas : 

and the fins can be spaced from easily. . . for strong, pommve connections. 

3 te 10 per inch in fractions Never too tight or too loose. 


The tube can be copper, admiral- Hydrovalve’s CONTROLLED-TENSION TERMINALS — 
ANY ty or steel, and the fins can be @ Are made of nickle-plated spring-tempered brass 
NUMBER aluminum, copper or steel. In all @ Hove a unique double spring grip which prevents 


cases the fins are sol . . 
OF FINS cases the fins are solder bonded loose connections for greater conductivity 

to the tube for better heat 
PER INCH ne : “ 


@ Save time! Wire ferrules are designed for 
easier crimping and positive grip to resist pul! 
exerted during installation or removal 


transfer 


[e) 
Orders Will Be Shipped From Oklahoma 
Or New Jersey For Fastest Service 


RST RA 1319 Utica Ave 
KE) 1) — SASTERN INC. Hydrovalve Co. — NY 
Patera ithe tlie Remember - Uckminster 4-1330 
459 AMBOY AVENUE, WOODBRIDGE, N. J YOUR OIL BURNER SUPPLY JOBBER CARRIES A COMPLETE LINE OF 


; ] 
Hydrovelve’s ENGINEERED FOR REPLACEMENT PARTS AND TooLs! -S* ow 
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NATIONAL ADDING MACHINES help to provide complete cash and inventory control 


UuSINeSS 


THE MODERN headquarters of Schmidt Bros 


Motor City Fuel Oil in Var 


GEORGE AND ERVIN SCHMIDT, owners of Schmidt Bros. Motor 
City Fuel Oil 


\ 


ae : 


“Our Salional Charge-Posting System 
saves us*4,600 a year... 


pays for itself every 7 months!’’—schmiat Bros. Motor City Fuel Oil 


Our business was losing money 
through forgotten charges and un- 
recorded sales slips until we installed 
1 National System,” write George 
ind Ervin Schmidt, owners of 
Schmidt Bros. Motor City Fuel Oil 
Our National System has greatly 
increased the efficiency of our oper- 
ition and, as a result, has increased 
our profits, too! 

‘A large part of our business is 
handled through charges and 
C.O.D.’s. Because our National Sys- 
tem automatically posts all sales 
cash, charge or C.O.D., it gives us 
complete control of all transactions 


and eliminates losses from missing 
or forgotten charge slips. Our Na- 
tional also provides daily records 
that are always up-to-date and im- 
mediately available at all times. 
“We now know that our National 
System saves us more than $4,600 a 
year, pays for itself every 7 months!” 


/ j j 
i MS, an 
ee re ede 
& 


/ 


a ee 2 L ~ 
bi - - f 
© rn & sd hyd 


owners of Schmidt Bros. Motor City Fuel Oil 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


989 OFFICES IN 94 COUNTRIES 


Van Dyke, Mich 


Your fuel oil supply business, too, can 
benefit from the time- and money-sav- 
ing features of a National System 
Nationals pay for themselves quickly 
then continue to return a regular 
yearly profit. For complete informa 
tion, call your nearby National repre- 
sentative today. He's listed in 

the yellow pages of you sire 
phone book am 


“TRADE MARK REG. U.S. PAT. OFF. 


CASH REGISTERS + ADDING MACHINES 
ACCOUNTING MACHINES 


wor paper (NO Carson Required) 
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. . . « Industry Groups 


Ont of Wisc. Head names 
four committee Chairmen 


PRESIDENT L, SCHAETZEL, Oil Heat In 
stitute of Wisconsin, has appointed 
members and chairmen of four of the 
group's committees for the fiscal year 
of 1958. Named chairman of the Ad 
vertising and Fund Committee is 
Charles Stoffel. Ray Chappie will head 
the Legislative Committee, with Bob 
Hepson chairing the Membership 
Committee. To lead the Finance Com 
mittee is Emery McNeil 


Why Zone? 


Zoning means fuel-saving! This excellent sales tool offers you a 
quality feature that assures good profits when you explain the 
customer benefits. A heating plant uses its full capacity only about 
% of the time. Without zoning, more heat is produced than is 
needed. Zoning permits you to offset the influences of sun, wind, 
and shade, by stabilizing the heating throughout the entire house. 


They permit multiple zones to be installed with only one circu- 

lator, one relay, and one transformer. With zone control valves, 
and additional thermostats, you can op- 
erate up to nine zones with a forced hot 
water system. Using zone control valves, 
you can save up to $80 on each zone you 
install. 


Why is MOTO-VALV 
Your Best Choice? 


MOTO-VALYV operates at 125 lbs. water, 
15 Ibs. steam pressure. A _ specially-de- 
signed washer assures positive seating in 
presence of abrasives, foreign matter, and 
high-temperature water or steam. Totally 
enclosed switches prevent arcing or con- 
tact failure under unusually dusty or 
humid conditions. Models available for 
residential, commercial, and industrial 
applications. 


The Oi! Heat Institute of Oregon is 

sponsoring a five-minute TV program, 

“Oil Heat Weather Report,” over KPTY- 

NBC, Portiand, Oregon. Geri Lindsey 

gives the local weather and talks up 

cil heat every Monday, Wednesday, 
and Friday at 6:10 p.m. 


(,. Stott elected president 
of Delaware Valley group 
UNANIMOUSLY ELECTED pres 
1958 of the Delaware Vall 
Dealers Association is Gorder 


Stott, 1957 vice-president 


V.M 


9 tor. Elected with him were W 
y one ontro qd ¥PS Caffrey, vice-president and Philip J 
® , 


) 


Eggert, secretary. Angelo Quattr 

was re-elected treasurer. Direct 
sen for three-year terms were Don 

Pirclli and Charles Brinker 
Ex-president 

red a farewell 

state 1 that Since th 


1954. six othe 


groups 


Suburban C 


gd wit! 
nr ¢ 


pres Gent 


secretary-treasurer 


Syracuse Meeting is planned 
by Empire State Association 


GUARANTEED UNCONDITIONALLY FOR TWO YEARS! = RE STATE Petroleun 


Available Through Your Wholesaler 


will have its annual 
the He tel On ndag 
April 20-22 


Want help with your zoning problems? Write us, we'll advise you According to Harry B. Hilts, 


quickly about your individual problem jobs. 


LEBANON TOOL COMPANY, INC. 


lation secretary, the meeting 


pected to draw representatives 


ill segments of the petroleum m 


300 North Seventh Avenue, Lebanon, Penna. LEbanon 3-0360 (1! "dustry 


( Plea c 
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To fill many specific insulating requirements, J-M 
Cerafelt has a wide range of thicknesses (1/16” to 2”) 
and densities (3 lbs./cu. ft. to 24 Ibs./cu. ft.). 


2000F controlled in a fraction of an inch! 


Lightweight J-M Cerafelt insulation revolutionizes 
combustion chamber design... provides single package furnace 


Johns Manville Cerafelt has made 
possible brand-new concept in 
furnace design. Ncw residential fur- 
naces can be more lightly construct- 
ed, with measurable gains in safety, 
efficiency and noise-control. 
Furnaces can be fully pre-assem- 
bled and pre-wired at the faciory, 
thereby saving heavily on installa- 
That’s because J-M 
nonrigid felt material 
won't damage during transit. And 


tion costs 
Cerafelt’s 


ox 


once in use, Cerafelt gives trouble- 
free performance. It is nonalkaline, 
chemically stable, and contains no 
corrosive agents. 

J-M insulation scientists originally 
developed Cerafelt for jet aircraft 
engines. Adapted for combustion 
chambers, it met and surpassed all 
expectations, exhibiting the many 
advantages of pre-cast refractories 
and stainless steel, without their 
inherent disadvantages. It controls 


heat because of high opacity to in- 
frared radiation and unusually low 
k factor at elevated temperatures. 
It is made from molten refined re- 
fractory minerals which are con- 
verted into uniform ceramic fiber 
felts, each fiber many times finer 
than a human hair. 

For complete information, with 
no obligation to you, write to Johns- 
Manville, Box 14, New York 16, N.Y. 
In Canada, Port Credit, Ontario. 


©) Joxnns-Manvitte JM 





eA 
>| GPW punch ends 


slow, messy fuel oil delivery 


“his balanced 
tvpe valve controls 
fuel flow at all 
pressure _ pens 

rtlesslv, closes 

hout chatter. Its 
ompact design d 

livers high capacity f 
delivery The B ICKeEVE N 
valve construction elimir 
“liquid poc kets’ after the 
has been closed, reducir 
sive dripping. The No 

also available with intern: 

Constructed of lightweight 

No. 9361 valve is easy 

maintain. The entire 

guard, and inside seal i 

out the use of special tool 

Available in 11," to 1! 


2 The Buckeye No. 8702F swivel 
exclusive “O” ring seal and nylon bea 
ings, extends the service life of fuel 
hose. No more kinks, twist, or damaging 
tensions on hose. The Buckeye swivel al 
lows the hose and valve to turn independ 
ently. Manufactured for | and 1!" sizes 


7 


Complete details are available in the new Buckeye Catalog 
For your FREE copy write 


BUCKEYE IRON & BRASS WORKS, Dept 
Box 883, Dayton, Ohio 


Send me Buckeye’s Free catalog for details 
No. 9361 Valve and the No. 8702F swive 


on the 


NAME 
ADDRESS____ 


CITY. 


BUCKEYE IRON & BRASS WORKS, Dayton, Ohio 
Valves and Fittings for The Oil Industry 


? 


an tdent ng numbe 
many equipment 
bage 106 to 
New York 36, N. Y 


number 


Portable fill Spout with VENTALARM 
is manufactured by Scully Signal 


il with 
Scully Sig: 


cully Signal Co., Melrose, Ma 
Circle El on coupon, page 106 


Honeywell’s electronic air Cleaners 
for commercial Jobs are 33° ° smaller 
f electronic air cleaners intr 


one-third 


maximum 
uir clean 


ll that em 


1S, Minn 
Circle E2 on coupon, page 106 
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“YOU CAN GROW FAST WITH TEXACO” 


says Charles W. Halsey, Christy-Halsey Oil Co., Chester, N. J. 


We’re starting our third year as 
i distributor of Texaco Fuel Chief 
says Mr. Halsey. 


isiness has shown a 


Heating Oil,” 
‘Our Db 
consistent growth, prov- 

made no mistake in decid- 
handle Texaco Fuel Chief 

ting Oil and other fine Texaco 
products. Fuel Chief, with Addi- 
\-200, the ingredient that 

ts the fuel system against 


corrosion and clogging, is the 
cleanest burning oil on the market. 
That’s important to our customers 
— saves them costly repair bills. It 
means that we get fewer service 
complaints. 

“Very important to us, too, is 
the fact that Texaco is one of the 
largest producers of heating oil, 
with an efficient delivery service. 
That guarantees us a dependable 


YOU, TOO, CAN GROW WITH TEXACO 
Call or write The Texas Company, Heating Oil Division, 
135 East 42nd Street, New York 17, N. Y. 


TUNE IN 


Metropolitan Opera radio broadcasts, Saturday afternoons, ABC 


AP 


supply at all times. Also, Texaco 
supports its distributors with a 
liberal cooperative advertising 
plan, plus a real business-getting 
promotion program. They’re good 
people to do business with.” 


HEATING O!/L 


9S 








YOU will enjoy wearing my merchandise. 


American-Standard 
BRINGS YOU AN UNPRECEDENTED 


USE-IT-YOURSELF 


AIR CONDITIONING OFFER 


It’s hard to sell a product you don’t use yourself 
especially when the customer knows that you don’t. Yet 
some air conditioning dealers are still living in non-air- 
conditioned homes... and conduct business from non- 
air-conditioned shops and showrooms. 











To eliminate this sales handicap, American-Standard 
Air Conditioning Division presents a new and unique 
Use-It-Yourself Air Conditioning Offer. This offer en- 
ables you to install full-scale air conditioning in your 
home or place of business at a low cost you would 
hardly have believed possible. We’ve gone all out to 
make the deal irresistible because we know that when 
your friends, neighbors or customers actually see and 
feel the benefits your system produces, they too will want 
air conditioning. As the Du Pont Survey pointed out, 
neighbors of central air conditioning users are the best 
source of additional sales by a ratio of more than 3 to I! 


Nothing sells air conditioning like air conditioning 
itself. So Use-/t- Yourself and watch your sales grow. 
Your local distributor for American-Standard Air Con- 
ditioning Division products is the man to see 


* Amenican-Standard and Standard® are trademarks 
of American Radiator & Standard Sanitary Corporation. 


American-Standard 


AIR CONDITIONING DIVISION 





. . « « New Products 


New dual Unit introduced by Taco 
features “Bilt-in’ check Valve 

ACO HEATERS has introduced a new line of low c 
ontrols and reducing valves with “Bilt-in’ 
heck valves. The dual unit 

is furnished in. the Yy” size 


the reducing valves are 


bronze dual 


high temperature seat discs 

1 diaphragms 
Taco Heaters, Inc., Cranst 
Circle E3 on coupon, page |06 


Master-Craft Resist-All Bags fit 
all industrial vacuum Cleaners 
dust bags, cloth replac 
cial dirt shedding cl 
ter-Craft Supply C 


} 


cid. mildew 


Positive 


NO LEAK 


Seal for: 
OlL Pipe Joint Compound 
GAS 
STEAM 
FREON 
WATER 
AMMONIA 
PROPANE 
BUTANE Get it in the convenient, economical 12- 
GASOLINE stick package. Your supplier has PIPETITE 
Sy ee 


Stik . . . or write us for a sample 
ETC. 


“= LAKE CHEMICAL co.> 


You get a perfect joint every time with 
PIPETITE ... as easy as 1-2-3 strokes 
across the pipe threads. Approved by 
industrial laboratories and govern- 
ment agencies. For all metal and plastic 
threads. Non-toxic... non-corrosive... 
contains no lead. Withstands pressures 
to 10,000 p.s.i., temperatures to 750° F. 








£A-CO@ 3086 W. Carroll Ave., Chicago 12, Hil. 


eaaranod 
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“Sure! This Walker Unit Ends All My Draft Problems.” 


a gare, 
~~) 


wai 


WALK ER “1 don’t fuss and fret with uncertain draft anymore since Wolker 


brought out this low-priced draft inducer-regulator combination. Now, 


SHUR -F ge) 1 install Walker inducers on all my jobs. That puts me way out 
oheod, because with good draft | know every job will be exactly 
Draft Inducer- Regulator right from the stort. 


Most Gtteient Dratt Control System Lrer Made” 


Say Heating Contractors, Architects, Builders & Home Owners. 


Here’s an economical answer to every draft problem from older heating 
installations to modern, low-roofed houses. The new Walker Shur-Flo 
(Pats Pending) is the surest draft system ever devised—and the most 
economical. Walker’s fan operated draft inducer moves ONLY flue gases 

.does not suck in outside air. No wonder it runs quieter, costs less, 
requires less power. Walker does a complete job of inspirating draft and 
controlling excess draft. Models available for oil, gas, and coal fired 
installations. 

Perfect for modern homes whose lower chimney heights present a draft 
problem, the new Walker Shur-Flo is popular with heating contractors 
and builders because it installs quickly at any angle—vertically, hori- 
zontally or at a pitch. Economical in cost, it is highly profitable since it 
virtually eliminates costly call-backs and corrections. The carefully bal- 
anced propeller type fan and small but sturdy motor assure quiet trouble 
free operation, free from vibration. 


For full details see your supplier or write direct. 
Other Famous Walker Draft Controls serving 25,000,000 Users. 


Walker 
Junior Line 


Wolker Gos 
Double Swing 


WALKER MFG. AND SALES CORP. 


1750 Penn Street St. Joseph, Mo. 


dloil 
oilheay 


Wolker 
Chimney Cop 


Purple 





. ..« New Products 


WT SALES Vapco humidifier Cleaner disolves 

Wrekyd FQUIPME Scale, Corrosion, Rust and Solids 

i / r/ fiver costs GARMAN CO., INC. is marketing the Vapco humidifier clean- 
cut down é t ] er which dissolves scale, corrosion, rust and solids from 

eee humidifiers and plates. The cleaner is a safe dry powder 

Sentry ODF* Tank Gauge tells 


packaged in 12 oz. cans. One can mixed with approxi 
drivers what they want to know 


mately two gallons of hot water is suitable for cleaning all 


at pont of delivety/ makes and models of humidifiers 


Made by: Garman Co., Inc., St. Louis 23, M 
Circle E6 on coupon, page 106 





“THAT LITTLE 
SEeEnY GAUGE SURE Low cost temperature and relief Valves 
SAVES US BOTH A — 

LOT OF TROUBLE!” now manufactured by Watts Regulator 


Pts 7: : WATTS REGULATOR CO. has announced a new 
Ls WHEN st, self-closing 


n neratin nel eccir 
TEL losing temperature ind pre If 





= 


> 
\ oe is the moderately priced series 40. The 
Oil Dealer's Friend HOW muck : ; wa ; ; fii 


5 D ; Fg 
oit 1S NEEDE Watts-O-matic 444 series. Also added 








STOP FLUNG >| = 4 | 


ee ~) 


ge gl gg 

a Oa holy Fi 
ONLY CHdliy/ oeERS SUCH A COMPLETE LINE Circle E7 on coupon, page 106 
OF DIRECT AND ‘REMOTE READING TANK GAUGES 


Above is SENTRY’S newest — The CLEARITE TESTER 
ODF At-A-Glance tank gauge that's 


setting new records in building sales 
and customer goodwill. Located out- 
side of building at fill pipe, this easy- 
to-read weather-proof gauge shows the : , ‘ 
exact oil level in the indoor tank. Saves ee A Multiple Purpose 
costly time consuming trips to base- ? . . 

ment, unnecessary hose unreeling and i 

eliminates over-flow. Permits delivery Tester 
without disturbing customer. en es 














Other constant- register SENTRY a . : 
gauges include combination tank and | Primes oil burner without 
remote reading, barrel gauges, direct mess and odors. 
reading, and gauges for stove and space = 

; } i. Combination At-A-Glance tank H : : 
Snr Seae. aime tia Alows visual inspection of 
. er “Sgr ol 
iness getters. Advertising aids available. — 


Shows fuel pump pressure 


Makes check for water 


All this in one simple operation 
instead of the usual time con- 


Sentry stove and tae 8 
space heater gauges 
Sentry At-A-Glance 
borre!l gouges 


Shorea he tat Dee 


suming procedure of the past. 








F On guard— 
2 ( “Scan Sealy Ab-AGtence Sentry seubiler Gel: Write Today For Literature 


tank gouge ity Therma-Gauge 





JAY ZEE MFG. CO. 


BOX 147 OAK LAWN, ILL, 
GREEN BAY + WISCONSIN GA rden 2-4459 



































“And you know what, boss— 
we could have skipped this trip!” 


Call a fast halt on truck trips to customers who don’t need fuel! 


Degree day or calendar day delivery scheduling, done the 
Burroughs Sensimatic way, pinpoints customers’ fuel require- 
ments, lowers the boom on wasted truck trips, assures maxi- 
mum delivery every stop. 


And a Burroughs Sensimatic really goes to town on your 
accounting and billing setup. It simultaneously prepares 
customer statements and delivery records, shows location of 
customer delivery schedules, automatically figures and 
records next delivery day, accumulates total fuel delivered by 
each driver. No time wasted rehandling figures, no duplicate 
records needed. 


Gear your business to maximum efficiency, maximum 
economy the Burroughs Sensimatic way. Call our nearby 
branch office for details and demonstration. Or write Bur- 
roughs Corporation, Detroit 32, Michigan. 


“Burroughs” ond “Sensimatic” are trodemorks 


Burroughs Sensimatic 





. . . « New Products 
“Wh. ‘ ‘ . 
_e wet Rusted or frozen oil fill pipe Caps 
removed by Sauer’s alligator Wrench 


AN ALLIGATOR pipe cap wrench that will loosen rusted or 
frozen caps has been introduced by Sauer Manufacturing 
The wrench jaws, which 
h to ten inches below 
op, require but five 
f torque on the hand 
ipply one thousand 
f pressure 
jaws. The wrench 
th, 14” 


permits 


é into places where 


' int! each 
MOD ide by: Sauer Manufactu 
7 
swe in d € tland, Ore 


Circle E8 on coupon, page |06 


G-E designs transistor-powered 
Line of mobile radio Equipment 


TRANSISTOR-POWERED line of mobile radi pm 
by General Electric. The company 


You MAKE MORE... 


your customers 
SAVE MORE... 


... with U.S.-Carlin, the mod- : ayes," 
ern line for profitable selling untied itts in high 
in today’s big modernization vand (144-174 mc) 
market. U.S.-Carlin oil burn 
ers are built to run right ‘ Band (450-47 
right from the start! Advanced —_ 
engineering principles, high m Mounted ex 
est quality materials, and ex- 
perienced workmanship are he mobile combination is a grille-lik 
your assurance of fewer in- — ga S 
stallation and service prob Mode! 400S eat dissipation 


lems . . . greater profits . , «Oat te 3.00 Pt ade by: General Electric Commun 


Customers gain, too! With -pt., Syracuse, N. 7 
the U.S.-Carlin High Temper 
ature Combustion Head, ac 
claimed the greatest oil burn- 
ing advancement in 25 years, Skuttle’s Humidifier operates 
they enjoy the cleanest heat es a 
pectiide. . . and fuel savines on counter-balance Principle 
as high as 36%. 


15 watts in Citi 


yn the front 


Circle E9 on coupon, page |06 


a 711 counter-balance unit is a new 
Find out all about U.S RSI, Pa OR er eae 
Carlin . . . the oil burners that ol 150852 —, wan 2 re 5S ay 
OUTSELL BECAUSE 0.65 to 1.356 traight plenum of any warm 
THEY EXCEL. Ask your |** foo laa 
heating wholesaler for full | 
Ra ee ae ri ; midifier is completely assem 
particulars, or write us ‘ - 


ating plant. The hu 


including Vapoglas 

ind stainless steel rack 

Foreign Distributors: Burners de | t uses an easy-to-clean Oven 
signed spectficaily for 110 or ae” ; oe | See 
220V-50 cycle current availab. lass evaporating pan 

in models ranging from 0.50 to y ’ - features of the design 
15.00 G.P.H. Distributorships : ‘ 5 

open in a few countries Model 2000S-5 ” e: self-adjustment to varying water pressures 

7.00 to 12.00 G.P.H d ' 


a 


seat, a metal underpan for overflow prot: 


ol ‘osion resist etal carte 
THE CARLIN COMPANY Po a - istant metal part 


Skuttle Manufacturing Co., Milford, 
WETHERSFIELD, CONNECTICUT Circle E10 on coupon, page 106 
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OVER 100 MILLION GALLONS OF FUEL 
PUMPED without work stoppage! 


.~ 4 
a! 
# . > A! 
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MARLOWS Set 5-Year, Service-Free Record 


The Portage Oil Corporation of 
South Bend. Indiana. is a multiple 
operation. They sell to bulk 
plants, handle and sell gasoline 
at their own filling stations and 
deliver fuel to home-owners and 
plants. In the summer, 
several trucks are kept on the 
r : fertilizers and insec- 
ticides. Thev also operate a truck 
ling oil on dirt roads 


In lustria] 


The complexity of their business 
the handling of nine 
which include #1 and 
+2 fuel oil, regular gasoline, ethy] 
gasoline, methy! alcohol, perma- 
nent antifreeze and several sol- 
vents. All products are stored in 
above-ground tanks. 

Back in 1952, Portage Oi] Cor- 
poration had Coffield Supply Co 
install 8 Marlow, self-priming 


necessitates 


products 


centrifugal pumps at their bulk 
plant, to increase capacity and 
cut loading time. Two horizontal 
Model 32 HELP-9 pumps are 
used for unloading and stripping 
transports at 220 G.P.M., while 
six compact Model 20 EVP-9, ver- 
tical pumps serve the loading 
racks at 100 G.P.M. Once in- 
stalled, these units have been in 
daily service without work stop- 
page, pumping over 100 million 
gallons of petroleum products 
with original factory efficiency. 
If you have a petroleum product 
handling problem, look to Mar- 
low for the answer. Marlow builds 
a complete line of pumps for bulk 
plants, delivery trucks and trans- 
ports. Write for a copy of Bulletin 
PM-06 and the name of your 
Marlow dealer 


Portage uses six space saving Marlow vertical, 
self-priming pumps on loading rack service. 
Loading can be accomplished at 100 G.P.M. 


DIVISION OF 


BELL & GOSSETT CO. 


Midland Park, New Jersey 


Marlow 


Two Model 32 HELP-9 Marlow self-priming 
PUMPS 


pumps are used for unloading transports at 
Morton Grove, Illinois capacities up to 220 G.P.M. 


eloil 


R® Longview, Texas ° 





New Products 


Mt. Hawley’s Hydrolo Series Boiler 
incorporates water-jacketed Design 
HYDROLO “29” 


fired line available in four sizes. Heat outputs are 54,5 


Series 800 residential heating b 


5 ~ 84.000 and 92 50! os 
Design features are 


s making possible 


in over-all height 


All models, which incorp« 
water-jacketed design, 
ivailable packaged and 
xtended jacket for the 

installation These 
| ire suitable f 


n combustibk 


\ Mt Hau bey Mtg a, Pe 
Circle El! on coupon, page |06 


Honeywell indoor Thermometers 
are functional and decorative 
OR THERMOMETERS for the home by Honeywell 
four wall-types and two desk models in the func 
il and decorative line 
> wall models, retailing 
95 each are the Circlet, 
ilar-shaped and coral in 
the Patrician, square 
ght yellow; the Essex, 
id-shaped and pastel 


or the Coronet ircular f 
nd sandalwood. The desk 
models both have black back ; 
srounds and retail for $ : 
Install ne, the Rondelle, is a circular-shaped pap 
her, the Executive, is rectangular 
Made by: Minneapolis-Honeywell Regu 
eapolis 8, Minn 


Circle E12 on coupon, page | 06 


Herrmidifier Model 400 is a 
the Power Packed positive discharge Humidifier 


Circulator you {ERRMIDIFIER 400 is a positive discharg 
fier, with a capacity of 2 gal. per hour 
can rely on! to provide humidity for the aver- 
re home, the unit is compact 


Manufactured under rigid quality control — nd features a stainless st 


with every feature to meet the toughest rrosion-proof housing 
specifications. 


ghs 14 lIbs.. has its fan-co 


motor mounted externally 

SETTER HEATING ‘ 
id contact with moisture 
surements ire 10 
~ GETTER wilh TACO ; ’ 
nigt 


y 


and 113%” 
See your wholesaler or write: p. Standard equipment includes an adjustable fl 
TACO HEATERS, INCORPORATED val ; 


V f electric cord 
1160 Cranston Street, Cranston 9, R. |. 


Co 


ide by: Herrmidifier Co., Neffsville, Pa 
, rate Office: 342 Madison Avenue, New York 17, N. Y p 0, N y nig 
na 


anada: Taco Heaters of Canada, Ltd., 4 Gilead Place, 


Toronto 2 Circle E13 on coupon, page 106 
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Ready ond. Great in 


JNU ceo) gak-uate 
a (-toudiale 


When you sell TORIDHEET’s complete line of furnaces, boilers, conversion 
burners and cooling equipment, you're a year ahead of your competition 


1y omy Way Ahead in What You Have to Offer 

TORIDHEET— always the leader in fuel savings—is set You can offer these TORIDHEET advantages to meet any 

to make an even better record for you and your customers heating situation. For instance, the TORIDHEET line 

this year. Our original Multi-Jet Blender on gun-fired includes: Gas-Fired Furnaces—Lo-Boys, Hi-Boys and 

‘quipment and our direct heating action principles on Counterflows—Gas Boilers—Comfort Cooling Equipment 

wall-flame equipment give fuel savings of up to 40%. —Wall-Flame Oil Burners, Water Heaters and Furnaces. 

Thousands of satisfied customers prove it. Wall-Flame Boilers—both Cast Iron and Steel. Gun Burn- 

ers and Gun-Fired Furnaces of many sizes and models. 

ry Ah 1 Comfort 

TORIDHEET’s whisper-quiet operation is unexcelled in You can meet any situation 

the automatic heating field. No pulsation in even the CLEVELAND —sell any prospect—with the 

smallest unit. Just a flick of the thermostat and your great new all-inclusive 

customers can enjoy the finest in modern automatic heat TORIDHEET line! Over 100 

control—all vear long. Sizes and Models for all Fuels. 
: ; AUTOMATIC HEATING 

Way Ahead in Styling 

New TORIDHEET furnaces and boilers are so smartly 

styled they “‘belong upstairs.”’ Streamlined cabinets with TORIDHEET Division 

beautiful glistening baked enamel finishes put TORID- Cleveland Steel Products Corp. 

HEET’s styling on a par with kitchen appliances. Style Cae CS ne Seems My Se 


helps vou sell Please send me details about your dealer franchise arrangement 


and about your complete line of TORIDHEET Automatic Heating 
TORIDHEET DIVISION o 


Equipment. 
CLEVELAND STEEL PRODUCTS CORPORATION Company 
16035 Brookpark Road « Cleveland 11, Ohio 








Address 


Aftiliated Canadian Manufacturer: Aero Tool Works Limited, Toronto, Ontario City 








ie 
odernized ’”’ 
with roorm by roorrn 
Zone CONTROL 


COMFORT 


CONTROL » 


# 








Comperé CONTROL 4 
ZONE-A-F ROL, 


Room by Room ZONE CONTROL 

@ thermostat in each room or zone 
automatically provides the temperature} 
desired when and where required 





Automatic 
ZONE CONTROL | 
with only one 


~ 





NN 


ZOonNE CONTROL 
. .&asy.. 
. imexpensive.. 


to install 
_- 

By controlling the flow of water from a 

single circulator, ZONE-A-TROL valves moke 

it possible to install zone controlled comfort 

on any hot water heating system with only 

one circulator and one relay. By eliminat- 


) 
i 


ing the extra cost of seporate circulators, 


releys, and flow valves, ZONE-A-TROL 
os | makes zone-controlled heating installations 
The easy ond inexpensive to install 


~% ZONE-A-TROL valves may be installed in 

‘ n? or as desired any position or angle on the supply piping 
, “ee 

for a Lifelime ot Comtortabie _/ tring 


Living rooms, bedrooms, kitchens, bathrooms esponding z 
etc. may be set ot different temperatures and no BX cable 
fhe seomperoture in any zone or room may be cu 

raised or lowered to suit each occupant’s re 

quirements for any hour 


for each zone and are then wired tc 


controlling tt 


ttoan 


doy or night 


for New Construction or Modernization 
™j& §~G 


East Haddam, Conn 


BO 
i VALY 9 
FLO PROT 


CIRCULATOR 


“ BCONO PRODUCTS COMPANY, INC 


Divisson of Viking instruments, inc 


. . . « New Products 


Lennox Landmark Units combines 
year-round Cooling and Heating 
4 FLEXIBLE LANDMARK system announced by Ler 
nox houses heating. cooling 

x parate 


permitting 


loor unit wit! 


Circle E14 on coupon, page 106 


“John, dear, | called a serviceman about the oil- 
burner. He's conducting services now.” 
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MACK MODEL N 


... the only C. O. E. with all these profit-boosting features 


® Choice of Mack engines — gasoline, diesel or turbo- 
charged diesel — from 150 to 205 h.p. 


@ Tilt-cab action for full engine accessibility 
e Truck and tractor models 


© Low step-height for easy entry-exit . . . flat floor (on 
4O series) for swift exits from either door 


e Mack Air Shift with effortless lever throws in con- 
ventional shifting pattern 


e ‘‘Executive suite’ cab engineered for comfort, fume- 
free ventilation and smooth-handling controls 


e Panoramic, wrap-around 3606-square inch wind- 
shield 


© Set-back front axle for 14.24 weight distribution on 
trucks and maximum front-axle loading on tractors 


e Advanced Mack steering systems for utmost maneu- 
verability 


e Air-boosted hydraulic clutch 

® Choice of Mack transmissions (5 to 20 speeds), 
brakes, frames and suspensions 

© 4- or 6-wheel models with option of famous Mack 
Balanced Bogie 





The sooner these handsome, compact, effi- 
cient new Macks swing into action for you, 
the sooner you'll start to realize their tremen- 
dous profit-potential ... their bonus cargo 
capacity ...their swift mobility in congested 


areas...their strength, stamina and depend- 
ability. They’re Macks from the word ‘‘Go!”’ 
Check your Mack branch or distributor. 
Mack Trucks, Inc., Plainfield, New Jersey. 
In Canada: Mack Trucks of Canada, Ltd. 


MACK first namefor TRUCKS 


ui 





HEALTHY HOT 
WATER HEAT 





you can now get the 


a « 
r ~~ 


for OIL or GAS 


‘KOVEN 75’ is a quick selling profit making boiler. It is 
engineered to provide low-cost heat and plenty of rust-free 
hot water. 


Fits through a 30-inch door in easy one-man handling crate. 


Nationally Advertised 


L. O. KOVEN & BRO., INC. 
154 OGDEN AVE., JERSEY CITY 7, N. J. 
PLANTS: JERSEY CITY, N. J. * DOVER, N. J. * TRENTON, N. J 


. . . « New Products 


Pringle power vacuum Cleaner 
is compact, truck-mounted Type 


PRINGLE power vacuum cleaner, designed for heating and 
airconditioning equipment, is a truck-mounted type, adapt 
able to most 1 or 
1% ton trucks. 
When in use its 
12 filter bags ap 
pear automatical- 
ly (see illustra 
tion), but when 
not in use or in 
transit they are 
oncealed. The 
unit is powered by the truck motor and is furn 
plete with all regular equipment required, it 
hose and pipe for connection to the equipn 
leaned 
Approximate capacity of the fan at th 
of 11” suction pipe at 1200 rpm is 80¢ 
motor speed is twice that of the fan; 
cu. yds. Fabricated of welded 12 gauge 1 
tures a swivel elbow permitting cleaning f1 
F the machine, clean-out doors on both sides and 
ssory bin 
Made by: R. A. Pringle & Son 
Walla Walla, Wash 
Circle E15 on coupon below 








READER SERVICE COUPON 


FUELOIL & OIL HEAT READER SERVICE 
2 West 45th St., New York 36 
REPLY CARD MARCH ISSUE 

Mail Now—Coupon Expires May 31, !958 





Circle numbers of new product items on which yo 


want more information: 
NEW PRODUCTS 


Ei €2 E€3 E€4 ES €&6 €E7 E8 €E9 EIO 
Ell E12 E13 E14 E15 





ADVERTISEMENTS—Give page number and name 
of advertiser about whose products you want more 
information. 


Page ..... .Advertiser . 





Check Classification of principe! doller volume: 

C Fuetoll Decier () Ports and Equipment Jobber [) Manufacturer 
(0 Menufecterer Employee (] Manufecturers Rep. [] Ollheoting 
Decier [) Other 
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The 
Triple -Fuel 


Joins 
the 
Field 
Family 
of 
Draft 
M2 Barecek a “tne eed 


A new triple fuel control, the M + MG? is avail- 

able in 10” through 32” sizes for oil, oil-gas, gas,and 

solid fuel furnaces and boilers, employing either natural, 

induced or forced draft. A very heavy duty, highly sensi- 

tive control, it can maintain draft settings as low as 

M +MG2 Double-Acting .002” and as high as .3”. Write for 


application engineering data. 


FIELD CONTROL DIVISION ot. b. conkey & Company, Mendota, 11! 


{ Conco Building Products, inc. - Brick, Tile, Stone 
AFFILIATES | Conce Materials Handling Div. - Cranes, Hoists 


Represented in Canada by Ontor Limited, 12 Leswyn Road Toronto 10, Ont., Conede 


— ae 


} 4. ‘ 

= ih 
Field M Field R Field RC Field Scotty Field MG1i 

6" thru 9" 6" and 6-7" 6” thru 9” 6" and 6-7" 


7’ and 8” 
eloil 








Superior Filtering for all 
Oil Burning Equipment! 


Klein nice 


FUEL OIL FILTERS 


There's a Klemm Fuel 
Filter for every standard 
burner using No. | and 
2 fuel oil. Your choice 
metal or glass bow! 
“Millions Since 1932 
1. Practically no flow 
resistance—trvue 
depth filtration. 
. Simplified construc 


Ce af | 
FF-430 U/L 








tion for simplified 
service...no tools 
required 

. Eliminates nozzle and 
line clogging for 
P/ increased burner 
efficiency 

-All parts H 
Chrome and Brushed 
Zine. 


PK-150 U/L 














chemistone 


ement assures 


fuel oil every 


removes dust 


Division of 
KLEMM AUTOMOTIVE PRODUCTS COMPANY 
1722 Worth Damen Avenue + Chicago 47, lilinois 
EXPORT: Guiterman Co., Inc., New York 4 
CANADA: Elgee, Ltd., Toronto 








Ese mes Sewice _ No.1 


oe me 


04362 
The BURNER SER 
4390 ENNY ann Ce. 
HAWKINS, N. J 
BE 5.5245 


Project Warm-Hearted House 
wins enthusiastic Response 


ALL SEGMENTS of the 
dustry have rallied 
ide moderr 
ct Warm 

ched  recentl; 


Regul 


Mor 


weuns Lasne @ 
THIS IS YOUR] | PAY THIS 
INVOICE | | AMounT “> SAVE ° 
cis a MONEY 
INCREASE 
EFFICIENCY 
Make service billing 

and service charges 

as easily understood 

as fuel oil meter tickets. 

“SEND FOR FREE SAMPLE 


DEGREE DAY SYSTEMS 
WOODSIDE 77, N. Y. 


St oF 
ABOR 


‘his apparatus is sow working say 





CALUMET’ 


DESIGN 
PATENTED 


WB17 Casteel WHEEL BLOCK is designed to meet today’s demands for 


small, light-weight, inexpensive but 
range of uses. 


Originally built for jet aircraft, it is equally adapted for chocking stake 
and panel trucks, passenger vehicles, : 
mounted drills, compressors, generators, 
where blocking is required on paved surfaces or hard terrain 


Ruggedly designed and structurally 


Write for Bulletin O-58, showing 6 types of Wheel Blocks respectively 


CALUMET STEEL CASTINGS CORP. 


1636 SUMMER STREET 


extremely strong block with a wide 


welding machines, pumps, etc., 


braced at vital points with unique 
pavement engaging calks to give maximum 


HAMMOND 


r mailing 
br yadsides 
-rsonnel, distribut 
Warm-Hearted H 
iled by executiv 


associations wl 


rnization market 1 
intapped reservoir 


® Compactly designed 

@ Extra sturdy Eight Winners draw prizes 
®@ Steel casting in MeDonnell sweepstakes 
@ Convenient to handle McDONNELL & MILLER. Inc.. Cl 
in « 


Attachment holes 


small aircraft also wheel 


Albert E. Mayer ar 


gripping power. 
. Bernard 
Corbett and S. Krar 
subscription 

INDIANA Club for 
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In Neptune Remote Control System, control 


valve of rack epens eutemetienily when Geist te at Metropolitan Petroleum’s new Bronx Bulk Plant... 


“printed in 
Register ot rack is accurately synchronized with 


Sdeahgsinting sogiees ta. Gian. theme Wk Sal with Red Seal Remote Control Metering 


meters are 18 years old, still highly accurate. 


Smooth, fast flow of dealers’ trucks through 12 loading bays is 
handled by one man in this modern, automatic bulk plant. Aided by 
Neptune Remote Control Meters, the dispatcher stays inside the 
office, with complete control over every delivery. 

The 12 registers in the office are accurately synchronized with the 
rack meters. When a truck rolls into a bay, the dispatcher “prints in” 
a ticket in the proper office register. This automatically opens a 
Neptune control valve at that bay. No product can be drawn until 
this is done. The action of “printing out” the ticket closes the valve 
again. On his way out, the driver stops at the office just long enough 
to sign the ticket. 

There’s more to this story: All of these Red Seals were salvaged 
from Metropolitan’s old plant and are up to 18 years old. Instead 
of wearing out, they have mellowed into a condition of extremely 
stable accuracy. Now part of a system as modern as tomorrow, 
they’re good for decades more of accurate, dependable service. 


NEPTUNE METER COMPANY 
19 WEST 50TH STREET * NEW YORK 20, N. Y. 











Red Seal Meters ... 


Wide-open run-ways speed traffic. 12 light-fuel pa aon po. 


bays are at this end; 16 bunker bays are at far 
end. In background is tanker unloading at 
terminal. 


BRANCH OFFICES IN PRINCIPAL CITIES 


——— 


~  veageeed TR hy 





. . - « Manufacturers’ Activities 


James Kinney heads Penn’s 
Industrial Sales Division 


AN INDUSTRIAL Sales Division under 
the direction of James F. Kinney has 
been formed by Penn Controls, Inc., 
Goshen, Ind. 

Kinney will continue to direct sales 
activities in the pump, air compressor 
and engine control fields 
H. M 
Carnahan, said that the rapid increase 


Penn's director of sales, 
in the automation of industrial proc 


has already developed 


} 
large 


ent 


ntial for the sale of electrical con 


trol devices 


Dowagiac announces lifetime 
Guarantee on heating Units 
\ LIFETIME WARRANTY applying to gas 
ind oilfired heating units is being pro- 
vided by Dowagiac Steel Furnace Co.., 
Dowagiac, Mich., to the original user 
Parts covered by the warranty are the 
it exchanger and the cabinet. 
Some of the conditions under which 


warranty holds include installa 





REASONS 


WHY sete ew SALES 
RECORDS! 





THE BETHLEHEM 
DYNATHERM 


Model 100 


is setting 








2 eee 


For Motels .. . Apartments . 


immediately for full information! 


1 Pays for itself in 
5 years! 


2 Delivers 480 gal- 
lons of hot water 
per hour! 


3 Thoroughly tested 

in the field for two 
years —all units tested 
recorded efficiencies 
better than 80%... 
used 40% less fuel than 
the heating systems they 
replaced! 


4 Built to A.S.M.E. 


specifications! 


5 Oly 41" high, 31" 
wide and 78" long! 


.. Small Churches... 6 Comes completely 
Garages ... Greenhouses . .. Large Chicken Houses, etc. 


BIG PROFITS FOR YOU, MR. DEALER! Why not get started 
NOW selling this outstanding Package Unit! Wire or write 


assembled and test- 
ed at the factory—re- 
ducing installation cost! 


7 10-year Warranty! 


BETHLEHEM FOUNDRY & MACHINE CO. 


BETHLEHEM, 


PENNSYLVANIA 





tion of the unit in accordance with the 
recommendations of the National 
Warm Air Heating and Air Condi 
tioning 


Association, and operation 


within its rated capacity 


Slant/Fin names two new 


sales Representatives 


SLANT/FIN RADIATOR 
mond Hill, N. Y., recently 
Ohio office, appointing 
Clifford Rutter to manager it. Alex A 
McDowell, Chatham, Ontario, Cana 


da, has been named sales representa 


Rich 


opened a 


CORP.. 


Cleveland, 


tive for the firm to cover the province: 


of Ontario 


Allied Oil will distribute 
Blue Heat fueloil Additive 


SOME 150 fueloil dealers from the 


P} iladelphia area atte nde i i re 


Allied Oil ¢ 


intment 


ent 
meeting sponsored by ) 
Inc., to announce its 
ide by Park 


nt Vernor 


distributor of products n 
Hill Chemical Corp., M 
N. Y 
Allied’s territory will cover a sever 
unty area in Pennsylvania, 
ing Philadelphia. Hugo V 
president of Allied, t 


incluc 
Spitzer 
dealers that 
Blue Heat 


wi uld pre wide dealers with sales and 


the decision to distribute 
promotional opportunities 

Other speakers were Albert K. Kay: 
secretary of Allied, and S. L. Suct 
man, president of Parke-Hill. The m 
jor portion of the meeting was devot 


Blue Hi 


to a demonstration of 


additive 


a 


Hugo V. Spitzer, (left) Allied's presi- 
dent, talks to S. L. Suchman, president 
Parke-Hill Chemical Corp., and Albert 
K. Kaye of Allied at a dealer meeting. 
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ronze Filters 


FIRST vish 


Monarch Oil Burner Nozzles. . . 
plus the World’s FIRST POROUS 
BRONZE NOZZLE FILTER! This 
foolproof combination assures 
passage of only pure, clean, fuel 


oil and guarantees nozzle oper- 
ation at maximum firing effi- 
ciency. Solid metal-to-metal con- 


tact eliminates any possibility of 
Dirt or Impurities slipping be- 
tween nozzle and filter. 


Use the nozzle filter acclaimed 
by heating experts . . . the revo- 
lutionary POROUS BRONZE Fil- 
TER by MONARCH .. . and at 
NO EXTRA COST over ordinary 
mesh strainers! 


NO LOOSE PIECES 
BETTER THAN 200 MESH SCREEN 


MAXIMUM PROTECTION FOR 
FRACTIONAL GALLONAGE 
NOZZLES 





Don’t lose money on nozzles 
damaged by careless han- 


MANUFACTURING WORKS, nie dling. Protect them until used 


i turdy, ct, steel 
2503 E. ONTARIO ST., PHILADELPHIA 34, PA. sbitiinens snedine ttt. Geen 


Canadian Agent : (Except B. C for either 24 or 48 nozzles. 
E. 5. Gallagher Sales Ltd. Toronto 12, Canad Steel Cabinet also available 


Exclusive Agents in all of Europe . . . holds 480 nozzles. 
Australia and New Zealand 


‘ from your Menerch Jobbe Remember: It costs more to clean a nozzle than to replace 
en with a new, guaranteed-uniform Monarch Nozzle 
eloil \ 


iit 
oilheat, 





Thousands of Pullman Never- 
Cleg Vac owners can now 
adapt their present vac to a 
king-sized vac in seconds! 
Put a Pullman Drum Adaptor 
on any 55 gallon drum, then 
put the vac motor and filter 
assembly through the adap- 
tor and you're ready for 
king-sized cleanups. 


SEE YOUR JOBBER 


4 WHEEL 
STEEL DOLLY 
OPTIONAL— 

EXTRA 


PULLMAN VACUUM CLEANER CORP 
26 BUICK ST., BOSTON, MASS. 





. . » Manufacturers’ Activities 


Sims Corp. opens branch 
Office in East Hartford 


FEBRUARY 12 Sims Corp 


> 


XN 


[., opened 
This is tl 


Rugged 200 G.P.M 
Positive Seif-primin 
Bulk Plant Pump 


handle a variety of fuels 
ECONOMICALLY 
WITH VIKING Bulk Plant PUMPS 


Like the progressive, midwesi oi 
company using 

G.P.M. Vikinc 

above, you, toc 

low cost every 


ec 


ben o. 6 fue 


ASK FOR CATALOGS BEE, CEE AND GEE 


VIKING PUMP COMPANY 


Cedar Falls, lowa, U.S.A 


In Canada, it’s “ROTO-KING" pumps 


Offices and Distributors in Principal Cities 


See Your Classified Telephone Directory 


branches have becom 
tributors for Weil-Mcl 
radiators. The organizati 


ntly issued 


‘ f oilhe ating 


equipment and supp! 


rt 


Research Report on Magna-Bar 
available from Johns Mfg. Co. 


THE RESULTS of ne-\ 
York Research Laborat 
ford, Conn., on Magna 
ible from Johns Manuf 
Middlesex, N. J. 

The eight-page stud 
series of analyses 


mparing sludg 


tank pr ted 
The device is 


metal about fiv: 


. 
t 

be installed in any 
hi 


t 


if 


Roper Hydraulics, Inc., is 
new Name of Pump Division 


GEO. D. ROPER CoRP., R 
has announced tl 5 | 


has become a _ separat 


named Roper Hydraulics 


company are | 
president; Fred Dicker 
dent; Charles Oehler 
urer; J. M. Hoskinsor 
John Albright, 


Richard Corrigan. 





8 OZ- 


Mr. William G. Kane (left), President, Lewis Associates, Inc., affil- 
iated organization handling all service for Lewis, discusses service 
with Mr. Harvey W. Lewis, President of parent organization, 


Lewis Oil Company, Inc. 


“New Gulf Solar Heat has very 


s . 7 
substantially reduced our service calls 
reports Lewis Oil Co., Long Island, N. Y. 


‘Since we’ve been delivering the new 
Gulf Solar Heat, our service calls have 
been very substantially reduced,” says 
Mr. Harvey W. Lewis, president of one 
of the nation’s largest heating oil dis- 
tributing organizations. 


Mr. Lewis reports that filter car- 
tridges and pump strainers pulled re- 
cently are much cleaner than ever be- 


eloil 


fore. Service calls due to combustion 
troubles, strainers and nozzles are at an 
all-time low. Mr. Lewis gives new Gulf 
Solar Heat full credit. 


This revolutionary Guif product es- 
tablishes new standards for clean com- 
bustion, stability and uniformity. It can 
cut your service costs, too. Phone your 
nearest Gulf office for details. 


SOLAR HEAT 


heating oil 


113 





. . . « Manufacturers’ Activities 


Boilers in Rheem hydronic Line 
now carry a 20-year Warranty 


ANDREW PF. CASSIDY, national manage! 
of marketing, Home Products Div., 
Rheem Manufacturing Co., Chicag 
recently announced that all boile 

the Rheem hydronic line now 
20-year warranty. 

In commenting on the wart! 
Cassidy emphasized that Rheem 
continue to emphasize product 
opment, improved design, good qual 
ity and aggressive merchandising 


Webster Electric opens 
new Wing for Engineers 


RESEARCH AND DESIGN engin 


Nothing Bea 
8 ts draftsmen of Webster Ek 


have moved into a mod 
STAINLESS STEEL ces cmnicca are 
Racine, Wis. plant. On 
for Combustion Chambers = ©"! *!vantages of tf 
| that it enables the er 
f all Webster divisi 
vether. The main engine 





More and more oil-heat manufacturers are n the second floor wit! 
finding they save time, cut costs and im- below 


prove performance by fabricating combus- Outstanding constru 


tion chambers from heat-resisting stainless f the wing include 

steel blanks supplied by Ingersoll room for precise experiments 
Ingersoll’s special stainless steel is cor- n the firm's sound « ; 
rect in analysis to withstand high tempera- proof murage: your meg seg a 
tures. It’s consistently uniform in quality prints and plans and a sp 

and can be easily formed into a variety of 
shapes. 


illuminated ceiling providing 
fluorescent lighting. T} 

; > ; pletely airconditior 

You specify blank sizes, or multiples 


thereof (depending on size )—Ingersoll will 
custom shear it. And, from Ingersoll, you 
get the same quick handling on large jobs as Neptune Meter Co. Head 
or small ones 


Cochrane succeeds Broggi 


WILLIAM H. COCHRAN! is be 
lected president of N 
Co., New York C 
Dante E. Broggi. Br 
It Pays to Use Heat-Resisting Steel Combustion Chambers | trap wage 





continue to serve as 
Prior to his new appoin 
¢ No breakage in shipment or handling rane was executive 
ale ~ ~ ~ , ' 
For full details e Lighter weight lowers freight costs Neptune responsibl 
-write, wire 
or phone @ Quicker heating—greater efficiency policies and operations, 
e Cleaner heat—better temperature control ministration, manufacturing, and sales 
activities for Neptune and its subsidi 
INGERSOLL STEEL aries 
Neptune manufactures measur 


sf ment and control instruments, supply 
erso STEEL DIVISION ing metering equipment to water utili 


Borg-Warner Corporation ties, petroleum marketers and the g 


N Castle, Ind ’ —s 
ee ee ral industrial fields 
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“A new company born 


to meet the challenge 


of an expanding market” 


UR organization is birthday- 
O young but our products are 
time-proven in the field. We’re 
starting life with the patents and 
facilities of the Hev-E-Oil burn- 
ers... we're starting with a 
background of 18 years of con- 
A good 
but we plan 


tinuing improvement. 
beginning, true 
to expand our product line to 
include new and technically ad- 
vanced equipment related to 
these widely accepted commer- 
cial-industrial oil burners. 
That’s why we are construct- 
ing a new plant with complete 
burner research and develop- 
ment facilities. The most mod- 
. advanced 
manufacturing techniques .. . 


ern equipment .. 


unexcelled engineering and re- 


by J. VERNE RESEK 


search talent will all contribute 
to achievement of our goal: pro- 
duction of the finest commercial- 
industrial burners and other 
combustion products in our in- 
dustry. 

As Hev-E-Oil burners have 
led the field in the past, Indus- 
trial Combustion, Inc. will con- 
tinue . . . building burners and 
introducing developments so 
modern, they will be new and 
unequalled for years to come. 

We of Industrial Combustion, 
Inc. are proud to announce our 
arrival and will strive to be of 
service to you wherever and 
whenever we can. 


J. VERNE RESEK, president of In- 
dustrial Combustion, Inc., was for- 
merly manager of the Burner 
Division of Cleaver-Brooks. 

Other experienced executives of 
Industrial Combustion, Inc., are: 
Howard McCoy, vice-president in 
charge of engineering; Robert Har- 
land, secretary; and William J. 
DeMuth, sales manager. 


industrial Combustion, Inc. 


Plant: Monroe, Wisconsin 


Executive Offices: 4507 N. Oakland Avenue, Milwaukee, 


Tomorrow's combustion products today 


hag 





Wisconsin 


“eae Manufacturers’ Activities 


General Automatic Products 
Signs German Manufacturer 
CLAUDE W. SCHAEFER, president 
eral Automatic Products Corp., Balti 


Gen 


more, Md., recently announced that 
Zanker K.G., Tubingen 
West Germany, has been given a c 


Herman 


tract to manufacture General Aut 
matic heating equipment for distril 
tion in continental Euro; 
land. 

The firm will make Floorlevel 


Pictured at the signing of a contract 
permitting a Western German firm to 
manufacture General Automatic's heat- 
ing equipment cre from left to right: 
Paul Zanker, managing director, Her- 
man Zanker, K.G.; Walther Thomas, 
Zanker foreign sales representative; 
Claude W. Schaefer, president, General 
Automatic Products Corp., and R. 
Samuel Jett, attorney. 


Firepower” 


The Germar 


Janitrol conducts heating. 
cooling Schools in Ohio 


JANITROL Heating and Air Condition 
ing Division, Columbus, Ohio, is spon 
soring heating, cooling and advanced 
cooling schools at the City Central 
YMCA in Columbus 

Each school is being conducted in 
a series of one week sessions 
n the schox ls 
Janitrol 
ming Divi 


Columbus 16 


Further information 
may be obtained from the 
Heating and Air Conditi 
sion, 400 Dublin Ave., 
Ohio 


Airtemp Dealer-Development 
Program expanded this year 


INITIATED LAST NOVEMBER, Chrysler 


Airtemp’s dealer-development pr 
r 


gram will be greatly expanded thi 
year. The initial aim 
to help retail 
assistance, 
to realize 
fit potenti 


is to br 


water baseboard heating as well 








spent 





EUTROD, 
NEUTRODA POWDER Just 
sprinkle it on. Odors vanish 
vm ont OP, quickly, completely — also 
saorer absorbs and removes 
most oil stains 


w 
Er 
yn snane® 
Bp 


STOP 


OIL ODOR 


NEUTRALIZES and DEODORIZES 
FUEL OIL & GASOLINE ODORS 
DUE TO FUEL SPILLS, LEAKS, AND STAINS 


pit 
our nne won-Ton'e 


NEUTRODA SPRAY — 
banishing fuel odors 
can permits fast deodorizing after every 
service coll. Gets NEUTRODA into those 
hard-to-get-at places 


Makes fast work of 
Easy to use ceroso! 





- 4 


A little NEUTRODA on furnace filter— kills 
objectionable odors. 





560 BELMONT AVE. 





THE TANKIT COMPANY, Inc. 


NEWARK 8, N. J. 
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..- PACEMAKER FOR PROFITS 
from Expert Tune-up Service 


Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
in gaining you competitive leadership and 
neighborhood recognition of your competence 
as a heating expert. The combustion-testing 
kit shown here contains precision-made qual- 
ity instruments with which you can make ful- 
lest use of your know-how in making a fuel 
conservation survey, checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal 

The kit contains the well-known FYRITE COz 
Indicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for highest 
CO2 without objectionable smoke do away 
with guesswork, and “hit and miss” fumbling 
in adjusting for clean firing. The “Scale of 
Soot” which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var- 
tous burners and types of heating systems 
This amazingly simple method of oil burner 
adjustment ts the greatest advance in com- 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this ‘‘up-to-the-minute” combus- 
tion-testing kit. 


For complete information on this and other new tune-up equipment— 
write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. © PITTSBURGH 8, PA. 
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DON’T GAMBLE FOR PEANUTS 


HARVEY NOZZLES 


Individually packed in clearly 
marked dust proof containers. y, 

ou lose in labor when you clean 
clogged nozzles in the field. Put on a new 


one, it costs you less. 
Solid or 


indinies Gane Nozzles cost so little it doesn’t pay to use 


anything but the best. Harvey Nozzles have 

a reputation for accuracy and dependability 

that have won them first choice on replace- 
ment jobs. 

HARVEY NOZZLE PACKAGE No. 2 Harvey nozzles are individually packed, with 

Everything You Need for Nozzle Service strainer, in dust-proof plastic containers with 

the size, angle and cone type clearly marked 
25 Assorted Nozzles | PACKAGE Me. 2 on the lid. 

and Strainers | i. Equip every service car with the famous 

18 Extra Assorted Strainers nee Harvey Nozzle Package No. 2 for Maximum 

6 Assorted Adaptors — saving. 


1 Nozzle Brush Harvey nozzles save you dollars in labor costs. 
1 Spill Proof Metal Box > \ Don’t gamble these dollars for the peanuts 
Make your own selection that new nozzles cost. 


pace 92429 

















WD YARRNEN VAC. 


VAXLLEN STREAM. NEW NORM 


dloil 





Industry Groups 


(Begins on page 90) 


Engineering Group elects 
Elmer R. Queer President 
DIRECTOR AND PROFESSOR of engineer 
ing research, Pennsylvania State Uni 
versity, University Park, Pa., Elmer 
R. Queer, has been elected president 
of the American Society of Heating 
and Air-Conditioning Engineers 
Also elected by the group 
annual meeting held at the 
Sheraton Hotel, Pittsburgh, Pa 


at their 


first vice president, Arthur J. Hess, 
Hess-Greiner & Polland, Los Angeles, 
Calit and 
Walter A. Grant, Carrier Corp., 
Syracuse, N. Y. John H. Fox, Honey- 
well Controls, Ltd., Toronto, Ont., 
Canada, was chosen treasurer 

A total of 17 


1 


delivered during seven sessions at the 


second vice president, 


technical papers were 
meeting, including a complete session 
levoted to solar energy. Included was 
discussion of “Sun energy Assistance 
iir-type heat Pumps,” a progress 


1 continuing study of apply 


Sell More with 


SINCLAIR'S “BIG FOUR” 
yt 


oo" 


© TOP-ay ALITY PRODUCT 


STRONG 


AD PROGRAM 


© SALES TRAINING 
© STEADY supply 











A Sinclair Fuel Oil Distributorship is a quick way 
to boost profits. Sinclair Fue! Oil sells fast because it’s good! It’s good 
because continuous testing and improvement at Sinclair’s research 


laboratories at Harvey, 
better product. 


Illinois, help make Sinclair Fuel Oil a 


Sinclair Distributors get extra sales support. Strong ads are designed 


for local use. 


A special sales training program offers new profit-making ideas. 
Sinclair Distributors enjoy a steady and ample supply of products — 
thanks to Sinclair’s vast production and storage facilities. 

Build a better business for yourself. Increase your profits. Write for 


details today. 
New York 20, N. Y. 


Sinclair Refining Company, 600 Fifth Ave., 


ing a low-cost flatplate solar collector 
to supplement the heat-producing ca 
pacity of the heat pump 

Another paper at a later session 
covered “A dynamic heat storage Sys 
tem,” explaining a method for storing 
until needed the latent heat « 
of a disodium phosphate 


f fusion 
material 
This, too, aims at increasing the heat 


output of air-source heat pumps 


Out of Washington to separate 
Advertising 


f Washing 


public Relations, 
THE OIL-HEAT INSTITUT! 
ton, Seattle 
B iker and Ass <clates t 


, has retain 
see relations 
1 public rel 
vertising were handl 
vency 
The main objectives 
gram are as follows 
To sell « 


gas and electricity: to build 


il heat in mpetiti 
ime for dealer mem! 
operation from rel 
reate a favorabl 
heat; to pr 
discriminator 
foster unit} 


1 the industr 


Hot water Systems discussed 
at Massachusetts OHA Meeting 


REPRESENTATIVES of An 
Products, West Warw 
ussed hot water | 
the February meeting 
chusetts Oil Heating 
in Brookline, Mass 
Dick Foster, sales 
“Air Problems i 
ing Systems, their 
tion.” Following 
American Tube 


over a question p 


Vancouver. B. C. chosen Site 


for Ont Northwest Convention 


ON APRIL 24-26, the 15th Annual Oil 
Heat Institute Pacific Northwest Cor 
vention will take For the first 
time the meeting will be held outsid 
the United States, the place chosen 
for this years gathering being Van 


SINCLAIR FUEL OIL with rpv-119° 
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Win New Customers 
—Please Those You Have! 


abu a 5 htiaih b 
FIRE“SWIRL 
FUEL SAVER 


The Baffle With 
The Swirling Action 


The Fire-Swirl Fuel Saver effectively 
reduces heating costs: fuel savings of 
up to 35% have been proved in 
thousands of homes. Quick, easy and 
profitable to install. Made of heavy 
cast iron — lasts indefinitely. Won't 
break during clean-ups. Sizes to fit 
most makes of boiler and furnace. 
Send for prices and information today. 


(Sams 
HOME 


HEATING & COOLING, INC. 


75 Jefferson Street, Passaic, N. J 








NEW LOW COST 
HIGH POWER 
VACUUM 
New hidden, patented* filter 
—3 times more power 


The new Premier Model P-950 Vacuum, 
with the new hidden, non-clog filter, is 
the only true low cost furnace cleaner. 
The hidden filter gives you more usable 
capacity than other vacuums twice the 
size. You can clean 4-5 home furnaces 
without emptying. Yet it is so small it 
fits easily on the floor of your car. Over 
2000 in use. Other models range from 
16-48 qt. usable capacity, including 3 
in 1 units: wet or dry, blower or 
shoulder vac. 


*patent number 2814357 


Dept. 50! 
For FREE 
illustrated 
information 
ll in and mail 
request ai 


Please rush 


NAME 
toda, COMPANY 
ADDRESS 


CITY 


755 Woodlawn Ave 
In Canada: 35 Gerrard St 


Attention: Gord 


Air Conditioning 


Industry Groups 


Unitary cooling Equipment 
subject of ARI Standard 


4 NEW STANDARD for unitarn 
equipment has | 

the Air Conditi 
ration Institute i: per 


National Warm Air Heating 


THE PREMIER COMPANY 


St. Paul 16, Minn 
$ 2 
P. & Sales Mgr 


letails on Premier Heating, 
i Industrial Vacuums. Thank you 


STATI 


120 


Air-Cond 
tioning and Refrigeration Institute has 


been redesignated ARI 


tioning,” published by tl 


der that it may be included i1 

series of the Self-Contained and R 
Air-Conditioner ti 
Ari. The standard has 


vised and reprinted 


dential 


1 


Copies may be obt 


Delaware Valley Heating. 
Cooling Council formed 


4 NEW Delaware Valley Bet 
ing-Cooling council w: 
ently at an organizati 
the Engineers Club, Phil 
Manufacturers, whol 
tractors in the “hydr 
who attended the m 
ren Owen, executiv 
nal Better Heating-C 
il, speak. He and Josep! 
1 Edward F. Baird 
hat the new 
benefit ti 
r Philadelp! 


Panel meeting on Service 
held by W. Mass. Group 
IN JANUARY, the Oil Heat C 
Western Massachusett 
meeting on service Oaks Inr 
Springfield, Mass. Panelists were St 
ley Tyce, Americar 

ford, Conn.: Dayt 

Bros., Inc 
Bernard Schorr, F 
Co., Springfield. Ty 


and public rel 


Springf 


t was utilizing 
horr present 
as 


Sales promotion Kit available 
from Humidifier Association 
A NEW 1958 humidif 
tion kit is now available 
midifier Association, 
Ave., Cleveland 22 
It is designed to h 
dealer realize extra pr 
midifiers and contains ad 
nd instructions on how t 


mailing to get leads for prosp 
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You’re Getting Into The 


PROFITSPHERE 
When You Visit The 


22" NATIONAL OIL 
AIR CONDITIONING EX 


EXCITING EXHIBITS — Your Profitsphere for At The Same Time Attend The 

1958 will be found in row on row of exciting 

exhibits by leading manufacturers with new 36% ANNUAL OHI! 

products .. . new systems . . . new meth- y CONVENTION 

ods new ideas in merchandising, 

selling and training . . . installation PARK SHERATON and BARBIZON PLAZA HOTELS 

and servicing. All arranged for 

easy visiting on the huge You will also enter the Profitsphere by 

aenct well ot es attending the convention’s stimulating, idea- 

ake eniiiienedl Ghee packed Dealer Management Conferences, 

York City Coli- Technical Symposium and Commercial-Indus- 

a en . trial Conference. Outstanding operators in air 

members ; conditioning, oil heating and fuel oil will describe 

admitted ‘“ ¥ * successful management methods and profitable 

free. - techniques in sales, installation, service and oil 
delivery. Virtually every facet of every segment of 
the industry will be covered. 


EXHIBITORS: For Space Still Available Phone or 
Wire Oil-Heat Institute of America, Inc. Show open 
1 to 10 P.M. Monday through Thursday. 


MAKE HOTEL RESERVATIONS NOW — 
Write OHI Housing Bureau 


90 East 42nd Street, New York 17, N. Y. 


OIL-HEAT INSTITUTE OF AMERICA, INC. 





Service Managers in Philly ASHAE noise research Data determining the acoustic power of 
hold electronics Schools Subject of new Standard fan 

THE FIRST in a proposed series of serv \ STANDARD for measuring the sound 

ice schools on electronic controls for output of airconditioning equipment AMCA distributes Bulletin 
heavy and light oils was held last is being prepared by a joint committee 
month by the Philadelphia Oil Heat f the American Society of Heating 
ing Service Managers Association in nd Air-Conditioning Engineers and 


on unit Heating Equipment 
ENTITLED “Care and Maintenance of 


th M lisH 4 R R , Steam and Hot Water Unit Heaters, 
sooperation with Minneapolis-Honey the American Society of Refrigerating ’ 
coope caf : the Air Moving and Conditioning As 
well Regulator Co., Minneapolis, ngineers. The committee will be : 
ew = ’ , s<ociation’s new bulletin provides point 
Minn. The instruction course, costing 1ided by data developed 
‘ : ers on installing and caring for unit 
$5, lasts a week with the first day con fan-noise program conducted a ' 
; ; ; heating equipment. The four pag 
ducted by the service mana ind ASHAE Research Laboratory, Cleve : 
Sette : ee booklet covers procedures for low 
the following by the managers and Al ind ni The ASHAE program was ‘ : 
tip Mihi ee pressure gravity, vacuum, and hig] 
Mitchell of Honeywell n it igation of four methods for 
mua pressure systems; for cover motors 
fans, traps and check valves 
Copies may hb btained 
AMCA, 2159 Guardian Build 


troit 26, Mich 


Berkshire County Oil Dealers 
have incorporated county OH¢ 


a OIL DEALERS in Berks! uunty, Mass 
SPIN ~ TYPE . ™ i : Hes crpratd th ra "Berkshire Q);] 
jo ei eat Council he BOH( 
OIL BURNER FILTER z 


rork has been conduct 
of local newspaper adve 
Henry Adams. L 


Oil BURNER ' Dalton, Mass.. 
FUEL FILTER C 


OBF-100 ouncil and All 


is secretary and Vy 


This revgfutionary, new WIX Oil Filter 
easily seplaces all comparable standard 
fueL6il filters ... makes cartridge servic- ‘ 
simpler and more profitable. Just a Heat Reclaimers must be 
/? twist-of-the-wrist” does it—no tools, approved by U. of Maine 
.“ no filter pot to clean out! It’s the self- 
contained unit that brings new efficiency IN “MONTHLY BRIEFS,” the Maine O: 
and new economy to every oil burner 
operation. TS Na la ED “a 
Install this WIX Fuel Filter on all the eee ee ee eee 
© Exclusive POROSITE burners you service or install—speed up rims _ men reclaiming device sol 
pleated paper filtrant your maintenance, increase your profit unde trade nan 
@ Over 228 square inches margin. Merely eo the die- ~cast alumi- has been approved for installation ir 
of filtering surface num head in any 4g” N.P.T., one or two the Seate of Meee Ti Ay 
@ Removes even microscopic pipe (high or low Pressure) oil burner ee ee se 
contaminating particles syne and ay SPIN-ON the WIX Filter type of equipment to be used in Main 
diene aamead ee That's all there is . it. — 
. then on, servicing requires only chang- : 
‘ Genes elon ites ing the Cartridge —no mess, no trouble, of Industral Co 
2-3/4" wide, 8 ounces i no time wasted — spin-off and discard the versity of Maine. 
@ Listed as Standard by Un- old—SPIN-ON the new! . 
derwriters Laboratories, Inc. Head and Filter are constructed of light- 
weight, rust and corrosion-proof alu- 
minum with the Head featuring an ~ ome Bs 
exclusive air bleed and a safety locking ew Jersey Distributors 
screw. WRITE, today, for details on plan April Convention 
how this great, new WIX “SPIN-ON” 
Fuel Filter can work and make money THE 20TH ANNUAL CONVENTIOD 


for you! e Fuel Oil Distributors Associat 


of New Jersey is scheduled this y 


for April 23-25. The Hotel Traymor 
REPLACEMENT # OIL BURNER FILTERS Atlantic City, N. J., | 
“cece. WIX CORPORATION ¢ GASTONIA ¢ NN. C. as the meeting site, bi 


In Canada: Wix Corporation Ltd., Toronto exposition facilities 


© Heating Equipment 


t 


atmaster 


must be approved by the Department 


Oil Burnermen’s Licensing 
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America’s Finest Line of Automatic . 
Water Heaters and Automatic oe ghee 
Heating Equipment...and the big new \-—-\ 22 
JouN Woop Ac-SELL-erator Sales Plan 


7 is 


Dealers everywhere pushed the sales starter button 
in ’57 and got fast sales pick-up with John Wood 
Push Button Selling. NOW shift into high gear and 
pile up more profits in ’58 with the new, easy to use 
John Wood Ac-SELL-erator Plan. 


Gets prospects to you automatically — And the new 
and complete John Wood lines of feature packed 
water heaters and heating equipment make the sales 
that put more money in your pocket. 





John Wood products are backed by over 90 years 
of quality engineering and production experience. 


JoHN Wood COMPANY 


Heater and Tank Division - Conshohocken, Pennsylvania + Chicago, Illinois 


si 








- + + Industry Groups 


Burkhardt reports on Service must be operated in accordance 


at Meeting of Rochester OHI sensible cost practices. — 
it the aver 


A SURVEY of 200 well-managed ige number of calls per year should 


survey indicated tl 
service departments was described not exceed 2'/y per customer, of which 
by Charles H. Burkhardt, nat nnual check-up 
Division, f rding to the ly, 
OHI, at the recent annual meeting of ing busine 3 accounts or 
the Oil Heat Institute of Rochester, ld 
N. Y. 

He said that the service department peration 
can no longer be regarded as an ay ver accounts, c may be too high 


al secretary, Distribution ilheat 

accounts 
inusre efficient 
If the men ar 


service man t 


urrying 
pendage of the sales department, but ills are ne ) to par or men 


it is a distinct and separate p! rea. In 


OVER 700 NEW CUSTOMERS! 


(Wire) SINCE RECEIVING AND ADVERTISING 
HY-TEST 303 LAST MAY WE HAVE AN INCREASE 
OF OVER 700 NEW CUSTOMERS STOP WE ARE 
VERY HAPPY WITH RESULTS STOP WOULD HATE 
TO BE COMPETITOR — 
JAMES MURPHY COAL Co. 
FT. WILLIAM ONT. 


THE EXCLUSIVE HY-TEST 303 MERCHANDISING 
PLAN IS SCORING SUCCESS AFTER SUCCESS FOR 
OVER 100 DEALERS, DISTRIBUTORS & REFINERIES! 


All over the United States and Canada present oil to a premium product that 
franchised HY-TEST 303 dealers are eliminates heat-robbing soot forma- 
winning new customers by offering tion, gels, sludge and corroding con- 
this revolutionary high-performance densate. You sell and deliver proven 
red fuel oil at regular oil prices. HY SAVINGS UP TO 20% IN FUEL 
TEST 303 dealers sell more fuel oil CONSUMPTION! The exclusive 
because they offer more to their cus HY-TEST 303 truck-mounted Dehy- 
tomers. drator & Filter is strong visible proof 
A HY-TEST 303 franchise puts you to your customers that they are getting 
miles ahead of all competition! Ad- cleaner, water-free oil—a customer- 
ditive HY-TEST 303 converts your keeper that’s impossible to beat! 


YOU GET ALL THIS POWERFUL PROMOTIONAL SUPPORT! 


© Exclusive use of the HY-TEST 303 trademark © Newspaper ad campaigns 
with complete mats ready to run ®@ Radio transcriptions and individual 
commercials © Compiete publicity coverage in your area @ Truck and 
equipment decals © Direct mail campaigns @ Personal consultation with 
our marketing experts to develop the program best suited to your needs. 


Write today for full details plus reports from other outstanding dealers 
Match their proven business gains against any others and then decide! 


JOHN VALK 
HY-TEST 
9 Meadow Rd 


a business of 5,000 to 6,000 accounts, 
l 
r 


he serviceman should carry 700 t 


t 
800 accounts. A business with 10.00 


or more accounts can expect each mar 


to service 1,000 to 1,200 accounts 
] 


The study warned that desirabl 


levels of accounts-per-man can onl) 


be reached if the area is z 
travel time to a minimum 
At no time should thx 
tio of any servicema 
than four years’ experiet 
four calls per hundred a 
dealers. For purposes « 
repeat call is consider 
two weeks of the previ 
On the night shift 
rations, servicemen may 
zones three times the 
day time zones 
The annual turnover 
mpanies with highly 
ice operations did not 
ompany for all reasons 
redit 
Burkhardt urged 
mpare_ their 
gvainst the efficien y 


by the Ou1 Distributi 


to bring n 


es ar 


New Guides complete 1-B-R 


Library of Publications 


HE LIBRARY of Ins 


culation Guides put 


l-B-R Piping Guide 
with residential heating 
I-B-R Installation Gu 
ncerns chilled wat 
The books which will | 
xts in the I-B-R Heating and 
Schools are also available at 
tute office, 608 Fifth Av 





Williams Oil-0-Matic 


gets ready to 


Joins giant 


National Union Electric Corporation 


...Programs Fivefold Growth in Volume! 


Williams Oil-O-Matic now has all-new, all mod- 
ern research, testing, and production facilities. 


Williams Oil-O-Matic has the models with big- 
ger volume potential in oil, gas, and coal heat- 
ing, and in air conditioning. 


Williams Oil-O-Matic also has gas and oil fired 


steel and cast-iron boilers. 


Williams Oil-O-Matic has the versatile oil, gas, 
and coal line—lo-boys, hi-boys, counterflows 
and suspended models as well as oil and gas 
conversion units. 


Williams Oil-O-Matie will have a stronger 


THE FIRST NAME IN AUTOMATIC HEATING 


merchandising program and will offer more 
vigorous sales direction and heavier promo- 
tional support for dealers. 

Williams Oil-O-Matic is out to become the fast- 


est growing company in the industry—bar 
none. Williams is on the move up. 





ONLY WILLIAMS OIL-O-MATIC | 
OFFERS THE SENSATIONAL 
R160 LOW PRESSURE BURNER, 
THE OIL UNIT 
THAT PERMITS 


FUEL SAVINGS 
OF UP TO 40% 


Wholesaler Franchises 
now available in 


selected territories. 














Was 





Oi lbams 


DIVISION OF NATIONAL UNION 


VG 3 'F TH 228 


eloil 


AVENUE, 


HEATING COMPANY 


ELECTRIC CORP Rees! ON 


cOoOLUMBU S 8 OHI!TO 
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Calendar of Coming Events 


MARCH 

19-20—Ohio Petroleum Marketers Asso 
ciation, annual convention and 
exposition, Deshler-Hilon Ho 
tel, Columbus, Ohio 

26—Oil Trades Association of New 

York, annual meeting, Waldorf 
Astoria, New York City 


Nat'l Warm Air Heating and Air 
Conditioning Short Courses 
University, Syracuse 
April 8—11—l of 
Omaha, Omaha, Neb.; April 
14-17 State U. of New York 
Farmingdale, N. Y.; April 21 
24—Northeastern U., Boston 


> 


2— 5—Syracuse 
N 


I-B-R Schools 

Detroit, Mich.;: April 15-17 
Cleveland, O.; April 22-24 
Pittsburgh, Pa.: April 29—May 1 

Buffalo, N. ¥ 

Oil Heat Association of Maryland 
monthly meeting. Hotel Staf 
ford, Baltimore, Md 

Northwest Petroleum Association 
Management institute, Nicollet 
Hotel, Minneapolis 

Michigan Petroleum Assn., an- 
nual convention, Detroit Leland 
Hotel, Detroit 

National Heating and 
tioning Wholesalers 


the RIGHT PUMPING SPEED 


GET INCREASED 


ag 
+e 


ooNveD 


GRANCO does the job Dialomatically — just set the dial on your GRANCO 
Variable Volume Pump for positive control of product output. 
Ideal for Bulk Transfer, Processing, Blending, Liquid Fertilizing 


and many other operations. 


GRANCO Vari-Caps, pump at the capacity you DIAL, using standard 
power equipment. NO gear changing, NO special motors, NO slide 
rule calculations required. It’s ECONOMY from FIRST to LAST! 


Granco can solve your pumping problems... 
write for Engineering information, TODAY! 


GRANBERG 
CORPORATION 


Manufacturers of 


Granico) PUMPS AND METERS 


1308-67th STREET 


CAKLAND &, CALIFORNIA 


meeting, Atlanta Biltmore Ho 
tel, Atlanta, Ga 

North Carolina Oil Jobbers Assn 
Burner Service School, N. C 
State College, Raleigh, N. C 

Independent Oil Men's Associa 
tion of New England, annual 
meeting. Statler H« tel, Boston 
Mass 

Empire Petroleum Assn 
spring Hotel Onor 
daga, Syracuse, N. Y 

Fueloil Distributors Assn. of New 
Jersey, annual convention, 
Hotel Traymore, Atlantic City, 
N. J 

15th Annual Pacific Coast Cor 
vention, Vancouver, B. C 

North Carolina Oil Jobbers Assn 
Management Institute a 
North Carolina, Chapel Hil 
N. C 

Independent Petroleun 
tion ot America 
ing, Sherman Hote 
Ill 


State 
meeting 


Air-Conditioning 
tion Institute, annua 
The Homestead, Hot 
Va 

Annual Meeting, Air-Conditior 
ing and Refrigeration Institut 
The Homestead Hot Spring 
Va 

Oil Heat Institut 
land, 1Sth 
and testimonial 
with, Sherator 
Mass 

Western Air 


Re trigera 
| meeting 


Springs 


ing, Ventilating ar 
tion Exhibit. Los 
Connecticut Petrole 
nual conventior 
Statler Hotel 
North Carolina 
Spring Conventior 
lina, Pineh 
Fluid Control 
Lake Plac 
N.Y 


JUNI 
9-12—22d National Oil Heat and Aircon- 


ditioning Exposition, Coliseum 


New York City. 


9-12—Oil-Heat Institute of America, 35th 


i 


30—-July 3 


annual convention, Park Sheraton 
Hotel, New York. 
Maine Oil & Heating Equipment 
Dealers’ Asst nnual 
and trade show, Set 
Casec Bay Me 
Nat'l f\SSI I 


n Societ 
t Conditionir 
Inc $ The Americar 
Refrigerating Engine 
meeting. Leamingtor 
Minneapolis, Mint 

Nat'l Assn. of Plumbing Cor 
tractors, Annual Conventior 
Plumbing and Heating Expos 
tion, Los Angeles, Calif 


rica 





Your driver spends a 

good two minutes every 

hour in phone hunting, 

as parking and checking in 
regularly every day. By 


eliminating just this, your 


Motorola radio pays for 
itself—but that's not all. It saves time 
and money a dozen other ways. In 
fact, many users report that Motorola 
2-way radio control saves them an 


hour a day and more for every truck! 


And they're glad they chose Motorola—for 
the pioneer and leader produces equipment that 
: performs better and /asts longer. 
mI Add it up for yourself—you'll see 
- why Motorola 2-way radio 
Ga. 


costs you nothing— 

.s ‘ > actually makes money for you! 
SS if ' 5 Why delay any longer? 
Contact Motorola today. 


Even if your cost is as low as $5.00 an hour . . . $3.00 for the truck 
and $2.00 for the driver . . . saving as little as 2 minutes an hour* 
for each radio-equipped truck will more than pay for your Motorola 
2-way radio system, including installation and maintenance. And 
after three years, the system is all yours! 


*Based on ultra-conservative three year amortization schedule. 


L,. occ nanasamaaneacansadt 


MOTOROLA 2-WAY RADIO 


MOTOROLA COMMUNICATIONS & ELECTRONICS, INC. ¢ A Subsidiary of Motorola, Inc. * 4501 Augusta Blvd. * Chicago 51, Illinois 
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INSTALL 


in the Land! 


FOR FUEL SAVINGS 

FOR COLD RADIATORS 

FOR COLD ROOMS 

FOR COLD PEOPLE 

FOR ZONING 

FOR FASTEST HEAT 
Information on Request 


OSTER LAB'S. ° 





FOR THE BEST IN STEAM HEATING 


“SUPERVENTS” *| 


The Only SIX-IN-ONE QUICK-VENTS | 


oo, 


Wl er 


Ellenville, N. Y. 





Try and You'll Agree 


It Reduces Unnecessary Service Calls! 


M. J. CROWLEY CO. BOX 111 


Cleans, Conditions Wet Heat Systems: 
e Cleans heating system from top to 
bottom. 


Removes, prevents 
rosion and sludge 
Neutralizes limes and 
Will not pit, foam, 


e Saves 10% to 30% 


At Your Jobber, or Write— 
NORWELL, MASS. 


"Field Proven for Thirty Years” 





Meeting 


OH a M RE kee 


(Begins on page 73) 


marked that plans are being m 

the public relations agency serving 

Institute to promote it nat 

Dave Bottrill then suggested |! 

furnace and a boiler set up at t! 

ing Exposition in such a way as 

proper installati 

methods, based on the new standard 
Milton Jordan of Heil-Quaker C: 

Manu 


fidence 


demonstrate the 


and chairman of the Domestic 
facturers Section, expressed con 





Cut Costs 


BUY ARMSTRONG 


rle 


ing too much 


individual fuel 





as chairman told 
id been 
negati idvertis 


mpanies, 


rly in this region. They talk 


her oils being dirty t 


Emphasis on mex 


; 
is Clean 


| service in advertising is 


through an Armstrong wholesaler 


YOU SAVE MONEY when you handle Armst: 
distributes 
buying, handling and stori 
customers, which lowers you 
risks of doing business 


YOU OPERATE AT LOWER COST 
up your cash in inventory investment. Yo 


high interest rates to finance a big inventon 


taxes. And you don’t have to rent or buy 
to store a big inventory 


YOU TAKE FEWER BUSINESS opie 
guess what models and sizes y | 
You don’t have to risk rbuy ying ir 
price. And you don't 
and sizes that become ob 


YOU GET THE RIGHT MODEL 
and every job, too, bec: 
a wide range of A: 
your Armstrong whole 
better job he can g 
aid, good business advice 


CALL YOUR ARMSTRONG WHOLESALER TODAY 
tails on the full line of selling A 
air conditi ioning equi 


ARMSTRONG FURNACE COMPANY 


COLUMBUS 8, OHIO 


DIVISION OF NATIONAL UNION ELECTRIC 
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Gallons Storage 

@ A size to meet ev 
requirement 
er.number 2 oil, and sells at popu- 
lar prices. Every feature for vol- 
ume sales 

@ Alsomade ina bi 
el with large nections for 
use with an extrastorage tank. This 
model is also suitable as a booster 
for 180 degree 


erVv home p 


Uses pressure burn 


ster mod- 


pipe cor 


water 


ock 
C2aMtOr 


110 S. Dickinson St. © Madison 4, Wis. 








—— 


Your profit-making, quality gauge 
for all replacement jobs! 


“tra profit on replacements include Galon 
the oil tank gauge which reads in gallons 

hasize its lasting accuracy, quality construction, 
read numbers. This better gauge costs only a 
re — is the logical modern replacement for any 
isly installed gauge 

Galongage is easy to install, less expensive to ship, 

easily into a serviceman’s kit 


APPLIED MECHANICS COMPANY 
381 Congress Street, Boston 10, Mass. 





/ give Expert Service 
and | use... 


The Instant - Glo 
CUSTOM-BUILT INSULATING BRICK 


COMBUSTION CHAMBER 


STANDARD ROUND TYPE 


for Boilers 
and Cast Iron Furnaces 
Sizes up to 2.0 GPH 





ROUND "“A™ TYPE 
Specially designed for 
Steel Furnaces 
(Can be used on any job where 
round chamber is desirable.) 
Sizes up to 1.75 GPH 


“My Customers appreciate the DIFFERENCE!” 


“NARROWBOY™ 


for Narrow Boilers 
and Furnaces 


Sizes up to 5.0 GPH 











TJERNLUND “Auto-Draft” Inducer 
Simple as A-B-C to Install 


iia | 
PAY : 


¢ rect 


grein requirements 


4 Models for 
all draft 





aT TT, 


oF © 
k 
se 


fittings or 
alterations to 
smokepipe 





existing controls and 
odes 


At your Jobber, or Write: 


TJERNLUND MFG. CO. 
2140 Kasota Avenue 


St. Paul 14, Minn. 
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For details, write to: 
tehjie). MACHINE Oll Heating Supplies Div 


WoRKS COMPANY 7-17 WILLOW STREET 


LYNN, MASSACHUSETTS 
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ZONING 


f 
' with 


_— basy- -to-install 


ZONVALVE 


Now — the comfort of multiple-zone heating at 
a fraction of the former cost. ZONVALVE, new 
thermostatically-controlled motorized valve, re- 
places ordinary radiator valve without plu mbing 
change. On new installations, ZONVALVES can be 
used on radiators or branch lines. 

ZONVALVES are made in all standard pipe and 
tubing sizes. Low wiring cost — because motor 
operator is low voltage. All ZONVALVES equipped 
with auxiliary switch to start burner or circu- 
lator when open. 

ZONVALVE is designed for steam and hot water 
systems. Unconditionally guaranteed. Ideal for 
private homes, factories, office buildings, hotels 
and motels. 


for details HEAT-TIMER CORP. DEP’T. G-3 


write to] 657 BROADWAY, NEW YORK 12. N. ¥Y. 
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NATIONAL 


REBUILTS 
ARE 


Wholesalers! you cea 
depead on NATIONAL for 
Acceptability 
Experience 
QUALITY 
SERVICE 


KLEEN-FUELf 


The Fast-Acting Perfect Fuel Oil 
Additive For Home And Commercial 
Fuels. 


No More Worry About Sludge, Gums, Rust, 
or Water in your tank 


KLEEN-FUEL Additive 


Helps Keep Your Equipment Efficient 
And Your Repair Bills Low! 


COLUMBIA-BEDFORD CORPORATION 


36 Bridge Street New York 


LET NATIONAL 

SOLVE YOUR 
TRANSFORMER 
EXCHANGE PROBLEMS 





NATIONAL REBUILDERS 
1027 GRAND ST., BROOKLYN 11, N. Y. 
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Put Your Finger on BIG Profits 
with 


FINGER-TIP SELLING DATA 


The Firewel PROFIT-MAKER PLAN 
Brings Low-Cost, Trouble-Free, 
Warm-Air Furnaces to satisfy all customers . . . 
and bring you BIGGER PROFITS 


Complete Line of Gas or Oil-Fired Furnaces 
featured in Fact-Filled Literature 


AMA 
ALL-C 
Gu a* Cushiou 


*Pot. Ne 


w 
2.407.276 
* SO SIMPLE TO INSTALL 
* SAVES TIME, LABOR, MONEY 
* SAVES WEAR AND TEAR ON PIPES AND PLUMBING 
* ABSORBS SUDDEN SHOCK OF BUILT-UP WATER PRESSURE 
IDEAL FOR — V Quick Compression Foucets 
Flushomoters 
Reciprocating Water Pumps 


Quick Closing Valves on Avtomotic 
Washing Machines 


e Available to Firewel Dealers — Colorful 
Sales Data, Catalog Sheets, Envelope 
Stuffers, Newspaper Ads and Window 
Decals. Write for full information. 

Select Territories Available. 


with bleeder 
for relieving 


Sold only thru Plumbing Supply Jobbers 
Send for literature on our Indestructible RA- RICH AIR 
VALVES with BI-METAL ACTUATOR, vastly superior 
to valves made on the closed float and 

diaphragm principle. 
Write for price list, too, today. 


Jiriwel 


BLOWER- FILTER 


HI-BOY 


MANUFACTURING CORP. 


HOLTSVILLE, L. I., N. Y. 


COUNTER- 
The Firewel Company, Inc. 3695 Broadway, Buffalo 25, N. Y. 
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is the modern way 


the only burner-mounted primary control 


For Manufacturers and Dealers a 


outstanding features make PerfXray t 


PerfXray provides complete factory wired and 
tested oil burners ready to connect. 


Assures satisfactory operation by eliminating 
troudlesome variable stack mounting conditions. 


Positive fail-safe performance guaranteed — not 
affected by soot, vibration, stack corrosion, drafts. 


Safer operation assured because the flame detector 
responds to radiant heat of the flame for fast action. 


Service calls are minimized because the flame 
FACTORY PRE-WIRED detector is hermetically sealed, is not affected by 
AND TESTED: READY high operating temperatures, and does not age or 
FOR INSTALLATION. require periodic replacement. 
WRITE FOR 
DESCRIPTIVE CATALOG. * Eliminates on-the-job stack primary installation 
\) costs—saves material — saves time — saves money. 


GENERAL CONTROLS 


Glendale, California + Skokie, Illinois * Guelph, Ontario, Canada 


SIX PLANTS—42 factory branch offices serving the United States and Canada 


eloil 








ENGINEER 
SR 9 d — O  —e @ 


NU STANDARD KOLBKAST 


COMBUSTION CHAMBER 
Only 6 parts insure easy installation of 
Nu Standard Kolbkast chambers. The 
tongue and groove construction and two 
steel bands crownd the chamber insure 
excellent combustion. 


KOLB REFRACTORIES CO. 


MEADOW and JACKSON STS. 
PHILADELPHIA 48, PENNSYLVANIA 





Coll or write today! 








RAJAH TERMINALS 


FOR OIL BURNER SPARK PLUG 
IGNITION CONNECTIONS 
Made in Two Styles 
CRIMP TYPE and SOLDERLESS 


Cede Ne. C/T #11 


THE RAJAH CO., 35 Verona Ave., Newark, WN. d. 


Cede Ne. $-SO0S #11 





now is operating in the 
$10,000 received from 
months of the fiscal year 
from advertising material 
told of a contest among 
sell more group insurance in wl 
of them won a set of t 
projectors and screens for sl! 
Institute strip films t 
The insurance dividends 
importantly to the bi 
Division 

Since last February the Divisi 
sold 1% million pieces 
literature to the chapters 
175,000 calendars, compared 
60,000 three years ago. Tw 
chapters have been 
(N. Y.) Oil Heat Assoc 
Somerset County (N. J.) 
Dealers Association. H 
promised to investigate th 
of printing consumer pi 
mercial oilheating, at th 
Verne Resek. 

For the Technical Divis 
Gilmartin (Gulf Oil) 
following activities: 1) P 


S. C. Quarante 
nated field sales m 
Vacuum Cleaner C 





@saa Exclusive! 








Removable i ALL 


Copper 








Coil a 
TANKLESS HEATER 
Defies Comparison--At ANY Price! 
@ Can be installed either vertical or hori- 
zontal 
@ REMOVABLE feature permits re-use of 
shell or coils 
@ Ideal for hard-water areas 
Our 52nd Year 


KAM WATER HEATER MFG. CO. INC. 
239-249 Alabama Ave., Brooklyn 7, N. Y. 











New 34 The Time 


This 44 page booklet contains a 





series of articles by J. R. Lewis on 

the airconditioning market—the 
rt ti 

opportunities in cooling sales as Proite 

they apply to the Oijlheating ese 

dealer Cooling 


ee ee 


Order Your Copies Today 


ONLY 
fueloil & Oil heat $1.00 


2 West 45th St. A COPY! 
New York 36, N. Y. 
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BOILER CLEANER ! 
KEK cives 


NEW BOILERS A 
FAST, EFFICIENT 
START. 


KEK REVIVES 


OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 


K § n Th FROM ENTIRE 


SYSTEM. 
WV:Vel vy Gael Rae iol 


ANNIVERSARY 
"ae ~ °57 


MADISON 


m7) 


FIRE BOX 
fueloil & oilheat 


WANT ADS 


Advertisements are payable in advance 75c a line; 
minimum charge of $4.50 for 6 lines or less. 


No Advertising Agency Commissions. No discounts. 


NOTICE — Those writing to Box Numbers, address: c/o 
FUELOIL & OIL HEAT, 2 West 45th St.. New York 36. 








compact slide-rule. Eliminates cumber 
Single sctting gives both K-factor and degree 
Degree Day Systems, Dept. FO, 3930 58th 


K CTOR CALCULATOR. Handy, 
some chart Speedy. Accurate 
day usabl il. Only $5.50 
Sereet, Woodside 77, New York 


MAXIMUM-MINIMUM thermometer 
for your area 
aegree a 
Woodside 
E 
a 


Ger the daily high and low temperature 
information necessary to secure mean temperature for 
tem eyes mm. Price $7.95. Degree Day Systems, Dept. FO 


New Ye 
M PRICE CARDS. Don't stop to figure—just read. Eliminate costly 
shows amounts from 1 to 999 gallons, and bridged from 1000 
Will pay you wo send for our circular. Degree Day Systems, 
c Woodside 77, New York 
WEATHER METER TICKETS imprinted with your name address and 
telephone sets (3 part) only $17.50. Allow 10 days in busy heating 
season. Advise make and model of truck meter. Degree Day Systems, Dept. FO, 
W oodside New York. 
a, x IRMS available for 
mater Durner 
nformation f rm, 
Write Dept. FO 
TURN YO 


This 


PETROL 


immediate shipment. Heating and oil burner 
service record cards, service order forms, inspection 
survey sheet and others. Send for 7 Ae no obligation 
Degree Day Systems, Woodside 7 

R SURPLUS INVENTORY 
into cash. Mail list and price to Box 885 
DECALS—Service, nameplate or truck letrering and trademark decals made to 
your ler. Easy to apply, uniform, distinctive, economical for small or large 
needs. Write for catalog. Mathews Co., 827 S. Harvey, Oak Park. Ill 
TRUCK SIGNS—DECAL TRANSFERS—SERVICE—SALES: No charge for 
sketch; designed to your specifications: Plastic Colors give greater brilliance and 
durability; low priced; easy to apply. Write for samples, Allied Decals, Inc., 
8398 Hough Avenue, Cleveland 3, Ohi 

CREATE NEW ACCOUNTS with the Handy Record of Fuel Oil Deliveries & 
A al Household Expenses. Leathererre-embossed, die-cut delivery ticket holder 


of stoker, oil burmer or gas controls 


If I used fuel oil meter tickets, 
Id order from Cromwell for 2 
fore) lop mm evobetebele Motels ME eet-MB Cot-j(-1-11 
delivery in the industry. 


Send for FREE catalog 


C.. CROMWELL PRINTERY 


INCORPORATED 
CHURCH AT BLEECKER ALBANY 1,N.Y 


eloil,, 


oilheay 


Use “CRESCENT PARTS” Service 


Serving St. Louis Trade Area 


“FACTORY REBUILT” Repair Exchange con- 
trol service on all popular makes at regular 
manufacturers list prices and trade discounts. 


Crescent Parts and 
Equipment C Co., Inc. 


825-831 ‘. ‘ca Ave. 
St. Louis 10, Mo. 


BRANCH 
1140 St. Louis Ave. 
East St. Louis, Ill. 








CONTROLS 

— O1L—GAS—STOKER 

Minneapolis- Honeywell 

Parts & Controts 

White- Rodgers Instaftatt Materials 

Detroit @ Perfex 
Penn 


& Accessories 


Mercoid @ General 











for recording Geirveries 
et Has ¢ 

nstanty 
Kenlee 


utility expenses, and enclosing literature, service dasa. 
emergency suggestions in case of burner failure. Keeps your name 
before prospects at cost of nies. For free sample & prices, 
& Associates, 20260 Sherwood roit 34, Michigan 


BRUSH MANUFACTURER WANTS REPRESENTATIVES TO SELL COM 
PLETE line of brushes to wholesalers of heating and plumbing supplies. Please 
tate territories wanted. Write Box 13597. 


POR SALE—FEstablished retail fuel oil and oil burner sales and service business 
Northern New Jersey and Metropolitan area. Ap 000,000 gallons yearly 
Large waterfront storage capacity, including dock Re. sale only, no brokers 
Write Box 1404 


SALES REPRESENTATIVE for long-established manufacturer of complete line 
” quality gas and oil conversion “— furnaces, boilers and water heaters 
Exclusive territories open. Up to 15% commission on substantial repeat busi 
ness. No means “necessary Reply in confidence to Reif-Rexoil, Inc., 37 
Carroll St., Buffzio, Y. 


DISTRIBUTOR OPPORTUNITY. WANTED! Representatives calling on 
Heating Contractors to handle a complete line of Gas or Oil Warm Air Furnaces 
Profit-Assured Basis. Compact, trouble-free, easy to install, automatic Hi-Boy 
Lo-Boy, Counter-Flo, Horizontal and Blower-Filter Units. New Dealer Sales 
Catalog available . covers all units, warranty, etc. Also other sales aids 
stuffers, decals. Accounts protected, high commissions, better discounts and sales 
assistance. Write, listing lines and territories covered. Address reply tw Box 140 


FOR SALE 1949 Fruehauf semi-trailer, 4700 gallons capacity. Meter 
hose ree hose donkey engine fully equipped for home or commercial 
delivery. FOR SALE 1955 Brockway Tractor equipped with sander. Items 
for sale separately or together. Please call . . . Franklin 1-1400 or write Fleet 
Utilities Co., Inc. 21 Redfern Avenue, Inwood 96, L. I 


WANTED—OIL BURNER SERVICE AND INSTALLATION MANAGER 
for established oil company in Metropolitan New York Area. Must be top notch 
trouble shooter and capable of handling men. Attractive salary, other benefits 
Good opportunity. Write in confidence. Address reply to Box 1408. 


OIL BURNER MANUFACTURERS ATTENTION: Well established sales and 
engineering organization with offices located in Central New England City— 
desires to contact: Reputable oil burner manufacturer of both light and heavy 
oil burner equipment to 500 BHP. To right manufacturer, we will demonstrate 
our ability over past years, to sell, Engineer and Field Service, © Dealers and 
Distributors, also show accounts now doing business with us. We have our own 
Engineering ng. Sales and Field Engineering Service: Territory we are 
interested in is: New England. All manufacturers’ enquiries will be treated in 
strictest confidence and a prompt and courteous reply is assured: Address all 
particulars and information to: Box 1409, c/o this magazine; N. Y. ¢ 


TANK TRAILERS—GOOD USED BARGAINS: Wire or Phone Collect 
8—5600 gal. 3 cpt. Fruchauf 1946-47-48 models—$1950.00 ea. 3—6600- 
7100 gal. 3 cpt. Trailmobile 1949—$3000.00 ca. 1—5600 gal. 5 cpt. Trail- 
mobile spread tandem—$1800.00 ea. 4—5200 gal. 1 cpt. Heil 1956 aluminum 
fuel oil—$8800.00 ea. 8—7600-7800 gal. 2 cpt. Fruchauf 1947 Ohio trains 
$1500.00 ea. The Heil Co., 3000 W. Montana, Milwaukee 1, Wisconsin 


eveco aDjUST-ODRAFT 


Fully adjustable for precise accurate setting 
ond instent response to draft vorictions: 
ADJUST-O-DRAFT is quolity constructed. A 
cost cluminum ring with built in stops, con- 
cecled solid brass beorings, ond other 
features, insure lasting dependability and 
moximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Avoilable in sizes from 
5 thru 12 inches. 


MANUFACTURING CO. 
45-16—162nd St., Flushing, L.i., N.Y. 
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THE 
PROFITABLE 


LITE-CAST 


COMBUSTION CHAMBERS 
QUICK HEAT 


TONGUE & GROOVE 
JOINTS 


HIGH 
SIDE WALLS 


ie) icm aia - ° 


DOUBLE SEAL 
MONOGRAM has... 


BETWEEN 
FLOOR & WALLS 
21 | Standard Designs and ° 
sizes of LITE-CAST Insulating | PRE-CAST FLOOR 
Refractory Combustion Cham- + 
bers for ALL Boilers and AIR SPACE 
Furnaces. BENEATH FLOOR 
75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO.. INC. 


731 NORTH 35th ST 





— — 
BOILER 


75433 


@ Factory wired and assembled 

@ Serviced in a matter of minutes 

@ Guaranteed 5 years 

@ Write for complete 
and prices 


NEW YORKER cocmar 


STEEL BOILER CO., INC. PENNA 





ASME CONSTRUC 
TED AND STAMPED 


literature 


U.S. Pat. No. 20 


REET, PHILADELPHIA 4 PA 
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Airtemp Division 

American-Standard Air Cond 
Division 

American-Standard Plumbing & 
Heating Division 

Applied Mechanics Company 

Armstrong Furnace Company 

Atlantic Refining Company 


B- 


Bacharach Industrial Scovill Manufactur 
Instrument Co mer Compar 5 Mack Tr va * Rally Citateed 
Bell & Gossett Company Mar ae 01 Shell Oil ¢ 
Inside Back Cover <rvasmterners _ : Sinclair Reén 
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Boston Machine Works (¢ a ia a ; Steinen Mfg 
Brodie Company, Ralph N Harvey f | f dd itpcrge eggs Sun-Ray Bur 
Inside Front ¢ f rt ; nogran roducts (Cs Sundstrand Mact 
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Register ’ Thrush & (¢ 
Rebuilders Time Saving F 
Meter Company Tiernlund Manuf 
ew Yorker Steel Boiler ( Typhoon Air ¢ 


Quaker Curty 


Ra-Rich Manufactur 
Radio Corp f An 
Rajah Company 
Roper Hydrat 


Back Cover 
Honeywell Reg. C 8,19 
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Calumet Steel Casting Corp r om 7 ; 
Carlin Company, The , na 
Carrier Corp Sé 
Chevrolet Motor Division 
Cleveland Steel Products Co 
Coastal Oil Company 2 
Columbia-Bedford Corp. 3 OPX poration 
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Webster Electr 
Davis Engineering Corp Whitry Com 
Degree Day Systems Williams Oil "0 Ma 
Delavan Manufacturing Co ‘ Proportioneers, In Wing Manufactur 
Dewey Gas Furnace Company m ter eater Mf 2 I ustries Wix ¢ 
Dielectric Products : 32 eeprite ter ‘ , an Vacuum Cleaner Cort 


Wood Company 
Duc-Pac, Inc Tank Divi 


{> 
Uehling Inser 
of America 
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The Viking Pumy 
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HAY WARD 
Rotary Atomizing Burners 
¥%, to 12 Gph 


Boiler-Burner Units 
400 to 730 Sq. Ft. EDR Steam 


Pressure Atomizing Burners 
¥%, to 10 Gph 


Boiler-Burner Units 
200 to 2000 Sq. Ft. EDR Steam 
Write for franchise information: 


ag tbe meee OIL BURNER Coup. 
Factories in a, 
N. Y. end Teunten, 


Fittings 


E. Longmeadow, Mass 


s together 


It's 
REVOLUTIONARY! 


Pac Pre 


Duc 


of 





INC. Baldwin Street + 


for tool kit or pocket. 


DUC-PAC, 


Fer Quick - Neat Drive Cleat Folds on 2/4” 34%" 5” 
6” and 8” Duct or Fittings - here's all you do. . .. 


IT’S PORTABLE! 


Folds into small compact unit 











[puoriardeed (ure, FOR ALL AIR TROUBLES! 
BaG 


AIRTROL SYSTEM 


1ir troubles for good—with a B&G Airtrol System on 
t water job! Tested and proved in thousands of installa- 
s patented B&G product offers you a guaranteed answer 
m never before satisfactorily solved! 


"B&G" Airtrol Systems are guaranteed to prevent the accumu- 
lation of air in heating units and prevent noises caused by en- 
trained air in the piping. In case of the failure of any B&G Airtrol 
System (within the U.S.A.) to operate correctly, when installed in 
accordance with our published instructions, we will provide, free 
of charge, the services of a factory-trained engineer who will 
supervise the changes required to produce satisfactory results. 


For complete information send for Bulletin No. HM-456. 





NEW BaG AIRTROL SIDE OUTLET 
BOILER FITTING 


licion to Airtrol 
ipment is made in 


fit a wide range of 
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B&G Airtrol System installed on top outlet boiler. Installation of B&G Airtrol System on side outlet boiler 


International headquarters for infor- + E L L & G oO te & E TT 
mation on the cure of air troubles in 

hot water heating systems of any size M Pp A N 

—cottage to skyscraper. 


Dept. FE-5, Morton Grove, Illinois 
Canadian Licensee: S. A. Armstrong, Lid 
400 O'Connor Drive. Toronto 16, Ontario. Canada 





NEW BOOK! 





FOR LOW PRESSURE STEAM BOILERS 


If you have one of our recent booklets on Safety Controls for 
Hot Water Boilers, we know you will want this companion to 
it covering the low pressure steam boilers. It is the answer to 
the many requests for “‘a steam book just like the hot water 
book.” 

Like its well received predecessor, it deals in brass tacks 
solely. It tells its story in simple diagrams and equally simple 
explanation that wastes no words on product description. It 
sticks to fundamentals and concrete recommendations that 
answer practically all safety control problems encountered in 
the low pressure steam boiler field . . . your broadest field. 

So well classified and indexed are the facts that whenever a 
job comes up—however tricky—you can turn right to the 
most authentic way of handling it: The right product . . . the 
correct hook-up . . . the proper wiring. 

"Basic Safety Controls for Low Pressure Steam Boilers” Use the coupon to request your copy, and if by any chance 


was inspired by the widely praised booklet, “Basic you do not have the earlier ‘““hot water’’ booklet, request it too. 
Safety Controls for Hot Water Boilers,” illustrated above F 


If you do not have a copy of the "Hot Water” booklet McDonnell & Miller, Inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 


request it along with the "Steam" booklet. These two 


companion-pieces can do a real job for you oD, Que sr ca 7 


Yours for the, Aang 


ca 





Send me your new companion HOT WATER Book Bul. P-30B [[] 


COMPANY NAME 

STREET ADDRESS___ 
= 

CITY, ZONE & STATE 


SIGNED BY____ = 


2 ™ SS 
Boiler Water 1) Controls Mail to—McDonnell & Miller, inc., 3500 N. Spaulding Ave., Chicago 18, lilinois 











